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GORHAM MASTER CRAFISMAN 


ll 


Pe pan han ASS 


a 











Safety Trophy 42 inches high, executed in Bronze and Sterling silver 


Designed by Gorham at _ negie Steel Co., to inspire 
the request of the Grogan competition among the 
Co., leading jewelers of men toward renewed effort 
Pittsburgh, for the Car- in reduction of accidents. 


THE GORHAM COMPANY 


SALES AGENT FOR 
GORHAM MANUFACTURING COMPANY 


GORHAM-WHITING DIVISION, Providence, R. I. KERR DIVISION, Newark, N. J. 
DURGIN DIVISION, Concord, N. H. 
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Perils of Pearl Diving in Australian Waters 








By P. B. Prior 

















UITE a lot of pearl diving is done around 

the Australian coast and in the waters 
of the South Seas. As a rule, the Japs are 
employed as pearl divers at Broome, West 
Australia, as they are expert at the game, 
put very superstitious, and will not work 
alone, so that one will always find quite a 
little fleet of pearl luggers in the vicinity 
where the Japs are operating. 

The finest pearl ever taken from Austra- 
lian waters was on show at the late Wem- 
bley Exhibition in London. It consisted of 
a perfect cross formed by pearls, there being 
six pearls in all that formed this unique 
shape. It appears that the man who discov- 
ered it, let it go dirt cheap, as he was su- 
perstitious, believing that, as long as. he had 
the pearl in his possession, it would bring 
him ill-luck and eventually disaster alto- 
gether. 

The South Sea Island natives are also ex- 
pert pearl divers, but these fellows use no 
diving apparatus whatever, merely having a 
weight to keep them down when under wa- 
ter. The risk they take is great, for there 
are often monsters of the deep prowling 
about in pearling waters, such as sharks, 
electric eels, octopus, etc., and to escape these 
the natives often have to put up a grim fight 
against death while on the ocean’s bed. Re- 
cently two South Sea Islanders—two bro- 
thers—both expert pearl divers set out with 
three white men to the pearling grounds off 
New Guinea. The white men had a water- 
glass, so that they could see right down into 
the water, which, being a bright day, was 
perfectly clear. Arriving at a reef, which 
consisted mainly of coral, one of the natives 
dived down to the bottom of the reef ir. 
search of pearl-shell. No sooner had lie 
reached the bed than a giant arm shot out 
and gripped the man by the left leg. He 
tried in vain te free himself, and, as he did 
so, yet another giant tentacle shot out, this 
time gripping him by the waist. The men 
above saw all this happen through the water- 
glass, as did the other native. Realizing the 
great danger his brother was in—for it was 
an octopus that had attacked him—the 
islander above dived in after him, knife be- 
tween his teeth. No sooner had he done so 
than there was a tussle below, so that the 
waters became thick and muddy, and the 
men from the deck were unable to see what 


‘Was taking place down below after that. 


The skipper of the lugger then made up 
his mind to dive down to their rescue, and 
was just preparing for the operation when, 
“stiddenly, one of the natives’ heads shot up 
above the surface - ‘of the water alongside 
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the boat. Seizing the man by the shoulders, 
they hauled him aboard; but, as they did so, 
they realized that he was dragging his bro- 
ther after him, and, losing no time, they got 
both men on to the deck. 

The man who had gone down first ap- 
peared to be in a very bad way, and lay out 
on the deck as if dead. 

The skipper worked for all he was worth, 
by artificial respiration methods, on the un- 
fortunate native for some time, till at last 
the injured man began to breathe. 

“Empty the water out of him, for he swal- 
lowed much,” said his brother, as with joy 
he realized that he was coming to. 

The skipper did so; and, after this, the 
great native—who stood well over six feet, 
being a mere youth of twenty—soon began 
to recover. 

It was then that the other diver told the 
story of the fight they put up with the giant 
monster below. 

“T had to stab him six times,” he said, 
“before I felt the devil loosen his grip on 
me”—for it appears that the octopus had also 
gripped him by the leg—“and the last time 
I stabbed him in the eye. Bring him up, and 
I will eat his heart!” 

It was then decided to haul the giant on 
board, so the uninjured diver went down and 
tied a line around its body and it was then 
hauled on deck. 

._ As it lay there, with its bull-dog fike head 
and round saucer-like eyes, its tremendous 
tentacles still spasmodically clutching at any- 
thing they might, perchance, come in con- 
tact with; for, although dead, the jelly-like 
mass of whip-like arms still moved, as if in 
a final effort to revenge its slayer. 

After this exciting adventure, no more 
pearl diving was done that day, and the lit- 
tle party made for home, while the white 
men pondered as to how near death these 
civilized natives come in a case such as this. 

It is not generally known that the pearls 
found in various parts of the South Seas 
differ greatly. Those found in Torres Strait 
are quite unlike those found in the Trobri- 
and Island waters. The latter are found in 
a sea mussel which the natives call lapi-lapi, 
and they contain some of the finest colored 


pearls in the world. Beautiful black, pink, 


and yellow pearls are not uncommon, and 
these are eagerly purchased by the French 
buyers when they visit Samaria every year. 

The Trobriand pearling industry was 
founded by Nicolas _Minister — “Nick, the 
Greek”—about 40 years ago. Since then the 
Greeks have managed to keep the pearl trade 
in these waters to themselves. At one time 
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recruiters seeking plantation laborers used to 
confine most of their attention to the Tro- 
briands, but nowadays the natives refuse to 
leave their homes. This is not to be ‘won- 
dered at, considering that, for plantation 
work, a native draws the magnificent sum 
of $30 a year, and out of this the Govern- 
ment takes $2.50 by way of tax. Staying at 
home and diving for pearls, the islanders 
often make the above amount in a day. 

These natives are shrewd dealers, and are 
well acquainted with the value of any pearls 
they find. There are also eight white buyers 
on the islands, who bid against each other 
for the gems, so the dusky divers are always 
sure of getting the highest prices. 


Taste Tends to Shape Rather than 
Decoration 











HERE are numerous interesting and 

novel points brought forward in De- 
Garmo and Winslow’s “Essentials of De- 
sign” (Macmillan Co., 1924), one of which 
is the following: 

“Ruskin and Morris appear to have con- 
sidered seriously this shift of artistic values 
from decoration to shape that machine manu- 
facture effected, perhaps because they were 
too impatient with the crude products of the 
earliest factories. . Modern taste evi- 
dently prefers a spoon whose form is per- 
fect for conveying liquids to one that can 
do this only with difficulty, even though 
elaborately ornamented. The form of a 
goddess or of an apostle skilfully carved in 
ivory may be in itself an admirable piece of 
artistic expression, but why should such an 
image constitute the handle of a knife? Is 
it not a species of desecration to use it for 
such a purpose? Such forms should be held 
in our hearts rather than in our hands. 

“Tt may be thought by some that the 
change in ideals suggested has been due to 
fashion and that therefore we are liable to 
slip back to the old order. But such a re- 
version is most unlikely; first, because 
machine manufacture is, a permanent 
acquisition since it saves man’s labor, pro- 
motes his economic well-being, and raises 
his standard of living; and, second, because 
elaborate decoration is foreign to the very 
nature of utility. Form or shape, as we 
shall see, is the true correlative and condi- 
tion of beauty in useful things, for this 
alone, when embodied in adequate materials, 
enables an object best to fulfill its purpose.” 





Clarence L. Tombling will open a jewelry 
store in the Cox building, at Gunnison, Colo., 
in the room formerly occupied by the Cox 
Beauty Shop. Mr. Tombling was formerly 
in Trinidad, Colo., where he was employed 
as head watchmaker and diamond «setter ‘by 
a large Trinidad jewelry concern. 
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Christmas Jewelry and Silverware in Lille 

















Shops in City of Northern France Filled with a Variety of Tempting Offerings 
of “Gifts That Last” 


Lite, FRENCH FLanopers, Nov. 22.—Lille, 
the capital of the woolens regions in the 
north of France, is already preparing for 
Christmas, the jewelers’ and silversmiths’ 
shops being gay with gifts. In this part of 
France there is the fete of Saint Nicholas, 
on Dec. 6, which is a kind of preliminary 
family Xmas. Further East, in Europe, 
Saint Nicholas does not come alone, bringing 
presents on Dec. 6, but is accompanied by 
a demon, known as a krampus, with a birch 
for naughty children, Saint Nicholas reward- 
ing only those who have been on their good 
behavior throughout the year, krampus ad- 
ministering a beating for bad children. 
Twenty years ago, both Saint and Demon 
were feared; today, with the general relaxa- 
tion of discipline, they have become too 
familiar. Silver Saint Nicholas with a 
sack full of gifts, and bronze krampus, 
with the regulation birch in his hand 
or tucked under his arm, are sold, to 
commemorate the day, while inkstands, ash- 
trays and similar objects have a statue of 
the saint or his demon, as an ornament. 
Many medals of Saint Nicholas are sold for 
wearing as lockets, in this part of France 
and Dec. 6 is a day for the general giving 
of trifling gifts. There is Christmas to be 
thought of and the Jour de 1’An, the day 
when really substantial gifts are made. The 
Lille jewelers and silversmiths, very busi- 
ness-like, show quite a variety of gifts, in 
different styles and prices, labeling them, 
“For the Saint Nicholas,” for “Xmas Eve,” 
“For New Year.” Sometimes a series of 
gifts is set out, the first article being in- 
tended for Dec. 6, the second for Dec. 24, 
(presents are given on the 24th, not on the 
25th, which is a fast day) and for Jan. 1. 
This will enable the rich uncle or generous 
aunt to give a whole parure, to niece or 
nephew. Jewelry or something in silver is 
almost the only suitable gift, suggest the 
tradesmen, in a town of rich manufacturers 
where useful gifts are unknown. 

A trifle intended for a girl, was a “Mar- 
guerite” clock, the dial being composed of a 
white dog daisy, and instead of the usual 
numerals, ther® were great petals, inscribed 
with the words “he loves me,” “loves me 
not,” “a little,” etc., etc. the only way of 
getting a true answer to the oracle being to 
allow the clock to stop on any petal that hap- 
pened, which would give the desired an- 
swer. 

Combined tea and coffee sets are shown 
in the shops. This solution of the problem 
of space, is so simple that it is astonish- 
ing that no one ever thought of it before. On 
a single silver platter, with hollows, to take 
each article and to prevent slipping about, 
are grouped a coffee pot, a teapot, a milk 
jug and a sugar basin. Sometimes there 
is a hot water jug. Naturally only three 
of the four objects are used at one time, 
and the tray is planned for three only, the 
odd article being left in the cupboard when 
not in use. Sometimes, when a series of 
gifts is planned, the silversmith recommends 
giving one of these sets, for coffee. The 


teapot, purchased at the same time, or in any 
case reserved, serves for Christmas, while 
the hot water jug can be given at New 
Year. In other cases these gifts are spread 
over the whole year, one object being given 
on the birthday, another on the fete day. For 
up north, birthdays are feted on day of birth 
as well as the day of the patron saint, or 
saint after which the individual is named. 
Children with three or four names have as 
many patron saints, and celebrate them all, 
in some cases. Where families are large, 
they have one fete day only for gifts. 
With these silver tea and coffee sets, the 
saucerless cups, with a silver casing are 
sold, or glasses, with silver cases are used, 
for tea and coffee cups of standard or odd 
shape, in metals are differently shaped, ac- 
cording to their use, for coffee or for tea. 
The adoption of a porcelain cup or a glass 
solves this difficulty in the combination set. 
Oyster forks, in a case, is a favorite 
Christmas gift. A brush and tray, for 
sweeping the cloth, the tray in embossed 
silver and the brush with a silver back, is 
another popular present. Sets of egg-cups in 
silver are seen. The idea of combining sil- 
ver and enamel for Xmas gifts is gaining 
ground. Egg cups are in silver, lined with 
gilt. The slender stem is composed of 
green enamel, or of pebble. This stem, in 
green, red or yellow, is affixed to the silver 
disk below. Sometimes veined marble in 
red or grey-blue is used. In the same way, 


‘ cups for fruit, in silver, are lined with en- 


graved glass. The stem is in enamel or 
other composite. Sometimes it is only a 
portion of the stem that is colored, the re- 
mainder being in silver. This dash of color 
is very pretty, but the mode is not catching 
on very quickly, the conservative idea of an 
article in silver, being all silver, being 
steadily fixed in the minds of buyers. In 
plated goods, of course, this color mode is 
much more appreciated, the plated goods not 
being intended to last forever, as are the 
solid silver articles. 

Handsome marble clocks, with much gold 
are being sold for Christmas. Sometimes 
a rough block of unpolished marble is seen. 
The clock is simply a disk .in the block, 
while rough gold is let into the marble. Red 
marble, beautifully veined, is the favorite 
material for these handsome, but somewhat 
funeral looking ornaments for the mantel- 
piece. 

Sets of knives and forks in cases are 
favorite gifts. White bone or grey horn 
handles are the regular standard- patterns, 
for this type of thing, but some colored com- 
posite handles are seen. These are even 
the rule for tiny gilt dessert sets of knives 
and forks or of spoons, which ‘lighten up 
a sombre table. 

Manicure and sewing sets are seen and 
thimbles, in gold or silver, set with jewels 
are favorite presents. Some very dainty 
specimens are seen. Bowls for fruit, sweet- 
meats, etc., are lined with engraved or cut 
glass, very often opaque glass in white, 
orange yellow or royal blue is seen. The 
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broad, shallow bowl, in silver, is on a stem, 
very slender, mounted on a disk of silver. 
The glass lining stands high above the silver 


. bowl, projecting for some centimetres. Very 


little unlined silver is being sold in this type 
of thing, the glass inner bowl being regarded 
asa necessity. 

Liquor sets made in cut glass, with silver 
casing, or in some cases, with silver stop- 
pers, and handles are seen. They are ar- 
ranged on silver stands. Casings for wine 
bottles, litres, of standard size, also make a 
small and inexpensive gift for Christmas. 
In silver, openwork, they prevent the bottle 
from marking the table-cloth and are con- 
sidered indispensable when bottles grey with 
cobwebs are brought up from the cellar. 
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The Jewel’s Romantic Side 





HEN tradition and superstition are 

eradicated from the world’s interest in 
gem stones half the delight which now 
accrues from such emotional sources will 
have faded- and the gem will become a 
largely matter of fact article of pretty utility 
purchased to lay aside in safes as value com- 
modities to see daylight when pecuniary re- 
quirements call for securities, just as stocks 
and bonds. The jeweler must ever cherish 
the romantic side of his profession (it was 
always a professional occupation till recent 
industrial days) if he wishes gem stones to 
stay as adornment and beauty values and 
not mere commercial assets. Leonard 
Rosenthal well expresses the desired atti- 
tude in the following words translated from . 
the pages of his recent work “Au Jardirf. 
des Gemmes.” He says: 

“What lady but is charmed at Christmas 
or on her birthday, at receiving a trinket 
which really amounts to a mere figure of 13 
in enamel with gold to surround it; a four- 
leaved clover or a pendant from which 
dangles the noted Tao, sacred symbol of the 
Far. East; a ring or a bracelet made from a 
tiny piece of elephant’s skin mounted in gold 
or platinum? Every luck-charm has its 
vogue in its turn and it is not so very long 
ago since the serpent bracelet and the witch 
ring were worn by all who believed in the 
eternal signs which the ages had attached to 
these jewels. Again what woman but pre- 
fers such and such a precious stone to such 
and such a one because that one has the repu- 
tation of bringing bad luck on her family, 
whereas this one, to the contrary, has often 
saved hers from.death or danger! The 
mysteriotis lifé which radiates from stones 
has always agitated the minds of humanity 
and this is why, in our days, aside from 
classic adornments, it is a rare case where 
one does not wear a special trinket which, to 
her, is a symbol or a talisman. 

“This sense of symbolism in the jewel 
rests itself upon the strangest things in 
the history of precious stones. If, at this 
day, this is part of the little intimate 
religions of all of us, it had, in former days, 
greater importance than the jewel itself 
That is to say, before becoming an ornament, 
the jewel was essentially a symbol, a 
significant sign.” 








The business of A. M. Foss, at Granite 
Falls, Minn., has been sold to John Sum- 
nicht. 
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New Dress Styles dnd Appropriate Jewelry 








Changes in Dictates of Dame Fashion Call for Ornaments to Match Gowns— 
New Jeweled Hair Nets 

















Paris, Nov. 20.—The great question of 
the hour just now is the decolleté, and on 
the shape of the decolleté depends the shape 
of necklaces, necklets and pendants, gener- 
ally. The principal rule regulating decol- 
letés for evening gowns is that they are 
either very small, limited in depth, or cut 
very low indeed. They are lower behind 
than in front in the latter case. In the very 
fashionable dress, for big functions, of a pub- 
lic character, women may be said to be bare- 
backed, without exaggeration. There are 
no sleeves with this very full dress. An- 
other type of gown, for the smaller ball, the 
dancing, the intimate dinner party, has a “V” 
decolleté, and there is a tendency to reintro- 
duce the fichu. 

With the extremely deep decolleté prac- 
tically any necklace can be worn, the ex- 
panse of skin showing it off to great advan- 
tage. With the “V” decolleté it must lie on 
the base of the neck, be short and rich, or 
again very long, but knotted, to give the 
front portion weight to make it fall, the gems 
being seen against the skin and not with a 
background of dress material, which in the 
case of pearls destroys the effect, and with 
diamonds also takes away from the beauty 
of the general picture. Pendants made for 
the “V” decolleté run narrower and per- 
haps a little smaller while the chain is not 
so long as it was, as the pendant must hang 
higher up and well clear of the point where 
the fichu wraps over. As more gowns with 
a small “V” decolleté are being ordered 
than very low-cut evening dresses, the effect 
of this disposition will become more apparent 
:as times goes on. Entertainments on a grand 
style. are becoming somewhat rarer, small 
gatherings of an intimate character being 
‘preferred for many reasons. Naturally, this 
does not affect the large official ball. While 
‘more black and black and white are being 
‘seen every day, pale greens, pale rose pinks, 
with the peculiar electric blue, that is one 
of the features of this season, will be seen. 

Gold and silver tissues will be seen, while 
steel is the newest and most fashionable of 
these metallic fabrics, whether in a “steel” 
fabric or in material sewn with steel spangles. 
Materials sewn with iridescent spangles, or 
iridescent materials, are also much seen. 

The rule for evening gowns of this type 
will be jewelry to match the frock. Gold tis- 
‘sue will have gold ornaments, with gems, or 
chased gold ornaments. Diamonds will be 
seen in this type of jewelry. Silver will 
“take” blue gems, set in platinum or silver, 
steel will naturally need steel ornaments. 
Iridescent fabric takes multi-colored jewelry 
-of the type so popular just now. 

+ &-<¢ 

The great question of the Winter season 
will be whether to wear short or long hair. 
It would appear that the question is settled 
‘in Great Britain, and that long hair is com- 
ing in again. The class of British that trav- 
‘els in Winter, always a conservative class 
‘and well-to-do, is taking that period for let- 
‘ting the hair grow, and the London season 


will probably be affected in consequence. On 
the Continent generally, however, and espe- 
cially in Paris, women are not letting their 
hair grow. Chigons are being worn on cer- 
tain occasions, and this creates the illusion 
that long hair is being worn. Leading hair 
dressers smile when asked about this point, 
and say that they are busier than ever. At 
first they were inclined to oppose the mode, 
fearing that their trade would suffer, but 
having discovered that the contrary is the 
case, they are all for short hair. Short hair 
means headdresses, and a great variety are 
being seen for evening wear. They also need 
fixing by a hairdresser, it would appear. 
Jewel-sewn invisible nets, making the hair 
look as if it were sprinkled with dewdrops, 
when diamonds are worn, are very effective; 
for quite young girls pearls, used in the same 
way, look very well. A diversity of jewels 
of various colors,.scattered about among the 
curled hair, always look well. 
* * * 


Something resembling laurel wreaths such 
as were worn by the ancient Romans, is very 
popular for the woman, as distinct from the 
girl. The leaves making up the wreath are 
outlined with jewels, one kind of pin-point 
gem only being used. They are also in gold 
or silver, steel or iridescent tissue with 
frosted outline, picked out in tiny jewels. 

Draped bands of these tissues are also seen, 
the beauty of the headdress lying in the clasp 
to fasten, which is very large and almost 
gaudy. In high relief, the ornament will 
sometimes be round, sometimes oval, with 
the center coming to a point, pyramid-wise, 
the gems graduated, the first outside line 
larger than the second, gradually dwindling. 
The center stone, however, is much larger 
than anything in the ornament. Whether in 
diamonds ‘or pearls, fine or artificial, these 
ornaments finish and really “make” the head- 
dress. Another popular finish is a flower, 
in the same material as the headdress or 
draped band. The flower is made of gems 
roped on wire, to form petals, leaves, buds, 
which are merely outlined. These flowers 
are large, somewhat flattened. When made 
in the material to match the band, pin-point 
jewels are sewn to the edges of the flowers 
and leaves. If a flower is used to close the 
band, the same flower is worn on the shoul- 
der, or at the waist. The same rule applies 
to the pyramid-like ornaments, in the case 
of the waist, where the folded band may be 
closed in the same manner as the forehead 
band. The flower is repeated sometimes on 
the evening cloak at the neck to fasten, or on 
the fur or boa. 

* * * 

The rage for all-black toilettes for evening 
wear, and more especially for full evening 
dress for big functions is increasing. Even 
brides have several black gowns in various 
kinds of crépe in their trousseau. These 
gowns call for much jewelry, but the choice 
is absolutely unlimited. For unrestricted 
the black gown simply serves as a setting 
for the parure. Very simple, it needs orna- 
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ments, and this is one of the secrets of the 
popularity of black. It will take a parure 
of old amber, or of carved jade encrusted 
with gold. The black and white effect, so 
much desired, may be attained by adding a 
sautoir in white ivory and bracelets to match. 

For certain types of gowns, much ornament 
in various colors is desirable. Half a dozen 
bracelets in different colored gems are worn. 
A sautoir in three-color scheme may be seen, 
one diamond, one ruby, one sapphire. The 
only rule for black, as seen at present, is 
that the mingling of sparkling and opaque 
gems is seldom seen, although this arrange- 
ment is becoming more and more popular. 








Doublets Scientifically Considered 


N the most useful work of Dr. H. Michel 

entitled “Die Kiinstlichen Edelsteine,” we 
are told: 

“The practice of using stones made up of 
several pieces is very ancient.” The author 
gives classification of several kinds as fol- 
lows: “(a) Both parts of the doublet are 
genuine, for instance, diamond or emerald; 
the weight of the stone only is enlarged.: 
(b) Both parts are genuine but badly color- 
ed, hence a coloring stratum is cemented 
between, or the under part is hollowed out 
and a colored liquid is introduced, improv- 
ing color and weight. Examples are doub- 
lets of colorless aquamarine (or quartz) 
with green sheets cemented between; the 
Tecla emeralds are built up on this scheme. 
Here, those doublets are more valuable 
which at least are created out of the color- 
less varieties of such stones which they 
substitute, as the aquamarine doublets; of 
less worth are the second group of quartz 
doublets, where two lower-valued parts sub- 
stitute a high-valued stone. (c) The upper 
part is genuine, under part glass or less 
valuable. The color may lie in the upper 
part and be enforced only by the lower part. 
For instance, emerald and green glass, or 
the upper part colorless (aquamarine), the 
lower colored (green glass), or the upper 
part emerald, lower part quartz, green plates 
between; or, lastly, the upper part aqua- 
marine, under part quartz, green plates be- 
tween. Garnets give good doublets melted 
on glass; for instance, red garnet on red 
glass, but the combination with blue glass 
is often met with and gives a corn-flower- 
blue tone. The division line lies in the 
girdle. Here belong, also, doublets whose 
upper part is of diamond and under part of 
white zircon, white sapphire, quartz or lead- 
glass; doublets of ruby and sapphire with 
glassy or lower valued under part.” 

He says unset doublets are easily recogniz- 
able, but when set require very careful ex- 
amination. A test with hot water or alcohol 
may prove whether the cement is soluble; 
a side view in strongly refractory liquid dis- 
closes changes in the color of the different 
parts. The hardness of a doublet’s under 
‘part is often less than that of the lower; 
but the cutting or the mounting is often so 
clever that the division line is not noticed. 
In microscopical examination, needed with 
mounted stones, little bubbles are mostly 
seen in the stratum division. The study as 
to double refraction of a stone does not, if 
carried on superficially, bring assurance; as 
there are so many systems of make-up, that 
closest investigation is needed—C. W. C. 
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Passing of Dreicer 
and Co., Recalls Story 
of Famous Emerald 





With the announced disappearance 
next Spring of Dreicer & Co., New 
York’s Fifth Avenue loses one of its old- 
est jewelry establishments. 

Jacob Dreicer, founder of the busi- 
ness, is credited with having pioneered 
pearls and colored stones in America. 

An interesting story is told of Mrs. 
Isaac Bell, society leader of the seven- 
ties, who purchased an emerald necklace 
from Jacob Dreicer for $6,000. Emer- 
alds were practically unknown in this 
country at that time, and everybody 
thought her mad. 

This sale took place in 1876. Twenty- 
five years later Mrs. Bell sold a single 
center stone from the necklace for $90,- 
000. With this money she founded a 
charity. 








L. Heller & Son 


- Close Successful Year 





The three departments of this con- 
cern each report a satisfactory business 
for 1926. The Precious Stone Depart- 











Samuel Heller, President 


ment reports an exceptional emerald 
business. The Synthetic Stone Depart- 
ment announces the successful introduc- 
tion of two new stones, the Hope Aqua- 
marine and the Hope Emerald. The 
Deltah Pearl Department has done well 
and made good progress in the national 


field. 


New Pearl Case Is 
Also Underarm Bag 





A new cabinet to hold Deltah Pearls 
has been the cause of considerable trade 
comment during the past six weeks. De- 





signed for sale with special Xmas gift 
items, this pearl case is unique in idea 
and execution. It is made of genuine 


leather, and for all 


Personal But Not Confidential 





“Bob” Rowe of A. I. Hall & Son is a 
busy man. He commutes from San Fran- 
cisco to the other coast offices of the 
firm. Recently he paid our Billy Phil- 
lips a visit at Los Angeles. 

*K *K *k * 

J. J. Schmuckler & Co. of New York 
boasts a lady jewelry buyer in Miss S. 
Kaplan. Not only that, but they tell us 
she is right up with “us men” in know- 
ing her business. 

* * * *k 

Chicago Office Xmas Delivery Stock 
has made a hit with the wholesalers. It 
serves forty to fifty wholesalers a day. 

* *k > >k 

Harry Pakula of Alter & Co. was 
smiling more than usual one day last 
week. He showed us a three-page tele- 
gram order. 





the world looks like 
a high grade under- 
arm bag. But open 
the bag and out 
comes a_ lustrous 
satin easel displaying 


OF GREAT IMPORTANCE-FOR YOUR SPECIAL ATTENTION 


L. Heller & Son inc: 





HELLERGRAM 


N. Y.- Deltah Pearls, Heller Hope Sapphires. Heller Hppe Rubies 


Important 





a handsome Deltah 
necklace. The bag 
is equipped with mir- 
ror, powder-pu ff 
holder and change 
purse. 


Deltah Pearl 
Wire Code 





Telegrams which 
are constantly arriv- 
ing at the Deltah of- 
fice these days pre- 
sent an incongruous 
array of words to the 
unitiated. “Rush 
Three Like Mike Liz- 
zie,” would be a 
typical wire. Deltah 
wholesalers are using 
a special telegraphic 
code supplied them 
for Xmas rush or- 
ders. This explains 


vice. 





Jewelers: 

You need not miss a single 
Pearl Sale this Xmas. 
wholesaler is ready to give 
you immediate service on 
Deltah Pearls. 
of stock of items you want 
wire direct for factory ser- 
Coast Jewelers wire 
Title Guarantee Bldg., 
Angeles--Midwest Jewelers 
wire Heyworth Building, 
Chicago,--Eastern Jewelers 
wire New York. 


L. HELLER & SON, 
5358 Fifth Ave., New York 


December 15, 1926. 
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Production of Platinum and Allied Metals in 1925 





A Report Made to the Bureau of Mines of the Department of Commerce 
By James M. Hill 














(Continued from Issue of December &) 


STOCKS 

Stocks of the platinum metals in the hands 

of refiners on Dec. 31, 1925, amounted 

to 79,093 ounces, an increase of 6 per cent 

as compared with the stocks at the beginning 
of the year. 


Stocks of Platinum Metals in the Hands of Refiners : 





METALLURGY 
Davis’ has recently given detailed informa- 
tion as to the procedure for assaying palla- 
dium-bearing copper concentrates, such as 
those produced at the Salt Chuck mine, in 
southeast Alaska. | 








th the. United States, Dee. 34, 1918-1825, in. Troy 


Ounces 
Year Platinum Palladium Iridium Others Total 
BR eich Ses is yerslbiny wis hiwtaresdelerate aise le avers laser 51,504 10,086 3,224 aes 64,814 
MRS Foca cic sie. vib-sleweasdivic's oe. ea welgacieeie's 29,228 10,235 3,359 610 43,432 
Ria ic Vea sks bas Cannes 46,747 16,565 4,196 216 67,724 
BD ch go yin S's uarhcn:<serateleigse ais stale es aiwrais 38,514 21,042 4,991 3,113 67,660 
REARS ee eT eee PREC 41,990 24,975 7,559 1,583 76,017 
Maes a5 S64 Seeais sis Woke ae wees ass 36,554 26,266 5,208 2,697 70,725 
| Eee ra rr omer ce oe 40,464 27,400 3,622 3,053 74,539 
MND Sige va cckes cece Oeweere tess sewers 44,024 26,740 3,720 4,609 79,093 
1Figures not available prior to 1918. 
World’s Production 
Estimated World’s Production of Crude Platinum from Placers, 1916-1924, in Troy Ounces 

Country 1916 1917. 1918 1919 1920 §=1921 1922 1923 1924 
Australasia: 

New South Wales............. 82 259 607 213 796 249 80 586 646 

Papua (osmiridium)! ......... (2) (4) (7) (7) 100 360 100 $145 8119 

Tasmania (osmiridium) 222 332 1,607 1,670 2,009 1,751 1,174 673 365 
IE. GakGc oss sulvekwsea mows 60 80 40 30 25 15 15 10 5 
PES eer ee 25,000 32,000 35,0C6 35,000 35,000 35,500 40,000 42,000 46,000 
O° en Ar ce 9 4 (°) ieee ots aan een vas ee 
BNE 5s don cisin's a.c0 on sau eae « 70 127 51 155 258 231 150 224 145 
RE gi ss sas Ge es As ease oS 63,900 50,000 25,090 30,000 35,000 20,000 22,000 20,000 25,000 
UN: HINER <5 Sic oor vices ensieln ae 750 605 647 824 613 977 1,008 609 335 





1For year ended June 30 of year stated. 


2Figures not available, but annual output did not exceed 10 ounces. 


38Exports. 

‘Estimated by J. M. Hill. 
Canada as follows: 1916, 15; 1917, 57; 
1924, 5. 

5Estimated by J. M. Hill. 

6Production, 0.31 ounce. 


The Dominion Bureau cf Statistics Ann. Repts. give the placer output of 
1918, 39; 1919, 


1920, !7; 1921, 25; 1922, 12; 1923, 7; 


25; 








The following table gives data by which 
the figures showing the production of crude 
platinum as given above can be reduced to 
terms of the refined metals used by the 
industries : 


Average Assay of Crude Platinum, in Per Cent 


Notes on Platinum Deposits 
UNITED STATES 
The Salt Chuck mine, Prince of ‘Wales 
Island, Alaska, was in operation during the 








Rhodium, 

Country Flatinum Palladium Iridium Osmium Ruthenium, Ete. 
Australasia: 

OW SOUEN WaAlER. .cccccsvedeccscccewe 75.9 12 is 12 

Ara e nr errs are eee 27 58.1 33.5 3.0 

errr re rr re aiate 58.1 33.5 3.0 
ere a Reon Een nice err ae 72.1 0.2 ye 2.8 
MMMM RS ince 5 asin. tees Caner ease ees 96.2 3 13 oe 1.4 
I SPSS corel a 2aian ord aopta, wsloia mish eiaiaIS ere ove a = 49.8 37.3 3.9 
RPS ee rare Sennen rere irra sear 83.5 1.9 13 3.0 .6 
Patten States. ..6. 6020s piateecaiechiess 85.5 6 11 1:3 1.0 








Proposed Statutory Definition of Platinum 


At a meeting of jewelers held on Sept. 12, 
1925, at the room of the National Jewelers 
Board of Trade, New York, a draft of a 
proposed platinum stamping law was read 
and accepted. (The text is quoted in full 
in Mr. Hill’s report but is omitted here as 
the proposed law has since been changed.) 





1Helen M. Gaylord, of the Bureau of Mines, as- 
sisted in the preparation of this report. The figures 
on imports and exports were compiled from records 
of the Bureau of Foreign and Domestic Commerce 
by J. A. Do:sey, of the Bureau of Mines. 


year and was reported® as milling 350 tons 
of palladium-bearing copper ore a day. 
From this mine 4,000 to 4,500 ounces of 
palladium is recovered a year. At various, 
placers in Alaska a total of 12 ounces of 
crude platinum was recovered. 

In California the production of crude 
platinum increased to 312 ounces, as com- 


2Davis, C. W., Analysis of Copper-Palladium- 
Geld-Silver Concentrates: Repts. of Investigations, 
Pvreiu of Mines, Serial 2,731, February, 1926. 

3Engineering and Mining Journal-Press: Vol. 121, 
1°26, p. 339. Mining Truth, Feb. 16, 1926, p. 7. 


4g. 


pared with 285 ounces in-1924. —Fhe-dredges- 
along the base of the Sierras were the largest 
producers. The rank of the producing-coun- 
ties was: Sacramento, Butte, Yuba, Stanis- 
laus, Calaveras, and Shasta. Although much. 
sniping was done on various streams, little 
platinum was recovered by surface working. ' 

In Oregon 19 ounces of crude platinum 
was recovered by miners in 1925 as compared 
with 20 ounces in 1924. The largest produc-, 
tion was made on the beaches near Sixes, , 
Curry County, and near Bullards, Coos 
County. Some platinum was recoverd by the 
Superior dredge near Bridgeport, Baker’ 
County. A 

So far as‘ Has: been learned, no concentrates | 
were ‘shipped from the Rambler mine,  Al- 
bany, Douglas County, Wyo., in 1925. The 
mine has reverted to the Rambler Consoli- 
dated Mines Corporation by the winning of 
its suit against the Electrolytic Copper Co., 
which purchased a tax deed to the mine 
some years ago.* 

Hess,° as a result of his examination of 
the Centennial district in 1923 and 1924, con- 
cludes that— 

Platinum metals, in very small quantities, are 
undoubtedly present on Centennial Ridge. At some 
places there may he larger masses of rich ore than 
the small pockets found in the middle Schnitzler 
tunnel, but the writer believes the chances for such 
discoveries are too few to warrant the expenditure 
of money, time or lator. 

The mineral or minerals in which the platinum 
metals occur is unknown. Both suiphur and arsenic 


were present in one specimen tested, and there is 
much iron stain in the schist immediately surround- 





\ 


.ing the mineral mass extracted from the Schnitzler 


tunnel. The minerals may have been sperrylite! 
scattered through iren sulphide. In sperrylite any 
of the platinum metals probably may take the place 
of platinum. 


AUSTRALASIA 
A new deposit carrying osmiridium is re-, 
ported found on Adams River, Tasmania.* 
The area is said to be about J5 square miles’ 
and seems to be rich. Nothing has been 
heard recently concerning osmiridium in the’ 
Province of Papua. 


CANADA 


There has been considerable activity in the 
Tulameen district, British Columbia, during | 
1925, and a $1,000,000 English company. was 
organized to work the gravels.’ 

It is reported® that platinum has been 
found in the gravels of Slave River, from 
Fort Smith to Fort Chippewayan, and near 
Caribou Island. 

CGLOMBIA 


The estimated? output of platinum in 
Colombia in 1925 was 62,000 ounces. It is 
believed that at least 46,000 ounces ‘was 
produced in 1924. 

The South American Gold & Platinum Co.,” 
which received permission from the Colom- 
bian Government to work the El Salto prop- 





4Engineering and Mining Journal: Vol. 121, 1926, 
p. 378. 

SHess, Frank L., Platinum Near Centennial 
Wyeming: U. S. Geol. Survey Bull. 780, 1926, pp. 
127-135. 

@Mining Magazine (London): Vol. 33, 1925, p. 
356. THe JEweELeRS’ CircutarR: Vol. 91, 1925, p. 
87: vol. 92, 1926, p. 51. 

TMining Truth: 10th year, Jan. 2, 1926, p. 21. 

8Engineering and Mining Journal-Press: Vol. 121, 
1926, p. 415. 

Engineering and Mining Journal-Press: Vol. 121, 
1926, p. 420. Commerce Reports: April 26, 1926, 
p. 247. ’ 

10Mining Magazine (London): ‘‘Reports of consoli- 
dated gold fields of South Africa”: Vol. 23, Decem- 
ber, 1925, pp. 19-20, advertising section. 
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erty, had three dredges in operation, and 
completed its hydro-electric plant on the 
andagada River. 

The British Platinum & Gold Corporation 
(Ltd.) rebuilt its dam on the Opogodo, de- 
stroyed by flood, and No. 1 boat was again 
at work. The No. 2 dredge was rebuilt with 
a larger stacker.” 

The Colombia Platinum & Gold Dredging 
Co. was idle. 

JAPAN 


There is no news concerning the Japanese 
osmiridium fields other than the record of 
mineral production of Japan, which shows 
that 145 ounces of platinum dust, valued at 


48,064 yen, equivalent to approximately 
$20,000, was produced in 1924. 
RUSSIA 


The platinum output of Russia is still 
small and the exact quantity is uncertain; in 
1924 it may have reached 25,000 ounces. 
Early in 1925 the chief engineer of the Rus- 
sian Platinum Trade Trust, Peter Droz- 
giloff, was in the United States to purchase 
new equipment for the Ural platinum mines. 
He said in a letter to the author that during 
1924 there were 25 dredges busy in the 
Urals, but he could not estimate the output. 
Five dredges ordered from the Yuba Manu- 
facturing Co., of San Francisco, were shipped 
from Marysville, Calif., during the latter 
part of 1925.% They are all electrically 
operated, four have 13!4-cubic-foot buckets, 
and one has 7!4-cubic-foot buckets. 


TRANSVAAL 


The first recovery of osmiridium from the 
Banket ores began in 1921, when corduroy 
tables were introduced. The production in 
that year was 510 ounces. In 1922 the yield 
was 762 ounces, in 1923 it was 1,784 ounces, 
in 1924 it was 4,107 ounces, and 6,055 ounces 
of osmiridium were recovered in 1925,” 

The Witwatersrand Cooperative Smelting 
Works near the Robinson mine, Fordsburg, 
have been recovering 30 ounces of osmi- 
ridium a month for the last two years on 
Wilfley tables during the re-treatment of 
accumulated slimes.” 

During 1925 in both South Africa and 
London there was considerable speculation 
in platinum and many companies with large 
capital were organized, but the boom col- 
lapsed by the end of the year. The deposits 
in the Lydenburg district have been described 
by Wagner™ and there seems to the writer 
every reason to believe that this will prove 
to be a platinum-producing district of the 
first importance. Much study has been given 
these ores. Stanley and Wagner™ find that 
the platinum from Waterberg district shows 
a zonal growth, which they intimated may 
be due to deposition from colloidal solutions. 
The Lydenburg platinum, on the contrary, is 
in bright metallic grains with some inclu- 
sions, 





ae Magazine (London): Vol. 33, 1925, p. 
2Engineering and Mining Journal-Press: Vol. 
120, 1925, p. 835. 

1%8Commerce Reports: April 12, 1926, p. 99. 

“Engineering and Mining Journal-Press: Vol. 121 
1926, p. 420. 

Wagner, P. A., South African Jour. of Ind., 
Feb., 1925. Mining Magazine (London): Vol. 32, 
1925, pp. 239-245. 

Stanley, G. H., and Wagner, P. A., Jour. Chem. 
Met., and Min. Soc., South Africa, March, 1925. 
(Original): Mining Magazine (London): Vol. 33, 
1925, pp. 56-58. 
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Holman” has published a paper on the 
metallurgy of these ores and concludes that 
the problem is a real one because of the 
extremely large concentration ratio that must 
be maintained. He suggests that a combined 
gravity concentration, followed by smelting 
with lead or by a chemical treatment, may 
be required. 

During the year it was announced that the 
Consolidated Gold Fields of South Africa 
had become interested in some of the more 
important of the platinum localities through 
its subsidiary, the Lydenburg Platinum Areas 
(Ltd.). The first report of this company” 
indicates that much real work has been done 
under competent direction. 

In March (1926) the first record of actual 
platinum production was announced in the 
United States,” the total being 150 ounces. 

Recently the results of an independent 
engineering examination of the South Afri- 
can situation were made known by Newberry 
and Kemp.” This report points out the 
difficulties to be encountered in mining, 
metallurgy, and economics, but says that 
there are many deposits in the 3,000 square 
miles of the district that will prove attrac- 
tive with platinum at £24 an ounce. The 
authors express the belief that platinum 
prices will decline to such a level that the 
poorer deposits can not be worked, and con- 
clude that the output of the field in 1926 
should be 18,000 ounces and 80,000 to 100,000 
ounces by 1927. 


173Holman, B. W., “The Treatment of Platinum 
Ores’: Mining Magazine (London), vol. 32, 1925. 
pp. 283-285. 

18Mining Magazine (London): Vol. 33, 1925, p. 
131. 

19Commerce Reports: March 8, 1926, p. 572. 

2Newberry, A. W., and Kemp, J. F., “‘Platinum 
in the Transvaal and Elsewhere”; Engineering and 
Mining Journal-Fress: Vol. 121, 1926, pp. 717-725, 
763-768, 

(THE END] 








Business Etiquette and Courtesy 





TOW do the following rules, set forth by 

> J. George Frederick in his “The Great 
Game of Business” (Appletons, 1920), suit 
the great jewelry business? He enumerates 
and prefaces as follows: “Much of the fun 
of any game rests on the manners and the 
spirit with which the game is played. No- 
body enjoys playing with a bore or petty 
cheat, or a forgetful, disputatious, sharp- 
practice player. The great game of busi- 
ness is no exception. We like to do busi- 
ness with likable people, who can smile and 
do the generous, the graceful thing in their 
contests with you; who can carry off the 
clubby, the good fellow attitude in their 
dealings. 

“More than that, high-grade business or- 
ganization principles demand a specific punc- 
tiliousness about inter-relationships for the 
sake of clearness and system. The rise and 
spread of the corporation in business has 
brought about a certain set of rules which 
may be correctly called organization etiquette 
—the standard practice rules which avoid 
friction. and develop esprit de corps. . . . 
What is business organization “etiquette and 
courtesy”? Well, here are a few important 
items in it: 

1. Smile and use courtesy to all, equals 
and subordinates as well as superiors. This 
means greetings, tone of voice in talking, 
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consideration for the personal comfort of all 
who enter your office, whether visitors or 
employes. 

2. Don’t adversely criticize anyone in the 
presence of others. 

3. Don’t use ungentlemanly language. 

4. Respect the authority of others, and 
the personal dignity of subordinates. 

5. Don’t criticize destructively. Criticize 
constructively by suggesting how the error 
may be avoided in future. 

6. Don’t encourage gossip about fellow- 
workers. 

7. Don’t countenance animosities or in- 
trigues. 

8. Give everyone credit for their good 
suggestions. 

9. Be as liberal in praising good per- 
formance as you are in censuring bad per- 
formance. 

10. If necessary to discharge or deprive 
workers of authority, do so on the basis of 
business expediency rather than personal 
failure. 

11. Don’t show partiality or favoritism 
or injustice in any direction. 

12. Don’t let personal feelings govern 
your actions against your better business 
judgment. 

13. Promote en merit only, and give pref- 
erence to your own employes over outsiders, 
other things being equal. 

14. Don’t belittle anyone, not even the 
humblest worker in your organization. 

15. To an outsider accept blame for the 
mistakes of an organization and do not air 
inside grievances or differences of opinion. 

16. Do not usurp the functions of others 
or go over their heads, or undermine the 
standing of anotker, or carry tales. 

17. Do not carry personal dislike into or- 
ganization work; if you do not like.a busi- 
ness associate, subordinate your feelings to 
the general good of the organization. 

18. Be generous if you find yourself in 
a position to criticize or upheave another 
department or individual—the turn of the 
wheel of business fortune may place you in 
the same position. 

19. Wherever possible give the benefit of 
your thought and information to others in 
your organization. 

20. Do no “fire” an employe; part with 
him with regret, delicacy and personal good 
wishes; for on strict organization principle 
you are to blame for all failure among sub- 
ordinates. 

21. If you must radically disagree with 
an associate, or must “fight” him in an or- 
ganization, announce the fact frankly to him 
first, and fight clean and good temperedly. 

22. If you must resign from an organiza- 
tion do so with consideration for the or- 
ganization’s situation created by such resig- 
nation; also have regard for the position of 
your associates and subordinates personally, 
as it will be affected by your leaving. 

23. Never use merely technical advantage 
over an associate or an organization. 

24. Guide yourself by sound business 
principle and the spirit of fairness, even 
under provocation. 











The Mayers Jewelers, Inc., has been cap- 
italized at Cleveland, Ohio. The capital is 
$10,000, and the incorporators are L. H. 
Okum, Philip Lustig, E. M. Klein and A. L. 
Barbain. 
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The News from England 











Sale of Lord Michelham Art Treasures Draws Many Buyers—Bandits Get | 
Jewelry Valued at $5,000 in Raid on London Store—Silver Chains 
Now Popular—Diamond Rush Reported in Lichtenberg District 
of Transvaal But Value of New Diggings Said to Be 
Mostly Speculative—Trade Quiet in Sheffield 
Following Holiday Buying—Fogs Aid 
Window Smashers—Bogus Officers 
Rob Diamond Merchant 














Lonpon, Nov. 26.—This week’s sale of 
the Lord Michelham art treasures at Arling- 
ton St., Piccadilly, would indicate that there 
is no shortage of money here where good 
jewelry and antiques are concerned. Deal- 
ers whose names are legion in the art world 
occupied all available front seats and special 
police had to be assigned outside the prem- 
ises to control the traffic, consisting mostly 
of luxurious cars, which came to a standstill 
before the former residence of Lord Salis- 
bury, where the treasures were housed. 
Connoisseurs from all parts of the world 
were present and conditions of sale were 
exhibited in several languages. Many 
American buyers were present. In the first 
hour, six lots of Chinese porcelain fetched 
more than $30,000. A pair. of Chinese 
famille-rose vases realized $18,500. A 25- 
inch statuette of a nymph, by Falconet, sold 
for $25,000. A pair of jars fetched more 
than $5,000, while a square, tapering vase 
mounted as an electric lamp was knocked 
down for nearly $3,500. Quaint-shaped 
Japanese bottles and Sevres and Dresden 
phials, nymphs, amorina, youths and maidens 
carried reserve prices of $100. Society 
women who attended the sale munched 
dainty sandwiches during the bidding, which 
was very spirited. International buyers who 
are used to making $100,000 bids at these 
sales by the wink of an eyelid evidently were 
squeezed out, since most of the more coveted 
lots went to practically unknown dealers. 
Sir Joseph Duveen acquired the pick of the 
Chinese porcelain pieces. 

x ok * 

A lightning raid was carried out the other 
evening on the jewelry store of R. H. Hal- 
ford & Sons, Pall Mall, automobile bandits 
smashing a window and getting clear with 
$5,000 worth of jewelry within five seconds. 
A director of the jewelry firm was in the 
rear premises about 6 o’clock and heard a 
crash of glass. He dashed to the sidewalk, 
but could see no signs of the thieves. An 
assistant in the shop was a second or two 
quicker and chased a car containing two 
men until it was lost to view in the traffic. 
The stolen jewelry included a $2,500 opal 
necklet. 

* * * 

Silver chains are taking the place of the 
beaten gold variety, which have been popular 
here for some time. The silver chain must 
match the silver monogram that now is 
fashionably worn in the hat in the form of 
a decorative or utility piece. 

* * * 


At the recent party of the Duchess of 
York wonderful jewelry was a feature of 
the occasion. Only one society woman 
there was without jewels. Rows and rows 


of the finest diamonds were worn by some 
of the guests with silver frocks. Mme. 
Merry del Val, wife of one of the foreign 
ambassadors, wore a white chiffon frock 
covered with blister pearls. 

‘* * & 

A jeweler just back from Paris says the 
trend in fashionable bags now is for the 
rounded Jeather receptacle with handle in 
place of the recently popular envelope- 
shaped container, while silver bangles of the 
type worn by schoolgirls many years ago and 
covering the arm from wrist to elbow are 
getting to be a craze. The jeweled bracelet 
still holds its own here, however. 

oe eee 


A Chancery Lane diamond merchant has 
been remanded at Bow St. on a charge of 
the theft of a diamond ring valued at $410, 
the property of a theatrical conductor. The 
single-stone ring, set with sapphires, was 
handed to the merchant for repair by an- 
other man. He held the ring as security for 
pearls loaned to this man, he says. The 
ring has been found, and further inquiries 
are to be made. 

* * * 

According to cables from Johannesburg, 
there has been another diamond rush in the 
Lichtenburg district of the Transvaal in 
which 12,000 men joined. In one part of the 
district diamonds valued at $2,000,000 were 
found last Summer, but there have been 
many disappointments in the past three 
months in previous workings. Ten thousand 
acres have now been pegged out, 1,500 auto- 
mobiles having been used at breakneck speed 
to get on to the ground. The value of the 
new diggings is mostly speculative, it is re- 
ported. 

* * * 

The annual report of the Consolidated 
Gold Fields of South Africa shows a profit 
of $1,807,000 for the past year, which is 
nearly $225,000 more than for 1924-25. But 
the dividend balance is only around $85,000 
larger, after providing for the preference 
dividend and arrears of relief in respect of 
colonial taxation. The refund to all prefer- 
ence shareholders (the result of a test ac- 
tion) of income. tax overdeducted since 
April, 1921, absorbed $120,000. The 12% 
per cent. ordinary dividend will require 
$1,070,000, and the balance carried forward 
this year is slightly smaller than last at 
$223,000. 

x * * 

Now that the holiday business in the plate 
and cutlery trade is finished, the manufac- 
turers of Sheffield are finding things pretty 
stagnant. It is only in the cheaper lines and 
in the stainless cutlery section that there is 
sustained activity. Around 100,000 cheap 
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knives, including the. stainless--variety, -are 
being turned out at Sheffield weekly arid 
many of these are retailing at as low as 
12 cents each. There is only a moderate 
business doing in the higher-priced stainless- 
article. The demand for high quality silver 
and electro-plated goods also is limited. ‘ 
* * * 


The thick fogs of the past week have en~ 
abled the smash-grab-and-run thieves to ply 
their trade fairly safely. Retail jewelers in 
the metropolis and suburbs have been vic- 
timized by the jewel thieves, who have 
smashed windows under cover of the fog, 
grabbed jewelry articles from the trims and 
disappeared into the blackness before sales 
staffs could reach the sidewalks. Some of 
the jewelers are now keeping their shutters 
up while the fog is particularly dense. The 
Air Ministry predicts a continuance of these 
fogs, and jewelers are taking extra precau- 
tions to guard their goods. 

* * * 

Reuter reports from Paris that three ar- 
rests have been made in connection with the 
clever theft of diamonds from the well- 
known dealer in precious stones—M. Ben- 
derski. The merchant was “arrested” * by 
bogus police inspectors and driven in a car 
to a lonely spot outside Paris, where he was 
relieved of his gems. One of the arrested 
men, it is said, had in his pocket a warrant 
for his own arrest, which had been served 
on him some time ago. He had effaced his 
own name from the warrant and substituted 
that of the gem dealer. Evidently it was on 
the strength of this warrant that the dia- 
mond merchant was “arrested.” 

* * * 


According to Secretary of Mines H. War- 
ington Smyth, a reduction of 24 cents per 
ton, milled, in Rand working costs below 
present levels would bring into the payable 
zone a further 36,000,000 tons of gold ore 
with a gold content of some $160,000,000 
in value. Of the total value of gold mined 
at the present time, he says, more than 33 
per cent. goes in wages and 21 per cent. in 
South African stores. Close on nine per 
cent. is absorbed in direct taxation. The 
vital need of reduced working costs, there- 
fore, is obvious, is his contention. The re- 
port just issued covering the entire mining 
industry of the country for the past year is 
of considerable interest. Warington Smyth’s 
report is embodied in that of Sir Robert N. 
Kotze, government mining engineer, who is 
resigning his position because the govern- 
ment has appointed as his chief subordinate 
a man who is not of Sir Robert’s own se- 
lection for the post. His report shows that 
the South African government so far has 
taken $90,000,000 out of the mining industry. 
For the year 1924-25 the gold mines paid the 
record income tax of $7,360,000, in addition 
to a share of profits from mines leased on a 
profit-sharing basis amounting to $9,000,000. 
Diamond mines paid income tax of $1,470,- 
000, export duty of $3,600,000, and share of 
profits, $1,690,000. For the first nine months 
of the current year mineral output totals 
around $215,000,000 in value—an increase on 
the first nine months of 1925 of nearly $12,- 
000,000. The increase in diamonds for the 
nine months of 1926 is some $7,000,000 over 
a like period in 1925. This year’s complete 
figures, therefore, are likely to eclipse all 
previous records. 
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Liability of the Jeweler for Loss of Diamonds Received on 
Memorandum 





By Leslie Childs 
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S a general proposition of law, where a 

jeweler receives diamonds or jewelry on 
memorandum, he will be liable for the loss 
thereof if caused by his negligence. The 
question, then, of what constitutes negligence 
in cases of this kind, will usually be the 
determining factor where a loss occurs. 

In view of which, it is obvious that each 
case of this kind must necessarily be decided 
in the light of its facts, and that the subject 
cannot be covered by any hard and fast 
rule. However, in view of the frequency 
jewelers receive goods in this manner, a 
brief review of a case in which a loss was 
held to have been caused by negligence, may 
prove of interest and profit. 

With this in mind, the recent New Jersey 
case of Kittay v. Cordasco, 134 Atl. 667, is 
well worthy an examination. The facts and 
circumstances which culminated in the action 
were, in so far as material here, as follows: 


DIAMONDS RECEIVED ON MEMORANDUM 


In this case the plaintiff, a dealer in dia- 
monds, delivered three stones to the defend- 
ant, a jeweler, on memorandum. The de- 
fendant had a customer in mind for the 
stones, and he received them with the under- 
standing that he would show them, and if a 
sale resulted he would collect the retail price 
and pay the plaintiff the wholesale price. On 
the other hand, if no sale resulted the dia- 
monds were to be returned to the plaintiff. 

The diamonds were of the value of $211.40, 
and were delivered to the defendant 
at his store at 11:45 in the morning. The 
defendant had made an appointment with his 
prospective customer to show the stones at 
3:30 that afternoon. 

However, instead of placing the diamonds 
in his safe, the defendant wrapped them in a 
piece of paper and put them in his left-hand 
trousers pocket. Following this, defendant 
attended an auction sale a few doors away; 
here he bought an automobile, and with some 
friends went for a ride. Coming back to: his 
store he went with another party of friends 
to a restaurant where they dined. 

About 2:20 in the afternoon he prepared to 
start out of the city to meet his prospective 
customer for the diamonds, according to the 
appointment. At this time he felt in his 
pocket for the diamonds and they. were gone. 
He was unable to say how he had lost them; 
whether they had been stolen,’ or had gotten 
out of his pocket in some other manner. 

On this state of facts, the defendant de- 
nied liability for the loss on the ground that 
he had not been negligent. The plaintiff 
brought suit for the value of‘the diamonds, 
and recovered judgment against the defend- 
ant in the lower court. On appeal the higher 
court, in stating the general rule of liability 
of one receiving goods on memorandum, said : 


THE GENERAL RULE STATED 


“Obviously, and in fact as it is admitted, 
under these circumstances the bailment was 
for the mutual benefit of both the bailor and 
the bailee [plaintiff and defendant] and con- 


sequently the rule of liability for gross 
negligence or fraud only which prevails 
where the bailment is purely gratuitous on 
the bailee’s part * * * has no applica- 
tion. 

“A bailee for hire, or for what in legal 
contemplation is the same thing, namely, for 
the mutual benefit of both the bailor and the 
bailee, is liable to the bailor for ordinary 
negligence on the bailee’s part which causes 
the loss of the subject of the bailment. * * *” 

Following the above statement of the gen- 
eral rule of liability, the court, after review- 
ing the record, directed its attention to the 
question of whether or not the evidence 
showed negligence on the part of the de- 
fendant. In this connection it was, among 
other things, said: 


THE REASONING OF THE COURT 


“The fact of the delivery of the diamonds 
to the bailee [defendant] for hire, coupled 
with their admitted loss and his consequent 
failure to return them or to account for 
their value according to the terms of the 
contract, justified the jury in inferring and 
finding want of ordinary care on the part 
of the bailee in their safekeeping. * * * 

“We think the evidence in this case, how- 
ever, regarding the loss of the diamonds pre- 
sented circumstances from which the jury 
were justified in finding negligence on the 
part of the bailee in their safekeeping, and 
that, therefore, the motion for the direction 
of a verdict was also properly denied. 
* * *” 

In conclusion the court, after passing upon 
other points not material here, affirmed the 
judgment of the trial court against the de- 
fendant. Holding, as outlined in the opin- 
ion, that the evidence of how the defendant 
had kept the diamonds after delivery to him 
amply supported the judgment rendering him 
liable for their loss. 

The foregoing case does not purport to 
announce any hard and fast rule which 
would apply in all situations of this kind. 
It does, however, constitute a striking ex- 
ample of circumstances which were held to 
amount to negligence in the safekeeping of 
diamonds, which rendered the receiving 
jeweler liable for their loss. 

In the light of the facts and holding of 
this decision, it is obvious that where goods 
are received on memorandum, it is the duty 
of the receiving merchant to use due care 
in safeguarding them.. And, if he is clearly 
careless in this respect as found by the jury 
in the case reviewed, he may be called upon 
to respond in damages to the seller for any 
loss sustained. 








“How do like the show?” a village loafer, 
who had dropped in on a rehearsal for a 
home talent, dramatic performance, was 
asked. 

“Well,” was the reply, “if I wa’n’t sittin’ 
down, I’d feel like I was wastin’ time.” 

—The Guide Post. 


49 
Glass Imitations of Emeralds 





A N extensive view of the present condition 
~*~” in the production of glass emeralds is 
afforded in Dr. H. Michel’s useful work, en- 
titled Die Kiinstlichen Edelsteime. He says: 

“As imitations of emeralds, all glasses are 
those in which it has been tried mainly with 
a view to closest possible likeness to the 
weight, color, brilliance and refraction of the 
true emerald. But that is not all of the 
matter; it is sought to imitate, by artificial 
means, the ‘feathers’ or ‘flaws’ so prominent 
in emeralds.” 

He tells of receiving from the Armany 
firm, in Vienna, a glass that comes close to 
the emerald chemically—a chemically test- 
proof glass—and which is made by a French 
concern and which goes to the trade at higher 
prices than similar artificial corundums. It 
is often sold in drop form looking like the 
raw artificial corundums, with sharp ending 
round rods that remind of the former; but 
these can be had. shaped as plates, etc. It 
comes into the market as “reconstructed 
emerald,” or “synthetic emerald,” though 
glass. The Armany concern terms the 
product “smaragdolin.” “It contains micro- 
scopic bubbles and dark, opaque spots. It 
has refraction quotient e = 1.5738 and w = 
1.5796 average. Specific gravity varies be- 
tween s = 3.3 to 3.45; higher then than 
emerald (s = 2.7 to 2.8). Its hardness is 
considerably lower than emerald. Irridiation 
with violet rays produce no marked lumin- 
escence, but emerald displays considerable 
fluorescence under quicksilver-quartz lamp 
light and seen through several colored 
glasses. 

Another glass imitation coming before Dr. 
Michel is of similar character, but the small 
bubbles are gas-filled not fluid occlusions as 
with emerald. These give no luminescence 
in ultraviolet rays, but weak luminescence 
when seen through yellow, green or blue 
glass. Hardness is 5 to 5%, light refraction 
is stronger than with emerald. Another 
variety, much different, comes from Paris 
as a well-colored blue seal. It is, for the 
most part, very pure, almost free from bub- 
bles; it has the low specific gravity s = 
2.518; refraction is n — 1.5484; hardness 
H = 5. In ultraviolet light, applying blue; 
green and yellow glasses, it shows weak 
lumifescence. ad 

Another glass imitation of emerald’ con- 
tains noteworthy extended: gas bubbles. 
Privy-Counselor R. Brauns; mentions a pro- 
duction having specific gravity s = 2.55 and, 
for brilliance; color and: hardness very near 
to true emerald: In general, the glasses, so 
many in number, are of unfavorable color 
or are recognizable through lack of bril- 
liance.—C. W. C. 








Jewelry valued at -$2,500 was stolen re- 
cently from.sthe jewelry shop of George 
Greenwald, 92 Asylum St., New Haven, 
Conn. The thief broke a hole through a 
show window. The theft was discovered 
by Policeman E. R. Gosselin at 4:50 a. m. 
The policeman said that he had previously 
passed the place at 3:45 a. M. and found the 
window intact. The articles stolen included 
seven expensive watches, 10 platinum wed- 
ding rings, a white gold ring and 10 rings 
with emblems of the Knights of Columbus 
or the Masonic Order. 
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Russian News Notes 


Geological Committee Plans Mineral Survey of All Russia—New Soviet 
Regulations Forbid Watch and Clock Imports—Valuable Objects From 
Czar’s Trains Found Rotting in Railroad Warehouses—Russians 
Abroad Fight Over Sale of Czar’s Diamonds. 














The Geological Committee of Leningrad 
made public the schedule of its activities for 
the coming year of 1927. Of the proposed 
undertakings, preparation of a geological 
map of the Union of Soviet Republics holds 
the first place. As a by-product of this 
work, a special map of metal and mineral 
deposits of Ural, Caucasus and Crimea will 
be made. Extensive geological survey work 
is planned for the Arctic regions, said to be 
rich in precious, semi-precious and other 
minerals and metals. The program calls 
for an expenditure of 7,000,000 rubles 
(about $3,500,000) . 

*x* * * 

The Soviet authorities never tire to issue 
new regulations regarding Russian: imports 
and exports. A new set of rules, decreed 
recently by the Moscow government, for- 
bids, among other things, import of clocks, 
watches and watch materials. ‘“Vneshtorg,”’ 
the State trust, has the exclusive monopoly 
of foreign trade, and these new restrictions 
cover not only freight shipments but parcel 
post as well. However, if a traveler can 
prove that the watch or clock he brings with 
him to Russia is his personal property not 
intended for sale, the timepiece is left with 
him—after a very close inspection and 
scrutiny of the inner parts of the clock. 
This latest precaution of the Soviet border 
guards grew out of their experience with 
contrabandists, some of whom are known 
to smuggle silk and perfume into Russia in- 
side of big clocks. The “Museum of Con- 
traband,” organized by the Odessa custom 
house, exhibits one of those “personal prop- 
erty” clocks full of cunningly devised par- 
titions and drawers concealing perfume bot- 
tles, 

* * * 

A Soviet journalist called the govern- 
ment’s attention to the fact that part of the 
equipment of the former Czar’s luxurious 
trains has been for a long time rotting away 
in the warehouses of the “Moscow-October” 
Railroad Station. Among objects of his- 
torical and art value, now admired by the 
warehouse rats exclusively, many works of 
goldsmith’s art are named: 28 artistically 
gilded inkstands, richly ornamented ash- 
trays, gilded cuspidors, etc. 

* * * 

While the population of Soviet Russia 
seems to be entirely content with the recent 
sale by the Moscow government of some of 
the Crown jewels to American dealers, Rus- 
sians abroad are divided on the question. 
We find some of the Paris and Berlin news- 
papers of the Russian’ exiles full of ener- 
getic denunciations of the sale. Many an 
editorial writer points out that “the new 
Russian government,” which will “inevitably 
come in place of the Soviet usurpers,” will 
not recognize validity of the sale, and the 
new American owners of Czar’s jewels will 
pay dearly in money and trouble for their 
purchase of “stolen goods.” The fight over 


the legality of the sale was brought over 
very recently to the Russian colony in 
America. Novofe Russkoye Slovo, the 
newspaper of new immigrants, refugees 
who came here via Constantinople, denounce 
Messrs. Oblatt and Weiss, the dealers who 
bought the jewels, while Russky Golos, a 
more progressive and larger paper, with 
readers of a longer American experience, 
defends and even lauds the American jewel- 
ers for their purchase. 








WORK OF THE F. T. C. 





Typical Cases Cited in Annual Report Show 
How Federal Trade Commission Has 
Proceeded to Stop Trade Abuses 


WASHINGTON, Dec. 9.—The Federal Trade 
Commission’s case against the Long-Koch 
Co., of Newark, N. J., appears in the com- 
mission’s annual report with a number of 
other representative cases selected to indi- 
cate the nature of orders to cease and desist 
issued during the fiscal year ended June 
30 last. The commission’s abstract of the 
Long-Koch case as presented in the report 
made public today reads: 

Misbranding of penknives—The Long-Koch Co.— 
This company, a manufacturing jeweler, was 
charged in the complaint of the commission with 
unfair methods of ccmpetition in that it mounted 
with gold and base metal large quantities of pen- 
knives on which were branded the marks “10 K” 
and “14 K,” thereby tending to mislead the public 
to believe that the entire mounting of the knives 
were made of 10-karat or 14-karat gold, when in 
fact said mounting consisted of base metal covered, 
faced, cr veneered with a thin layer of gold. The 
order entered by the commission on May 4, 1926, 
required respondent to cease and desist from using 
the marks, symbols, or brands “10 K” and “14 K” 
(1) upon or in connection with any gold-mounted 
knife when the karat fineness of the entire mounting 
of such knife is less than the number of karats 
indicated by the number in such respective mark, 
symbol, or brand used; (2) upon or in connection 
with any knife when the mounting thereof contains 
any base metal, covered, faced, veneered, or other- 
wise concealed with gold unless such marks, sym- 
bols, or brands be accompanied by words or other 
marks clearly indicating and showing the quantity 
of gold of such karat fineness represented by said 
marks, symbols, or brands which is actually used 
in said mounting. 

Selected as typical of the character of com- 
plaints issued by the commission during the 
year is that against the Eclipse Fountain Pen 
& Pencil Co., of New York city, alleging 
fictitious price-marking. Attention is invited 
by the commission to the fact that this com- 
plaint, among others, was still pending at 
the close of the fiscal year on June 30 and 
that consequently, the commission had 
reached no determination as to whether or 
not the law had been violated. It so happens 
that the complaint against the Eclipse com- 
pany was dismissed by order of the commis- 
sion on -Oct. 16. The commission’s state- 
ment of the case in its report reads as 
follows: 


Fictitious prices—Eclipse Fountain Pen & Pencil 
Co. et al.—These respondents are engaged in the 
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manufacture and sale of fountain pens and pencils, 
and they are charged in the complaint with using 
unfair methods of competition in violation of sec- 
tion 5 of the Federal Trade Commission act by 
labeling and marking their products with fictitious 
and exaggerated retail prices, thereby misleading 
and deceiving the consuming public as to the value 
of their pens and pencils. 

Answer was filed by the respondents on April 17, 
1926, denying that the prices marked. on their 
products are fictitious or exaggerated or that they 
are misleading and déceptive. The testimony has 
been taken, and at the close of the fiscal year the 
case was pending the filing of the trial examiner’s 
report upon the facts and final hearing before the 
commissicn. 


No reason was assigned by the commission 
for its subsequent order of dismissal. The 
Eclipse company contended that the commis- 
sion, if it sustained the complaint, would 
nullify the provisions of the Sherman anti- 
trust law and the Clayton Act in that there 
would be a compulsion to control and main- 
tain the retail and reselling price of an 
article of common use. 

A desist order was issued against the 
Standard Fountain Pen Co., of Los Angeles, 
during the fiscal year, but other than that 
and the order against the Long-Koch Co., 
no other orders of the commission involved 
jewelry or related articles. 

The commission’s report refers to the 
creation during the year of the Division of 
Trade Practice Conferences under which an 
industry or business may formulate, under 
the direction or sanction of the commission 
their own rules of business conduct. The re- 
port notes that prior to the past fiscal year 
a successful conference was held in the 
jewelry industry and that at the time its 
report went to press a conference had been 
held for the watchcase industry. Actions 
on applications for conferences for the 
jewelry catalogue houses and platinum 
alloys industry were awaiting preliminary 
inquiry and report. 

“By pursuing a consistent policy the com- 
mission is gradually working out a high 
code of business ethics for the protection 
of the public and the guidance of industry,” 
the commission’s report stated. “The value 
of this work is coming more and more to be 
appreciated, as is attested by the increasing 
degree of co-operation on the part of in- 
dustry in carrying out the principles of. fair 
competition and sound practice fostered by 
the commission. This co-operation is par- 
ticularly manifested in the trade practice 
conferences,” 

Regarding the practice inaugurated by the 
commission of settling cases by stipulation 
without revelation of the respondent’s 
identity the commission’s report states: 


The trial examiners’ division functions under the 
direct supervision of the commission. Its work is 
divided into two classes, i. e., (1) settlement of 
applications for complaint by stipulation, and (2) 
presiding at the trial of complaints issued. This 
division was established December 1, 1925, primarily 
to afford an agency to administer the commission’s 
new procedure and policies providing for the settle- 
ment of cases by stipulation, except where the pub- 
lic interest demanded otherwise, and providing also 
that prospective respondents should have a hearing 
prior to the issue of complaint. 

“During the short period since the stipulation 
rule has been in effect and by which rule respon- 
dents are permitted to stipulate facts and volun- 
tarily agree to abandon unfair methods of competi- 
tion, except in cases where the practices are fraudu- 
lent or so vicious that the protection of the public 
demands the legal procedure upon complaint and 
order, a total of 106 applications for complaints 
was disposed of by stipulation. These cases in- 


(Continued on page 53) 
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“BLUE WHITE DIAMONDS” 





Boston Better Business Bureau Recom- 
mends Use of This Term Only as 
to Exceptional. Stones 


Boston, Mass., Dec. 8—Under the cap- 
tion “ ‘Blue-White’ Diamonds are Rare and 
Costly,’ the Boston Better Business Bureau 
has issued an official circular which reads 
as follows: 

That real “blue-white” diamonds are rare 
and very costly was the concensus of opinion 
among leading Boston jewelers as proven 
by a survey made by the Boston Better 
Business Bureau. A number of leading 
jewelers of Boston have declared that only 
a small percentage of all diamonds mined 
have the true blue tint. 

The Good and Welfare Committee of the 
National Jewelers’ Board of Trade has de- 
clared that the term “blue-white” is often 
abused in describing diamonds and has op- 
posed its common use. 

Thirteen out of fifteen Boston jewelers 
from whom opinions were asked by the 
Better Business Bureau, were opposed to the 
jndiscriminate use of the term “blue-white” 
jn describing diamonds. Jewelers in other 
cities where there are Better Business 
Bureaus have also gone on record against 
jts use except in describing genuine blue 
diamonds. 

Some of the opinions expressed in — 
are: 

“Jewelers agree that the term is ‘bunk’ 
and abused very much and it is’ more a 
matter of having every one discontinue it 
than a matter of proving that the stones 
are not ‘blue-white.’” 

“This is an old trade term and among 
reputable diamond merchants it is used to 
‘mean just what it says,—to describe dia- 
monds of very high:color and brilliance and 
really means the highest grade. It seems, 
however, to have been so terribly abused 
by unscrupulous advertising and people 
whose reputation does not amount to very 
much, that we fear that many of: the so- 
called ‘blue-white’ diamonds today are 
nothing more or less than ordinary white 
diamonds and the public is misled by the 
term ‘blue-white.’ ” 

“It would be just as well if the term were 
not used at all in describing diamonds, espe- 
cially for advertising. In our own -experi- 
ence we know of many instances where cus- 
tomers have quoted to us that they could 
buy a blue-white at a price that we know 
would be absolutely impossible. We feel 
quite sure that they are simply white dia- 
monds that they are offering and that they 
are representing them as being blue-white 
which misleads the customers.” 

“In our opinion the term ‘blue-white’ 
should. not be used to describe diamonds. 
This description has been stretched to cover 
diamonds of almost every kind and color 
and the explanation of it is that some 
diamonds are bluer and some are whiter than 
others. The term ‘blue-white’ is altogether 
too elastic. We make it a point not to use 
the term ‘blue-white’ in the sale of diamonds 
nor do we claim that any ae: we sell 
is absolutely perfect.” 

“‘*Blue-white’ is a much abused term that 
seldom means what it says. It should be 
used when the stone really is a gem. Blue- 
white diamonds. are. not. common; do -not 
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think it should be used at all in general 
advertising.” 

“We are in favor of restricting the term 
‘blue-white’ to diamonds that are really 
‘blue-white’ as understood by reliable im- 
porters and dealers. The proportion of 
stones that could legitimately be termed as 
such is very small. In our estimation nine 
out of every .ten stones being sold today, 
by jewelers at large, as ‘blue-white,’ are not 
blue-white at all.” 

“Our opinion on the use of the term ‘blue- 
white’ in describing diamonds is that it 
should not be used unless the diamond is 
absolutely a blue tinted diamond. A blue 
tinted diamond is very rare.” 

“We do not believe the term should be 
used. There are blue diamonds where people 
can see distinct traces of blue, but they are 
few, and very high priced. We have not 
used the words ‘blue-white’ !” 

“Regarding the supply of truly blue-white 
diamonds, they are not common although 
they can be easily had if a person is willing 
to pay the price, just the same as a person 
could have a Rolls Royce automobile or a 
Ford, whichever one he wanted to pay for. 
It seems that so long as this term is abused 
so much as it is, it would be just as well 
not to use it.” 

“The term ‘blue-white’ is a phrase often- 
times used promiscuously by unscrupulous 
dealers. The term ‘blue-white’ should be 
used intelligently when selling a real blue- 
white stone, but the phrase should not be 
used promiscuously or carelessly. Fine blue- 
white diamonds are not common and they 
command very high prices.” 

“The term ‘blue-white’ as applied to dia- 
monds is most shamefully misused. Only a 
very small percentage of all diamonds mined 
have the true blue tint. Such stones are 
distinctly more beautiful than the ordinary 
white stones and because of this beauty and 
their comparative scarcity they command a 
much higher price. The general public have 


- come to understand that a ‘blue-white’ stone 


is the most desirable without knowing what 
such a stone looks like or costs. It would 
be a great boon to the buying public_ if 
‘dealers could be compelled to use the term 
properly.” cr 

The Better Business Bureau recommends 
the general discontinuance of this term in 
advertising and that its use be properly con- 
fined as descriptive of those gems coming 
within the qualifications recognized in the 
trade. 
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volved 109 separate respondents, each of which 
entered into.a stipulation of the facts with an agree- 
ment to abandén the unfair methods of competition 
and cease and desist forever from the said prac- 
tices in interstate commerce. 

The stipulation rule, as contrasted to the com- 
plaint procedure, has resulted in a substantial saving 
in time and money to the Government and also to 
the prcspective respondents, and at the same time 
has eliminated unfair methods and practices from 
the channels of interstate trade. From an estimate 
made by the commission it was determined that the 
average case. disposed of by complaint procedure, 
including the taking of testimony, reporting, and 
trial, costs about $2,500, while the cost of settling 
an application for complaint by stipulation, thus 
avoiding a complaint, costs less than $500 per case. 
The ‘proportion of saving of time-is even greater 
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and much more important than the saving in money. 

The stipulation rule, in the opinion of the com- 
mission, will result. in gradually establishing prece- 
dents that will greatly facilitate its procedure. To 
aid in the establishment of precedents, and for the 
guidance of the business world and for the in- 
formation of the public generally, statements of 
facts covering stipulated cases, including the prac- 
tices abandoned, have been published from time to 
time, but without identifying parties to the stipu- 
lation.” 








Efforts to Increase Membership of Texas 
Retail Jewelers Association Meets 
with No Success 


DALLAS, Tex., Dec. 9.—‘‘There are a lot 
of Téxas and Louisiana jewelers that won’t 
join any jewelers’ association and simply 
‘don’t know what it’s all about’—they need 
somebody or something to wake them up 
to the possibilities of their business,” says 
W. Marion Newman, president of the Com- 
mercial Printing & Letter Service Co. of 
Dallas. 

“Lots of them think there ought to be a 
Chinese wall around each jeweler’s trade 
territory, and that anybody else that sells 
within the wall ought to be shot,” he con- 
tinues. “I’ve worked with people in lots of 
trades, and among some that I thought were 
pretty short-sighted, but I never saw any- 
thing like these jewelers before.” 

Newman’s comments arose from the lack 
of response to a membership campaign he is 
helping the Texas-Louisiana Retail Jewelers’ 
Association conduct, under leadership of 
President Myron Everts of Dallas. With 
approximately 100 Texas and Louisiana 
jewelers belonging to the association, and 
some 800 outside of it, Newman’s firm 
assisted President Everts in preparing and 
mailing to the 800 a series of four letters 
suggesting the benefits of co-operation and 
inviting each jeweler to join. 

The last letter went out two weeks ago— 
and to date, only nine new members have 
been received from the 800 prospects. 

“Personally, I couldn’t estimate in dollars 
and cents what my own: trade association 
has been worth to me,” said Newman. “My 
firm started ina little room we could hardly 
turn around in. Now we have 3,000 square 
feet of space, and every bit of it filled—and 
whatever our success may have been, I at- 
tribute 99 per cent. of it to the ideas and 
inspiration we’ve received at our ‘direct-by- 
mail-advertising’ conventions. 

“But the jewelers don’t seem to look at it 
that way. With 800 prospects, we didn’t get 
enough new memberships to pay the postage 
on the campaign. One man wrote he was 
through with organizations—not any par- 
ticular organization, but all organization. 
Another said he had‘ the $10, but didn’t 
think a membership in an organization that 
was constantly discussing his problems 
would be worth 10 cents. And another 
simply seized our campaign as an occasion 
for writing us three letters asking passage 
of a law to prohibit any firm’s handling an 
exclusive product! 

“T don’t know how much jewelers in 


other States think of their business, but I. 


never saw anything like the way these Texas 
and Louisiana people act. Texas lumbermen 
have an association, and they’re almost 
unanimous in belonging to it. So have the 
cattlemen—and because of their co-operation, 
they’re beginning to get somewhere. But the 
jewelers’ just don’t seem to: care.” f 
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Fine Jewelry Prominent at Hollywood 











Motion Picture Stars and Players Are Lovers of Gems and Often Use Their 
Personal Jewelry in the Plays in Which They Appear 














| gave there is no woman in the 
world who -does not have one piece 
of jewelry that is her favorite. Motign 
picture’ stars and players. are no”exception 
to this rule: . Although their gowns are 
supplied: by,‘the. wardrobe department at the 
studio their personal jewels often appear in 
their productions. At least, their favorite 
pieces are usually in evidence. 

Claire Windsor, Metro-Goldwyn-Mayer 
player, has many lovely pieces, and, of 
course, her favorite is the novel wedding 
ring placed upon her finger by her husband, 
Bert Lytell. This is of platinum and dia- 


monds made like a tiny chain and encircles 


the third finger of her left hand. 

Miss Windsor points out the fact that 
tourmalines are extremely popular this year. 
She has just received a beautiful set from 
China. These are of the pink variety and 
the large stones are set in old gold, finely 
wrought. The set consists of a necklace, 
choker fashion, a tight fitting wrist bracelet 
and a ring. 

a a 

Pearls are favorite gems of the screen 
star. Marion Davies’ favorite piece is a 
string of perfectly matched real pearls, 
slightly graduated. They are slightly longer 
than a choker. 

* *k * 

Nathalie Kovanko, M.G.M.’s new Russian 
actress, also favors pearls. From Russia 
she brought a long string, all-of the same 
size, and drop earrings to match. The pearls 
in the earrings are fastened to a small plati- 
num chain. Earrings of this type have re- 
placed the hoop. ornaments worn last year. 

eh a bs 


'. Quaintness is the outstanding character- 
istic of Eleanor Boardman. A marvelous 
cameo hung on a chain of old gold and en- 
circled with seed pearls is her favorite piece 
of jewelry. Cameos, by the way, are much 
in favor in Hollywood. In fact antiques of 
any sort are preferred by the film folk. 
* ok x 


Whenever you see a picture of Pauline 
Starke you are bound to discover a small 
ornament worn on a black silk cord around 
her neck. This, her favorite piece, is a 
square of Lalique with a tiny onyx figure 
set in and encircled by diamonds. The cord 
is held together at the throat by a diamond 
and platinum clasp. 

* * * 

An heirloom that has been in her family 
for years is always worn’ by Dorothy Phil- 
lips. This is a ring made of cast iron. It 
was issued in 1799, the year of George 
Washington’s death as a memorial to the 
father of his country. Although several 
were made at the time only a few are still 
in existence. The likeness of Washington 
Is set in silver. 

Miss Phillips also often wears pearls at 
her throat and wrist. An interesting ring 
is made of two perfectly matched diamonds. 
A bracelet of square cut diamonds and 


another exactly like it of square pieces of 
onyx are worn on the right arm. 
x ok x 


Aileen Pringle,- who is always interested 
in the exotic, wears a rope of pearls around 
her wrist that extends up to the hand and 
is caught over the middle finger with an 
enormous square cut emerald. The gem it- 


self is also surrounded by pearls. 


*x* * * 


Another interesting pearl treatment is worn 
by Dorothy Sebastian, who plays an im- 
portant role in Robert Z. Leonard’s produc- 
tion, “The Demi-Bride.” Three rows of 
pearls are worn around the neck and are 
held together by an oblong sapphire en- 
circled with diamonds. From this a small 
tassel of pearls and diamonds hangs.” 

x ok x 


Gertrude Olmsted wears a necklace of 
perfectly cut crystals which erd in two tiny 
lockets of platinum. Her square cut dia- 
mond engagement ring and her little finger 
ring of four graduated diamonds, given to 
her by her husband, Robert Z. Leonard, are 
also favorites. . 

* *k * 

Carmel Myers usually wears two wrist 
bracelets of crystal with a little finger ring 
made of an enormous square diamond set 
in platinum. Another novelty that is often 
worn by Miss Myers is a mother-of-pearl 
peetle. This serves to decorate many of 
her smartest. hats and is a French souvenir. 
Costume jewelry is highly sponsored by 
Miss Myers. A pin; exactly like the Italian 
crown, is a piece that she picked up in 
Rome and values highly. 

*x* * * 

Norma Shearer sets a new fashion as to 
when to display one’s jewelry.. She wears 
hers only in. the evening; day-time. jewelry 
display is taboo with her. 

x ok * 

Men stars and directors are given over 
to love of jewelry in a lesser degree, yet 
many of them, too, are proud owners and 
connoisseurs of rare pieces of jewelry. Tom 
Mix, the hero of Western films, is known 
for his priceless possessions in rings and 
diamonds. Monta Bell, the celebrated direc- 
tor, is in the front ranks too. O. O. Mc- 
Intyre of the newspaper fame, who is in 
Los Angeles now, described recently Bell’s 
“dime-sized diamond” in humorous wonder: 
“T touched a wet finger- to it to see if it 
tasted like rock candy or alum.” 








President Calles, of Mexico, has just ap- 
proved a decree providing for progressive 
diminution of silver taxes when the price of 
the metal falls below 57 cents an ounce, the 
Commerce Department was advised recently 
by cable from Commercial Attaché George 
Wythe, at Mexico City. The average price 
for October on the New York market was 
54.505 cents per troy ounce, as compared 
with 71.106 for October, 1925. 
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TRADE-MARK ON CLOCKS 





Import Company Loses Fight for Registra- 
tion of Word “Americus” as a Mark 
On Imported Timepieces 

Wasuincton, Dec. 11.—The Court of Ap- 
peals of the District of Columbia has re- 
jected the appeal of American Watch Import 
Co. from a decision of the Commissioner of 
Patents sustaining the objection of the West- 
ern Clock Co.; owner of the trade-mark 
“America” to: the registration of “Americus” 
as a trade-mark by the importing company. 
The record brought out that the Western 
Clock Co. obtained registration of its trade- 
mark for use on clocks Dec. 4, 1906, that it 
has used the mark on more than 12,000,000 
clocks and has spent more than $700,000 in 
advertising. The American Watch Import 
Co. filed application for registration of 
“Americus” as a trade-mark on watches May 
20, 1923, claiming use of the mark since June 
1, 1922. The import company’s application 
was opposed by the Western Clock Co. as an 
attempted infringement on the ground that 
clocks and watches are of the same descrip- 
tive properties, and that the substantial 
identity of the two marks would be likely 
to lead to confusion in the trade, to the dam- 
age of the Western Clock Co. The clock 
company’s opposition was sustained in the 
Patent Office. 

“We think this decision was correct,’ the 
Court of Appeals of the District of Colum- 
bia said in an opinion delivered by Chief 
Justice Martin. “It is true the name ‘Amer- 
ica’ is a geographical name which is not 
capable of exclusive appropriation as a trade- 
mark at common law. But it has been held 
that such a mark may be registered under the 


10-year proviso of the Act of Feb. 20, 1905. 


Continuing, the court ‘said?’ “The names 
‘Americus’ and ‘America’ are obviously so 
similar as to be likely to cause confusion in 
the trade if used upon goods having the same 
descriptive properties, such as watches and 
clocks. This would probably lead to the ap- 
propriation bv the later registrant of the 
good will built up by the opposer, to the 
injury and damage of the latter. 

“This court has adopted a strict rule in re- 
fusing registration in all cases where the 
apparent similarity would probably lead to 
confusion in trade, holding that the field of 
selection for marks is so™broad that no neces- 
sity exists for the invasion 6f one trader upon 
even the apparent rights of another, and that 
the broadest protection will be afforded the 
purchasing, consuming public by the courts.” 








A final statement prepared by the art 
jury of the exhibit of quality products made 
at the Copley Plaza Hotel, Boston, late in 
October by members of the Associate In- 
dustries of Massachusetts, announced the past 
week, makes 10 awards to companies whose 
exhibits were considered unusually note- 
worthy. -Among the 10 successful exhibits is 
included that of the R.'F. Simmons Co., Attle- 
boro, Mass., with the following comment: 
“A praiseworthy though elaborate exhibit, 
successful in attracting through an appeal 
primarily aesthetic to a fundamentally edu- 
cational display.” The Simmons exhibit was 
prepared by Ezra S. Smith, assistant super- 
intendent of the concern. There were 61 
other exhibits and each of the 10 successful 
exhibits will receive an engraved diploma. 
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POLICE WANT ABRAMS 





Warrant Issued for Man Charged with 
Larceny of $6,200 Worth of Jewelry 
From Baltimore Jeweler 
Bartrmore, Md., Dec. 11.—An_ interna- 
tional search is now being made to locate 
and arrest Benjamin S. Abrams, alias 
“Bernard Abrams,” alias “Sam Williams,” 
41 years old, for whom a warrant was issued 
in Central Court here by Magistrate James 
R. Cadden, charging Abrams with the 
larceny of platinum and diamond jewelry 
valued at $6,200 from Oscar Caplan, 620 
E. Baltimore St. The Pinkerton National 
Detective Agency has been appealed to and 
it was through the Pinkertons that the fact 
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10 inches, stout build, weighing 210 pounds, 
brown éyes, dark wavy hair, dark complexion 
and has platinum mounted front teeth. He 
usually wears glasses of various styles and 
is a fast talker and of nervous temperament. 








Creditors of B. & N. Pevsner, Chicago, 
Agree to Settlement of Thirty Per Cent 


Cuicaco, Dec. 11—At a meeting of the 
creditors of B. & N. Pevsner, held at the 
office of Goldman, Allshouse & Healy, on 
Tuesday ofalJast week, 23 creditors with 
claims aggregating $32,000 were present and 
represented#*The statement of assets and 
liabilities presented by the bankrupts was as 
follows: Assets, including merchandise 





BENJAMIN §S. ABRAMS, WANTED AT BALTIMORE, MD. 


was established that Abrams fled to Cincin- 
nati after negotiating his coup with Mr. Cap-® 
lan here. 2 

Detective Lieutenant Charles A. Kahler, 
of the jewelry squad of the Detective Bureau, 
issued a warning to jewelers throughout 
the country to be on the lookout for Abrams. 
Abrams was arrested in Montreal, Can., over 
a year ago and the first picture obtainable 
of the man was received from Chief Pierre 
Belanger, of the Montreal Metropolitan 
police force. Abrams under the name of 
“Sam Williams,” was arrested in Montreal 
but was subsequently released, Lieutenant 
Kahler said. The jewelry was obtained on 
an alleged pretext from Mr. Caplan over a 
month ago. Telegrams and letters were sent 
to many cities and finally an appeal was made 
to the Pinkertons. 


Operatives of the Cincinnati office of the 
Pinkertons learned that Abrams was a guest 
at the Hotel Sinton from Nov. 9 to 14. 
Plans had been laid for his capture by Cin- 
cinnati police but Abrams, according to 
police information, slipped into the hotel at 
4a. M., Nov. 14, paid his bill and fled. He 
left behind a large trunk which was empty. 
Pinkerton detectives found the trunk and 
established the fact that Abrams was known 
at the hotel. 

The chase for Abrams’ arrest has turned 
to Havana, Cuba, information having been 
sent to the Havana police several days ago. 
Abrams has relativeg living near Pittsburgh. 
He has represented himself as a jewelry 
salesman and follower of other vocations. 

Abrams is described as 41 years old, 5 feet 


(estimated cost), $13,000; accounts and 
notes receivable (approximately), $6,000; 
equity in real estate at Memphis, Tenn. 
“(estimated ), $7 equity in real estate 
in Texas (estimated), $425; making a total 
of $26,425. The liabilities amount to $60,000 
to merchandise creditors (unsecured). 

The receiver advises that the merchandise 
on hand would probably not bring over 
$4,000 at sale in bankruptcy. The accounts 
receivable and the real estate equities would 
be subject to very considerable depreciation, 
and it is thought that not over 10 per cent. 
would be realized by the creditors through 
the bankruptcy court. 

Bernard Pevsner explained the manner in 
which he was robbed of loose diamonds of 
the value of $35,000. This loss was not in- 
sured. After a considerable discussion of 
the matter, the creditors present unanimous- 
ly agreed to accept a 30 per cent settlement. 
The following creditors’ committee was ap- 
pointed: A. G. Sager, Jacob Immergluck, 
Nathan Kramer and Lecpold Milner. 

The creditors’ committee approved the 
following settlement arfangement: 10 per 
cent. in cash on confirmation of the settle- 
ment by the court, and 5 per cent. in notes 
due in three, six, nine and 12 months. All 
notes are to be endorsed by responsible par- 
ties to be approved by the creditors’ com- 
mittee. 





The store of the L. Sunderlin Co., 350 
Main St., E. Rochester, N. Y., suffered 
about $500 damages as a result of .a fire 
which took place recently. 
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BANDIT KILLS PAWNBROKER 





Negro Also Beats Proprietor’s Daughter 
and Escapes in Crowd in Chicago 


Cuicaco, Ill., Dec. 7—David Weinstein, 
proprietor of a pawn shop at 902 S. State 
St., was shot and killed and his daughter, 
Jeanette, 16-was severely beaten by a colored 
bandit in their store at noon on Monday. 
The bandit, with the revolver in his hand, 
fled from the shop south in State St., west 
in Taylor St., and disappeared. 

A uniformed policeman on a S. State St. 
car seeing the murderer in flight leaped from 
the car and gave chase, but the bandit dodg- 
ing throught traffic and among pedestrians to 
keep the policeman from firing made his 
escape. 

Miss Weinstein was in the rear of the 
store when the man entered. She came ‘to 
the front of the store and asked him what 
she could do for him. He asked to see a 
gold watch. She started for the tray of 
watches when suddenly he drew a revolver 
and struck her on the head. When Mr. 
Weinstein ran to the assistance of his 
daughter the bandit turned and without a 
word shot him three times. Mr. Weinstein 
was shot through the heart, just above and 
just below the heart. He died as he was 
being carried into the hospital. 

Mr. Weinstein had been robbed a couple 
of years ago, and several months later when 
suspects had been picked up and partly con- 
fessed to the robbing of his store, he. refused 
1o prosecute on account of being threatened 
with his life. 








“CURB” JEWELER GUILTY 


P. Gans, Philadelphia, Admits Larceny and 
Worthless Check Charges and Will Be 
Sentenced This Week 


PHILADELPHIA, Pa., Dec. 13.—Two local 
wholesale jewelers, while mourning losses of 
about $600 each, are rejoicing in the convic- 
tion of P. Gans, a “curb” jeweler, who 
pleaded guilty before Judge Baunett in the 
Court of Quarter Sessions to charges of lar- 
ceny by bailee, and also to a charge involv- 
ing a worthless check for $900. This latter 
charge was preferred by the Colonial Trust 
Co. of this city. 

The prosecuting jewelers are Joseph Gold- 
berg and Samuel Lashoff, both of Sansom 
St. According to their complaints, Gans, 
who has been on the “curb” for several 
years, gained their confidence by several 
small transactions in which he paid cash. 
Later he took more valuable jewelry on 
memorandum, but established credit by a 
prompt return of the goods or payment. 
Finally he took diamond mountings valued 
at $600 from Mr. Lashoff and jewelry valued 
at a similar amount from Mr. Gold- 
berg. 

Time went on and he made no move to 
either return the goods or pay for them, and 
when confronted by the jewelers gave such 
evasive answers regarding the whereabouts 
of the articles that they decided to act. 
While they were seeking a warrant for him, 
however, the trust company acted, charging 
Gans with having given a worthless check 
for $900 on a hank in Florida. Gans is out 
on $2,000 bail and is to appear for sentence 
this week. 
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Like “The Dark Unfathomed Caves of Ocean” 


are the jewel boxes and safe deposit prices made possible only by our unique 
vaults of today, for they bear full many method of purchasing. 

a gem, unheeded and unworn, until we Our large stock is always at your service 
seek them out and buy them. —including Diamonds, Fancy Cuts, 


Emeralds, Pearls, and a variety 
of Wide Bracelets up to 1% 
inches in width. 


Bought for cash—re-cut, per- 
haps, or re-set in modern fashion 
under the direction of experts, 
we offer these jewels to you at 


HARRY WIN STON 


Premier Diamond Company 
27 Fifth Ave NY 





























and Other Fancy Shapes : 
ANSEN & COMPANY, INC. 


CUTTERS and IMPORTERS of FANCY 
SHAPED DIAMONDS Exclusively 


apoyo 527 Fifth Ave., New York 


Murray Hill ! 
3209 Copyright, 1926 
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LE ROY PRESENT CO. 


DIAMONDS 


62 West 47th Street New York 
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AUCTION LAW SUSTAINED 





Court Refuses Injunction Against Enforce- 
ment of Atlanta Ordinance Forbidding 
Night Auction Sales 

Attanta, Ga., Dec. 8.—The petition for a 
permanent injunction to restrain the city of 
Atlanta and some 25 leading retail jewelers 
from enforcing the new city ordinance requir- 
ing jewelry auction stores—and particularly 
the stores of Clein & Ellman, jewelry auc- 
tioneers—to close at 6 o’clock in the evening 
was denied today by Judge Edgar E. Pome- 
roy in the Fulton Superior Court. 

Some weeks ago the Atlanta City Councii 
passed a jewelry auction ordinance forbid- 
ding the sale of diamonds, precious or semi- 
precious stones, watches, clocks, jewelry, sil- 
verware or cut-glass ware between the hours 
of 6 Pp. M. and 6 A. M. under penalties of be- 
tween $50 and $100 or a sentence upon the 
public works of not more than 30 days. 
Clein & Ellman, two jewelry auctioneers, 
however, secured a temporary injunction 
preventing the city from enforcing the ordi- 
nance on the ground that it was unconstitu- 
tional and naming some 25 leading jewelers 
as “conspiring”: to’ injure their business. 

The firm of Clein & Ellman was repre- 
sented at the hearing today, which was an 
effort to have the injunction made permanent, 
by attorneys W. Paul Cooper and Hooper 
Alexander; the city of Atlanta ‘by City At- 
torney James L, Mayson and Courtland S. 
Winn, and the retail jewelers named in the 
petition by the firm of Alston, Alston, Foster 
& Moise. 

After hearing the evidence on both sides of 
the case, Judge Pomeroy rendered a verbal 
decision in which he refused to make the in- 
junction a permanent one, and sustained the 
demurrer to the effect that the auction 
jewelry ordinance passed by the City Coun- 
cil was constitutional and within the police 
powers of the city. He also found no cause 
of action against the individual jewelers men- 
tioned in the petition, stating that he found 
no evidence of a “conspiracy” against Clein 
& Ellman. 

At the present time Judge Pomeroy is con- 
sidering a supersedeas which may allow the 
auction jewelers to conduct business at night 
while the case is carried to the State Court 
of Appeals, but no decision on this has been 
rendered. 

At any rate, the decision of Judge Pome- 
roy was a decided victory for the retail jewel- 
ers of Atlanta in their fight to stop night 
auctions. It upheld the ordinance as constitu- 
tional and enforceable, and it freed the indi- 
vidual jewelers of the charge of conspiracy 
to put the auction jewelers out of business. 








Bankruptcy Examination of G. & B. 
Jewelry Co., Auburn, N. Y. 


Avsurn, N. Y., Dec. 9.—An examination 
of G. & B. Jewelry Co., -bankrupt jewelers, 
was held to day at the first meeting of the 
creditor before the referee. The president 
of the company testified that from his recol- 
lection the stock of the company was issued 
to himself, his wife and his uncle, Isadore 
Blumberg for the merchandise which_ be- 
longed to his father, Samuel Blumberg. The 
stock, amounting to $1,000, was given to his 
uncle in payment of a claim the uncle had 
against Samuel Blumberg. That was the 
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only indebtedness of Samuel Blumberg, and 
it was stated that merchandise taken over 
was worth $5,500, and the amount of the 
capital stock was $4,500. Isadore Blumberg 
sold his stock to the president of the com- 
pany last July, but the referee would not per- 
mit the attorneys to go into the amount paid 
for it. 

Regarding the financial statement made to 
the Auburn Trust Co. last Spring the wit- 
ness said he thought it was about $5,500, but 
he could not explain the discrepancy between 
the financial condition in,the Spring and the 
condition at bankruptcy, except that business 
was bad, and rent, light and heat ate into the 
assets. 

Benjamin C. Mead, the receiver, was 
named trustee at the meeting. The goods on 
hand have been appraised at $1,812, fixtures 
at $263, and conditional sale accounts $5,365, 
which have been appraised at $1,609. Upon 
the application of the receiver the stock will 
be sold Dec. 14. 








ROBBERY WIPES OUT ASSETS 


Fred Evans, Chicago, Reports Theft of 
$22,000 Worth of’ Diamonds from His 
Berth on a Sleeping Car 
Cuicaco, Dec. 10.—After. four days of 
vainly ‘hoping that some clew might develop 





- leading to the recoyery of a portfolio. con- 


taining about $22,000 worth of . diamonds, 
which was taken from his berth while en 
route, from Peoria to Des. Moines, Fred 
Evans, proprietor of the Morris Jewelry 
Co., located in. the new Jewelry Mart, has 
decided that his one year in the jewelry busi- 
ness has been a disastrous one. 

After this robbery he reports that he is 
left with only about $300 in assets,-clothes 


and personal belongings $500, accounts re-™ 


ceivable about $300, and liabilities of ap- 
proximately $6,000, with no insurance on 
his more than $22,000 loss. 

About a year ago Mr. Evans decided to 
abandon his efforts in other avocations “and 
vocations and enter the’ jewelry business, 
specializing on diamonds and. mountings. He 
started with desk space in the Kesner build- 
ing, and when the new Jewelry Mart on 
Wacker Drive opened last May he secured 
large quarters there, which were fitted up 
in keeping with the diamond business. So 
far as it is known his business ran very 
successfully until this unfortunate loss on 
the train. 

Mr. Evans, while en route from Peoria to 
Des Moines left his case with the valuables 
in it in his berth while he went into the 
diner. When he returned everything was 
apparently all right, and he then retired to 
the observation car again, leaving the case 
in the berth. When he returned this time 
the case and diamonds were gone. When 
he reported his loss to the train men, the 
train was stopped and a thorough search 
made, but no trace could be found of either 
the case or his diamonds. 

Mr. Evans stated that he carried his dia- 
monds in his bag because so many diamond 
men have been robbed when carrying these 
in wallets on their person. 








A. O. Swanson, jeweler, at Westby, Wis., 
removed his store recently to an adjoining 
store in the Stevlingson Block. 
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JEWELER-MASONS. ELECT 


Jewelers Square Club of New York Holds 
Annual Meeting and Chooses Officers 


The Jewelers’ Square Club of New York 
held its annual election at its meeting last 
Monday evening, Dec. 6. The meeting took 
place in the Gold Room of Millers’ restau- 
rant, 115 Nassau St. The staff picked up for 
the ensuing year was a popular one as the 
elections were unanimous. ._ 

Benjamin Biffar, last year’s vice-r~zsident, 
was elected president. Isidor Lassner, vice- 
president, and the other officers remained as 








BENJAMIN BIFFAR, PRESIDENT-ELECT 


before, Otis A. Edwards, Jr., secretary; 
William Peck,-treasurer; James E. Theise, 
sergeant-at-arms. 

The meeting was honored by an_ official 
visit from Captain Howard, State vice- 
president. of the National League of Ma- 
sonic Clubs, who gave those assembled a 
message from the national council. 

It was also announced by the chairman, 


’ Isidor Lassner, that there was still a few 


places left for the New Year’s Eve dinner 
and dance to be held at the Waldorf-Astoria. 
After the business meeting the evening 
program ended with a very fine entertain- 
ment arranged by Chairman Silverberg. 








Senate Passes Bill to Punish Those Moving 
Stolen Goods 


WasuinerTon, D. C., Dec. 13.—The Senate 
on Dec. 10 passed the bill (Senate Bill No. 
1871) introduced at the last session by the 
late Senator Cummins (Rep.), Iowa, provid- 
ing punishment for persons transporting 
stolen property in interstate or foreign com- 
merce. The bill was passed by unanimous 
consent during the call of the calendar. 

Under the provisions of the bill any person 
who shall transport or cause to be trans- 
ported or who receive, conceal, store, barter, 
sell or dispose of any property which they 
know to be stolen, may be fined $5,000 or im- 
prisoned for not more than five years. Pun- 
ishment may be inflicted in any district in or 
through which the property has been trans- 
ported. 
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ESTABLISHED 1898 


LOUIS FELDENHEIMER 


MARQUISE AND OTHER FANCY SHAPED 


DIAMONDS :: PEARL NECKLACES 








2 West 
46th Street 
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RARE GEMS 
PEARL NECKLACES 


Square Curs  ““@2="" §=BAGUETTES 


Panis ARTH U RSIBERFELDE 


ened DIRECT IMPORTERS 
2 West 4674 Street — New York. 


































STAR SAPPHIRES 
CATS EYES 
STAR RUBIES 


Continuous Shipments of Rare Stones — 
and Gems from India 


FLORENCE T. KAYE 


Importer of Precious Stones 


565 Fifth Ave. New York 
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DEATH OF WILLIAM H. SAART 


Well Known Attleboro Jeweler, Member of 
First City Council and Sportsman 
Passes Away at the Age of 60 Years 


ArrLesoro, Mass., Dec. 11.—William H. 
Saart, of the manufacturing jewelry con- 
cern of Saart Bros. Co., member of the 
first City Council, well known sportsman 
and three times unsuccessful candidate for 
Mayor, died last Monday afternoon in the 
Sturdy Memorial Hospital. He has been 
in failing health for over a year but did not 
enter the hospital until shortly before his 
death. News of his death, although not 
unexpected, caused grief to hundreds of his 
friends and admirers. He had recently 
spent a few weeks at Pinehurst, N. C., 
where with Mrs. Saart and his mother-in- 








THE LATE WILLIAM H. SAART 


law he had gone to recuperate and if pos- 
sible regain the health and vigor that he 
enjoyed up to a year or so ago. The death 
of his mother-in-law, Mrs. Hines of Con- 
imicut, R. I., recalled Mr. Saart to this 
city a week or so ago and he was again 
taken seriously ill before he reached home. 
Mr. Saart was active in many of the social 
welfare agencies of the city and was a fore- 
most citizen, prominently identified with the 
jewelry business of the Attleboros and a 
constant worker in the cause and develop- 
ment of the industry. In recent years Mr. 
Saart had spent his Summers and a greater 
part of some of the colder months on his 
poultry farm at Lake Mirimichi, in Fox- 
boro, Mass., and this led to a controversy 
in which his political adversaries claimed his 
residence was other than in Attleboro. Peo- 
ple who were acquainted with Mr. Saart 
most intimately, however, knew he was a 
strict Attleborean, first, last and always. 
The funeral services were held Thursday 
afternoon at 2 o'clock from the home of 
his brother, Albert G. Saart, 14 Tappan Ave., 
conducted by Rev. Victor V. Sawyer, pastor 


_ of Centenary Methodist Episcopal Church and 


were attended by a large gathering of those 
who had been his associates in various walks 
of life. Nearly every employe of Saart Bros. 
was in attendance. James L. Wiggmore of 
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the H. W. K. Co., was a member of the 
quartet that sang the selections. Among the 
honorary bearers were: Harold E. Sweet (R. 
F. Simmons Co.), Stephen H. Foley (Foley 
& Hardy), Harry P. Kent, Charles O. Sweet 
(C. O. Sweet & Son Co.), William H. Gar- 
ner, William A. Spier. Burial was at Mount 
Hope Cemetery, in North Attleboro. 

William H. Saart was born in Lindenthal, 
Germany, Sept. 1, 1866, and came to America 
with his parents in 1871 at the age of five 
years. His parents, Mr. and Mrs. Frank 
Saart, both of whom are dead, the father 
having passed away in 1912 and the mother 
in 1915, settled in North Attleboro, where 
the father became a bookkeeper. Their son 
received a public school education and at 
an early age took employment in a jewelry 
manufactory. He worked for a number of 
concerns, rising from the bench to the posi- 
tion of foreman and was employed in the 
latter capacity by the James E. Blake Co., 
when, in 1905, he launched his own business. 

Mr. Saart started on a small scale in a 
building in County St., making jewelry, sil- 
verware and silver novelties. The business 

_ expanded rapidly and when the firm required 
additional space and facilities Mr. Saart pur- 
chased the present large two-story building 
in Forest St., which is now the home of the 
Saart Bros. Co. From six original em- 
ployes the firm grew until more than 150 
were regularly employed and at some periods 
of the year an even greater number. In 
1916 the enterprise became a corporation, Mr. 
Saart admitting his brothers, Herman and 
Albert G. Saart into the business, which they 
still carry on. 

With his business well established and in- 
creasing in volume, Mr. Saart found time 
to turn to recreative interests and in 1911 
established the Mirimichi Poultry Farm on 
the shores of the lake of that name in 
Foxboro, acquiring 75 acres of land. He 
developed the raising of poultry to the highest 
degree and also built himself a fine mansion 
on the shores of the lake. The most ap- 
proved methods of raising poultry were em- 
ployed in the developing of the flocks and 
in ensuing years the birds from the farm 
won hundreds of premiums and prize awards 
all over the country. In November, 1915, 
Mr. Saart established a record by shipping 
some -of his prize birds 3000 miles to the 
Panama-Pacific International Exposition at 
San Francisco and nine of the 11 birds were 
returned as prize winners. 


Always a lover of baseball, Mr. Saart also 
found time to devote greater interest in the 
sport in 1911, and his firm was represented 
by a championship team in the City League. 
He followed with other strong teams, and 
subsequently with Harold E. Sweet of R. 
F. Simmons Co. and Oscar Wolfenden were 
associated in promoting the “little world’s 
series” games bringing almost national in- 
terest to Attleboro from a baseball standpoint 
by having the fastest major league players 
obtainable pitted against like stars on teams 
representing Attleboro and North Attleboro. 

Mr. Saart was a member of the first 
Municipal Council here when the form of 
government was changed from town to city 
in 1914, but he retired after serving one term. 
He was interested, in many public activities, 
serving as a director of the Attleboro 
Chamber of Commerce for three years and 
subsequently was president. He was a mem- 


6! 


ber of the New England Manufacturing 
Jewelers’ and Silversmiths’ Association, the 
Associated Industries of Massachusetts, the 
Manufacturing Jewelers’ Board of Trade 
and the National Jewelers’ Board of Trade. 

He was thrice a candidate for Mayor. In 
1920 he was third in the field being only 
eight votes behind his immediate opponent. 
In 1922, he was fourth in a four-man race 
and in 1924 in a two-man race was defeated 
by 237 votes. In partisan politics he was 
staunchly Republican and was for several 
years a member of the city committee. Dur- 
ing the World War, Mr. Saart gave largely 
of his time and energy in aiding the Liberty 
Loan and Red Cross drives. 

Fraternally he was affiliated with Ezekiel 
Bates Lodge of Masons; King Hiram Royal 
Arch Chapter; Attleboro Council of Royal 
and Select Masters; Bristol Commandery of 
Knights Templar and Aleppo Temple, 
Ancient Arabic Order Nobles of the Mystic 
Shrine of Boston. He was for 40 years a 
member of the Knights of Pythias and was 
a charter member of the Attleboro Lodge 
of Elks. He was also a member of the 
West Side Club. 

He was thrice married. His first wife died 
in 1886 leaving one daughter. After his 
second wife’s death he married in 1917, Alice 
G. Hines, who survives him. 


DEATH OF B. E. BERSON 











Member of Los Angeles, Cal., Jewelry Con- 
cern Dies in New York After 
Operation 


Los ANGELES, Cal., Dec. 8—The death in 
New York of B. E. Berson, of the Berson- 
Measer Jewelry Co., manufacturers’ agents, 
with offices in the Jewelers building, came 
as a sudden surprise to many of his friends. 
Mr. Berson had been in ill health for several 
weeks, but the cause had not been fully 
decided by his physicians, although it was 
evidently a serious internal malady. It is 
said that it was diagnosed as a tumor, but 
it was finally decided that an operation was 
necessary. He was taken to New York, 
where the operation was performed. This 
disclosed that the tumor was cancerous, and 
left his condition practically hopeless. 

Mr. Berson had been in partnership with 
Jesse Measer for several years. Before com- 
ing to Los Angeles, Mr. Berson was for 
several years a member of the firm of Hoff- 
stadt, Berson & Keidan, wholesale jewelers, 
Toledo, O. 

Mr. Berson was 40 years old at the time 
of his death. He died on Dec. 3 and was 
buried Sunday, Dec. 5, in Syracuse, N. Y. 

Surviving are his widow, formerly Lilian 
Hoffstadt, of Toledo, a daughter, Dorothy, 
his parents, two sisters and a brother. 








Market Prices for Silver Bars 
The following are the quotations for silver 
bars in London and New York as reported 
for the past week. 


Selling Price 
Oficial Assay Bars Official 
London U.S. Gov’t New York 
Dec. 7 24% 55% 531% 
? $:... 246 $5% 53% 
ee Sore, 55% 53% 
o TOL... BR 5534 53% 
+ $alc.+. “ene 56% 5234 
le. Se 5634 54 
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NOTORIOUS THIEF ARRESTED 





Albert H. Noether, Ex-Convict and Jewelry 
“Lifter” Nabbed in Bridgeport, Conn. 
Store and Later Held in 
$5,000 Bail 


Brivceport, Conn., Dec. 13.—Bail of $5,000 
was continued by the City Court Saturday 
morning when Albert H. Noether, an ex- 
convict and notorious jewelry “lifter,” was 
brought up on a complaint made by a local 
jeweler. Noether was caught last Monday 
morning by Carl E. Westerberg, son-in-law 
of D. A. Parker, retail jeweler, 9 Post 
Office Arcade, after the man, it is claimed, 
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hearing, his case was continued until Dec. 
28. In the meantime the prisoner is being 
held in $5,000 bail. 

The prisoner, it is claimed, visited four 
different jewelry stores in Bridgeport before 
he was arrested and got away with some- 
thing from three establishments. 

Noether’s record shows that he was ar- 
rested in Hartford, Conn., on May 24, 1920, 
for stealing a ring valued at $475 from J. F. 
Bitzer, but while awaiting trial, he jumped 
his bond. He was again arrested in No- 
vember, 1922, for robbing a jeweler in Lit- 
tle Falls, N. Y. At that time he was identi- 
fied by several other jewelers in the vicinity 
and upon conviction he was sentenced to 





ALBERT H. NOETHER, JEWELRY “LIFTER,” ARRESTED IN BRIDGEPORT, CONN. 


had slipped a valuable diamond pin and two 
wrist watches into his vest pocket. Noether 
claims to be 49 years old and gave his ad- 
dress as 341 W. 48th St.. New York. In 
the prisoner’s pocket, it is claimed, were 
found valuables and $1,495 in cash. 

Mr. Westerberg charges that he noticed 
the man slipping the jewelry into his 
pocket and immediately stepped between 
Noether and the door to prevent the alleged 
thief from making any attempt to escape. 
The salesman then grabbed Noether, and 
when the prisoner saw it was useless to at- 
tempt an escape, he submitted to the cap- 
ture. A policeman was called and in a few 
moments Patrolman William F. Casey, who 
was on duty near the entrance to The Ar- 
cade, hurried to the jewelry store. On his 
arrival, he placed Noether under arrest and 
took him to police headquarters. 

A search of the man’s pockets, it is 
claimed, revealed a miscellaneous assortment 
of valuables, including wrist watches, a 
diamond stick pin from the Parker jewelry 
store and a number of cuff buttons, rings 
and other jewelry, which the police believe 
were taken from other jewelry establish- 
ments. 

Noether, it is claimed, confessed to Lieu- 
tenant Barton that he was on parole from 
Wethersfield State Prison, and admitted that 
last May he had completed a sentence of 
eight years in the New York State prisons. 
He claims he originally came from Water- 
bury. A description of Noether and the 
jewelry found in his possession was broad- 
cast to neighboring jewelers, and on Satur- 
day, when the prisoner was brought on for 


serve seven years on six indictments. He 
was paroled in July of this year, and im- 
mediately rearrested for the theft of a ring 
from Mr. Bitzer. Claiming he had tuber- 
culosis a sentence of six months was im- 
posed and then suspended. 

The Pinkerton Detective Agency, working 
for the Jewelers’ Security Alliance, is aiding 
the local police. 








BANDITS GET LOOT 


New York Jeweler Battles Three Hold-Up 
Men but Loses More Than 
$3,000 in Jewelry 

Leon Bard, proprietor of a retail jewelry 
store at 2096 Second Ave., New York, was 
severely beaten by bandits last Wednesday 
morning when he attempted to rout three 
hold-up men who escaped from his place 
with jewelry worth more than $3,000. Mr. 
Bard was cut over the head, and is now 
confined to his home. 

About 10 o’clock on Wednesday, two 
shabbily dressed men entered the store and 
asked the proprietor to show them a dia- 
mond ring. The clerk had not arrived as 
yet, and the jeweler was in the store alone 
at the time. 

Mr. Bard became suspicious of the actions 
of the men and walked from behind the 
counter. Just at that moment a third man 
walked in and, without any warning, struck 
the jeweler over the head with the butt of 
a revolver, knocking him to the floor. The 
third man began choking Mr. Bard to keep 
him from giving any warning, while his two 





63 


companions ran behind the counter and 
picked up several trays of diamond rings 
and a tray of watches, valued in all at more 
than $3,000. The thieves then searched Mr. 
Bard’s pockets and took from them $150 in 
cash. 

During the scuffle with the third bandit, 
Mr. Bard managed to get up off the floor, 
but the man with the revolver struck him 
another blow on the head, and he fell down 
a second time. The thieves then ran to 
the street, followed by the jeweler, who 
shouted for help. When the jeweler got too 
close to one of the trio, the bandit turned 


-around and threw Mr. Bard into a snow 


bank and then continued toward the car, 
which was parked at the corner of 108th 
St., and Second Ave. After the three men 
had gotten into the automobile, it sped away 
and they made their escape. 





GETS LONG PRISON TERM 








Man Captured After Attempt to Rob New 
York. Jewelry Store Sentenced to 
Serve from 1714 to 25 Years 


Ben Grogan, whose first attempt at a hold- 
up was staged at the store of Henry Silber- 
feld, at 1395 Broadway, New York, and 
which resulted in his arrest, was sentenced 
last Wednesday by Judge Rosalsky in the 
Court of General Sessions to serve from 
17% years to 25 years in Sing Sing Prison. 
In the attempt to rob the store, Grogan fired 
a shot which clipped a piece of cloth from 
the coat of one of the clerks and also shot 
a policeman. 

Before the store was thrown open for busi- 
ness on the morning of Nov. 13, Grogan 
walked into the place as the porter walked 
out and left the door unlocked. David 
Jacoby and Henry Hoffman, salesmen em- 
ployed at the store, were busy arranging the 
stock when Grogan entered and asked for a 
cigarette case. As the cases were produced, 
the man pulled a gun from his pocket and 
told both salesmen to walk to the back of 
the store. Just then the porter returned to 
the front of the store and knocked on the 
door. Grogan told one of the salesmen to 
open the door and at the same time covered 
him with a revolver, warning him not to run 
out. As the salesman opened the door, how- 
ever, he dashed toward the street. Grogan, 
becoming frightened, fired a shot at the man 
and then bolted. The salesman ran across 
Broadway and, seeing a traffic policeman, 
shouted for help. 

In a few moments Grogan was captured, 
and in the scuffle Traffic Policeman Thomas 
Lorigan was struck with a bullet fired from 
Grogan’s gun. Policeman Robert Woods, 
who was on duty nearby, heard the shot, 
and running toward the center of the ex- 
citement saw the bandit on the ground bat- 
tling with Rudolph Beck, a passer-by, who 
had tripped Grogan. Woods fired a shot 
which went through Beck’s leg and pene- 
trated the abdomen of Grogan. The thief, 
thinking he was dying, was taken to Belle- 
vue, where he made a confession. 

Grogan, according to the probation of- 
ficer’s report, spent most of his life in or- 
phan asylums up to the age of 14 years. 
Liquor and bad companions, the report 
stated, caused him to atempt the hold-up 
which ended with a sentence to jail. 
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CHECK SWINDLERS AT WORK 





Crooks Do Their Forging Early, Public Is 
Warned by Head of Forgery 
Preventive Bureau 


Bank depositors, and particularly business 
houses, were advised to observe special vigi- 
lance against check crooks during the 
pre-holiday season, in a warning sounded to- 
day by James E. Ryan, manager of the 
Forgery Prevention Bureau. Experience 
shows, said Mr. Ryan, that check forgers 
are never more active and successful than 
in the busy days just before Christmas. 

“The main endeavor of the crook is to 
obtain a genuine check, no matter how small 
the amount,” said Mr. Ryan. “Once he 
possesses it, he can turn it to his profit 
either by altering it or forging an indorse- 
ment to it. If the check is carelessly drawn 
on inferior paper, he can easily change the 
serial number, date and payee’s name and 
‘raise’ the amount it calls for so skillfully 
as to defy detection. He leaves the signa- 
ture alone. It is genuine and he asks noth- 
ing better. 

“If the check is well protected and writ- 
ten on safety paper he does not attempt to 
alter it, which would be easily detected, but 
forges an indorsement. 

“The ways used to get checks from. busi- 
ness houses are legion, but three old stand- 
bys are favored. One is to buy for cash 
one or more articles on approval, with the 
privilege of a refund for whatever articles 
are returned. If the refund is by check 
the crook is satisfied. Another ruse 1s to 
order goods for future delivery, paying for 
them in advance. Of course the order is 
cancelled before delivery and a request is 
made for a check for the purchase price. 
A third scheme is to mail a small sum of 
money to a business house in payment of 
a supposed bill. This is followed immedi- 
ately by a letter explaining that the money 
was sent by error and requesting its return 
by check. 

“These are time-honored devices but, 
strange to say, they are still effective. Of 
course the successful crook is always a 
plausible and clever person.” 








Assignment for Benefit of Creditors Made 
by Henry B. Lewis Trading as the 
Thomas F. Riley Co., Providence 


ProvipeNce, R. I., Dec. 11.—Henry B. 
Lewis, conducting a manufacturing jewelry 
business at 59 Peck St., this city under the 
firm name of the Thomas F. Riley Co., has 
made an assignment for the benefit of his 
creditors to Walter W. Goff, 704 Industrial 
Trust building. While no statement has been 
issued as to the assets and liabilities, it 
is understood that the indebtedness will be 
in the neighborhood of $10,000. The assets, 
which consist principally of book accounts, 
are said to total about $12,500 but these 
will undoubtedly show a considerable shrink- 
age, when they come to collection. The 
concern specialized in the manufacture of 


‘emblems. 


This business was started by Thomas F. 
Riley in 1920 and in July, 1921, Herbert B. 
Lewis became a partner. Mr. Riley with- 
drew in August, 1923, since which time Mr. 
Lewis has continued the business without 
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change of style. Mr. Lewis is .also prac- 
tically the sole owner of the manufacturing 
jewelry concern of Lewis-Paige Inc., which 
makes its headquarters at the same address 
as the Thomas F. Riley Co. The business 
of Lewis-Paige Inc. was established about 
1875 and in 1902 Mr. Lewis became sole 
owner and in 1918 the business was incor- 
porated, but the firm has not been active 
since 1921 although Mr. Lewis rétains the 
charter. 








Buyers Visit Providence and Attleboro to 
Make Annual Purchases 


ProvivENcE, R. I., Dec. 11.—The invasion 
of this city and the Attleboros, which oc- 
curs annually between the first and middle 
of December, of the jewelry buyers from 
all parts of the country, is now on and will 
continue another week or 10 days, following 
which the members of the local sales forces 
will embark for the south, west and other 
trade centers with their new Spring offer- 
ings. While the invasion so far has not 
been so large as in some former years anil 
individual orders have not been large, the 
aggregate has attained a volume that is very 
satisfactory and encouraging. The most of 
the orders have been on bracelets and novel- 
ties which have predominated the lines, and 
some attractive new creations are being 
shown. 

Most of the local manufacturers have had 
a year in business that has been a decided 
improvement over the few preceding ones, 
in fact, generally speaking 1926 has been the 
best in a long period and the manufacturers 
are very optimistic that the salesmen will 
be greeted on their first trips with their 
1927 lines with much favor by the trade. 
Bracelets and compacts have easily been the 
headliners in the present holiday trade, ac- 
cording to the reports from the various 
factories, and some early orders are looked 
for. 

In the meantime the hotel lobbies here 
are scenes of activity and numerous visitors 
are busy looking over lines and several of 
the Providence and Attleboro manufacturers 
are maintaining rooms for the exhibition 
of their samples. Among the jewelry buy- 
ers reported in this city and vicinity during 
the past week were the following: 

Messrs. Mayer and Kohn, A. Steinhardt 
& Bros., New York; Mr. Mueller, D. Lis- 
ner & Co., Inc., New York; F. B. Greene 
Jr., F. B. Greene & Son, Boothbay Harbor, 
Me.; Oscar Uhl, F. Uhl Jewelry Co., St. 
Louis, Mo.; S. B. Lavick, S. B. Lavick & 
Co., Inc., Chicago; Edward Heim, A. H. 
Bendheim & Co. New York; W. O. 
Ramsley, the McCrory Stores Corp., New 
York; Messrs. Cohen and Weinstock, Cohen 
& Weinstock, New York; Jules Schwab, 
New York; Messrs. Diamond and Blitz, Dia- 
mond, Blitz & Co. Chicago; Messrs. 
Reichert and Kolmar, W. Reichert & Co., 
New York; H. Freundenberg, M. Freunden- 
berg, New York; Mr. Reinscreiner, Cahn & 
Co., New York; Philip Stern, New York; 
Leon Oppenheimer, Oppenheimer Co., Balti- 
more., Md.; Mr. Grauer, M. J. Grauer Co., 
New York; Mr. Ritter, Ritter & Greenberg 
Co., Philadelphia; Messrs. Bishop and Ger- 
son, Pittsburgh, Pa.; Mr. Wertheimer, 
Wertheimer, Plehn & Levy, Inc, New 
York. 
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GEO. E. HOLMES CO. DISSOLVED 





Superior Court of Providence Enters Decree 
Allowing Report of Receivers and 
Winding Up the Concern 


ProvipENcE, R. I., Dec. 11—A decree was 
entered in Superior Court before Presiding 
Justice Williard B. Tanner last Tuesday in 
the case of Harold S. Blake of Attleboro 
against the George H. Holmes Co., manu- 
facturing jewelers of this city, allowing the 
report of the receiver, the dissolution of 
the company and the release of the re- 
ceiver’s bond; all of which was granted. 

Following a petition filed June 30, 1925 
by Raymond R. Sturdy, Alpha H. Metcali, 
Harold S. Blake and Ella J. Blake, stock- 
holders of the George H. Holmes Co. that 
a receiver be appointed to liquidate and 
close up the affairs of the concern, Harold 
S. Blake was named by the court on July 
7 and his bond fixed at $3000. Mr. Blake 
at once assumed charge of the plant and 
business at 185 Eddy St., and has since con- 
ducted the same and lately, under directions 
of the court converted the property into 
cash and liquidated the firm’s affairs. Dur- 
ing the latter part of October, Mr. Blake 
filed his report as receiver accompanied by 
the following financial statement as of Oct. 
13, 1926: 

Receipts—Cash balance on hand when he 
assumed charge, $546.38 ; accounts receivable, 
$8,570.06; sale of plant, $5,149; notes re- 
ceivable, $949.04; interest received, $16.73; 
discount earned, $1.93; total, $15,233.54. 

Disbursements—Notes payable, $10,000; 
accounts payable, $1,387.35; rent, $1500; 
salaries and wages, $653.24; insurance, 
$287.45; taxes, $276.61; interest paid, 
$226.64; professional services, $175; sub- 
scriptions and dues, $137.96; plant, $100; 
telephone and telegraph, $55.53; advertis- 
ing, $37.27; express, $26.89; office supplies, 
$21.25; material, $16.55; collection ex- 
penses, $16.44; traveling expenses, $14; 
postage, $13.79; miscellaneous, $38.96; at- 
torneys’ fees, $248.41; total, $15,233.14 leav- 
ing no balance. 








Daniel G. Fellman, Installment Jeweler, 
Woonsocket, R. I., Executes Assignment 
for Benefit of Creditors 


Provipence, R. I., Dec. 11.—Daniel G. 
Fellman, of this city, who has been con- 
ducting a jewelry installment business at 
70 Main St., Woonsocket for the past three 
years, has made a common law assignment 
to David C. Adelman, attorney at 405 Gros- 
venor building this city, for the equal bene- 
fit of all his creditors. No statement of the 
assets or liabilities has yet been prepared, 
but it is understood that the liabilities will 
exceed $15,000. Mr. Adelman at once took 
possession of the business and is now en- 
gaged upon an examination of Mr. Fellman’s 
affairs and expects to have a statement ready 
in a few days. 

Mr. Fellman started in business for him- 
self in the Fall of 1923 and for a time 
did a large business, but the accumulation 
of bad accounts are said to have brought 
about his present financial difficulties. Pre- 
vious to starting in business he was in the 
employ of his brother, Harris Fellman, fe- 


‘tail jeweler, silversmith and optometrist, 124 
- Main St., Woonsocket. om 
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Three Train Bandits Plead Guilty 





Mendelsohn, Berg and Linard, Who Held Up Three Jewelry Salesmen on 
New Orleans Limited Train Sentenced to Serve From Ten Years 
to Life—Pleas Halt Trial at Urbana, II. 




















Ursana, Ill., Dec. 11.—There is great 
satisfaction throughout the jewelry trade in 
the fact that George Mendelsohn, alias 
“Brown,” one of the three bandits who, on 
Sept. 8, held up three diamond salesmen on a 
train going from Chicago to New Orleans, is 
in jail under a sentence of from 10 years to 
life. Mendelsohn pleaded guilty today to a 
charge of “robbery with a gun,” as a result 
of a negotiation between his counsel, the 
District Attorney, Roy Kline, and the 
members of the Good and Welfare Commit- 
tee of the Chicago Jewelers’ Association 
and their attorneys, Messrs. Goldman 
and Healy of Goldman, Allshouse & Healy. 

The plea of “Brown” came just before 
the trial for the three bandits which opens, 
Monday, in this city, and sentence was im- 
mediately pronounced, the term given being 
the maximum for the offense. The other 
two bandits, G. A. Berg alias “Burke” ‘and 
Harry Linard are now about to be tried. 

The crime for which the prisoners face 
the jury and for which “Brown” has been 
already sentenced, was one of the most daring 
and sensational ever perpetrated on members 
of the trade. The victims of the men were 
William Davidson of San Francisco, Morris 
Minsky of Chicago and Joseph Riskin of 
New York, three members of. the diamond 
trade, who left altogether from Chicago on 
the New Orleans Limited en route to the 
gulf city. Altogether they had about 
$600,000 worth of diamonds and platinum 
jewelry and occupied a state room on the 
train. 


Just about 20 minutes before the train 
reached Champaign, IIl., the three bandits, 
Linard, Mendelsohn and Berg, threw open the 
door of the room occupied by the jewelers, 
and with drawn revolvers, held them up and 
then proceeded to tie and gag them. When 
the train reached Urbana, five minutes run 
from Champaign, the bandits dropped off 
and it was not until after the train had left 
Champaign that the plight of the jewelry 
men became known. 


However, the news of the robbery was 
flashed by wire in many directions and a 
hunt for the robbers begun. The men had 
hired an automobile on leaving the train and 
started to go to Kankakee and then to 
Chicago. At Paxton, Sheriff Curtis fired 
at the fleeing car which did not stop but 
the shot punctured the tires which delayed 
their progress. The bandits later abandoned 
the car and were captured near Lodi, were 
taken to Paxton and finally lodged in the 
jail in Champaign. There they were im- 
mediately placed under bonds of $100,000 
each. Shortly afterward the stolen jewelry 
was found where it had been hidden in the 
stockyards at Lodi. 

The fact that “Brown” has pleaded guilty 
before the trial and taken the sentence is 
gratifying to the committee of the Chicago 
Jewelers’ Association that has worked un- 
ceasingly to collect the evidence to put these 
men where they belong. What effect it will 


have on the trial of the other two bandits 
is not known. William Davidson has come 
from California and Joseph Minsky has 
come from the road to appear against the 
other two accused men. 





Berg and Linard Also Plead Guilty and Are 
Sentenced 


Urpsana, Ill., Dec. 14.—Great was the 
satisfaction of District Attorney Kline, rep- 
resentatives of the Chicago Jewelers’ Asso- 
ciation and the trade generally when the re- 
maining two bandits, G. A. Berg, alias 
“Burke,” and Henry Linard, implicated with 
George Mendelsohn, alias “Brown,” in the 
great train robbery near this city, Sept. 8, 
threw up the sponge when arraigned in court 
for trial yesterday. Instead of fighting the 
case, as was generally expected, the men en- 
tered pleas of “guilty,” and received the 
same sentence that their companion had re- 
ceived Saturday, namely, 10 years to life. 

This is considered a great victory and was 
undoubtedly due to the careful preparation 
of the case by the prosecuting authorities 
and Attorney Healy, representing the Chi- 
cago Jewelers’ Association. Startling de- 
velopments are now prophesied by those fa- 
miliar with the case, who say that with the 
jailing of the bandits the matter is by no 
means ended. 








SUSPECT ARRESTED 


Fourth Man Taken Into Custody by Police 
Is Accused of Participating in Robbery 
of New York Diamond Dealer 


Dressed in silk pajamas and a pair of 
house slippers, Joseph Herbsman, was sur- 
prised last Wednesday night when detectives 
walked into his apartment on E. 3rd St., 
New York, and placed him under arrest on 
a bench warrant charging him. with being 
the fourth man in the hold-up and robbery 
of Abraham W. Faigin, diamond dealer, 15 
Maiden Lane. Herbsman is accused of fur- 
nishing the guns used in the hold-up and 
the case in which the loot was placed by 
the other three thieves. 

Herbsman is said to have been identified 
by Sol Brofman, who confessed to taking 
part in the Faigin robbery and is now await- 
ing sentence. George Cohen, another of the 
quartette is serving 40 years in Sing Sing, 
while Robert Berg captured in Chicago and 
brought back to New York was killed with 
two other bandits when they attempted to 
break out of the Tombs. 

Herbsman is suffering from an infected 
foot and when taken to Police Headquarters 
denied all knowledge of the crime. The 
warrant on which he was arrested was issued 
Sept. 15 and charges him with robbery in 
the first degree. 

Detectives Flay of the Homicide Squad 
and McGann of the Ist Inspection District, 
who arrested Herbsman as he was sitting 
in an easy chair reading, said they also 
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wanted to question him about the hold-up 
in a jewelry store at 3630 Broadway during 
which its owner, Aaron Rodack, was shot 
and killed. 








POPULARITY OF PEARLS 





Member of Philadelphia Jewelry Concern 
States Pearl Is Costliest Gem in 
Jewelry Stock 


PHILADELPHIA, Pa., Dec. 13.—The genuine 
pearl will never lose its popularity in 
Philadelphia, which is becoming increasingly 
fond of that gem as a gift in the opinion 
of Andrew Alexander, Jr., vice-president and 
treasurer of the Bailey, Banks & Biddle Co., 
leading jewelers here for many years in an 
interview printed in a local newspaper. Mr. 
Alexander, who can look back upon 32 years 
in the jewelry business, is quoted as saying 
that in his opinion the pearl will continue 
to be the costliest gift in the jewelry line 
that mere man can bestow upon a woman and 
that even the best of diamonds are not pre- 
ferred to the lowly “fruit” of the oyster in 
that regard. 

It is a fact often commented upon here 
that on opera nights Philadelphia society 
gleams with pearls and that society matrons 
and maids often wear strands of pearls 
whose cost must be far up in the millions. 
It is noticeable, according fo Mr. Alexander 
and other leading jewelers, that far more 
pearls are worn on these occasions than 
diamonds or other gems. Philadelphia, it 
seems, has a penchant for pearls. In Wana- 
makers’ jewelry department there has been 
on exhibition since last June a collection of 
pearl necklaces whose aggregate value is 
almost $3,000,000. Included is a necklace 
of smoky pearls, priced at $1,000,000. Mr. 
Bachman, manager of the department, has 
stated it has taken the firm 20 years to 
collect this necklace, which is perfectly 
matched and sized. He has expressed con- 
fidence that this costly ornament will yet 
shimmer on the neck of a Philadelphia 
matron at opera and other social functions 
of note. 

“The average highest price for a strand 
of pearls in this city is $250,000,” said Mr. 
Alexander in his interview. “There have 
been higher prices paid than that but the 
average run is $250,000. The popularity of 
the pearl necklace has been growing steadily 
in the last few years. Instead of diminishing, 
it is increasing each year.” 

Other jewelers state the sales of pearls 
in this city are-increasing and that in recent 
years these aggregate almost $7,000,000. 








They Do Things Differently in Switzerland 
as Far as Price Maintenance ~ 
Is Concerned 


Wasuincton, D. C., Dec. 13.—The ex- 
tent to which maintenance of fixed resale 
prices is enforced in Switzerland is illus- 
trated in a recent case brought before the 
Swiss commercial court. Consul James R. 
Wilkinson, at Zurich, reports that a dealer 
who -had sold goods at prices below those 
fixed by the manufacturer was fined 1,000 
francs and costs. 

An appeal was taken to the Suprem: Fed- 
eral Court at Lausanne and its decision is 
awaited with much interest in view of the 
importance of the principle involved. 
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been used continuously on 


fine gold filled watch cases 
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ECAUSE most customers accept your recommenda- 
B tions without question, you are faced with the 
constant responsibility of recommending only that 
which will give certain satisfaction. 


About Keystone Watch Cases there is never any 
question. In addition to the good looks which 
customers demand, their sturdiness and sound con- 
struction assure the utmost protection for watch 
movements. These are two of the many reasons why 
you can recommend Keystone Watch Cases with the 
certain knowledge that your customers can obtain 
no greater watch case satisfaction. 


THE KEYSTONE WATCH CASE COMPANY 
Established 1853 
Riverside, New Jersey 
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Watch 
CASES 
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DEATH OF C. W. WATTLES 


Head of Old Pittsburgh Jewelry Concern 
Passes Away After Short Illness 

PittsBuRGH, Pa., Dec. 11—Members of 
the trade were shocked yesterday to learn 
of the death of Charles W. Wattles, presi- 
dent of the W. W. Wattles & Son Co., 
which occurred in the Eye and Ear Hospital 
the previous day. Mr. Wattles had been ill 
for two weeks and was only admitted to the 
hospital last Friday. Few persons knew that 
he was not well. : 

The deceased was 61 years old and had 
been engaged in the jewelry business in 
Pittsburgh most of his life, his father, the 
late W. W. Wattles, having founded the 








THE LATE C. W. WATTLES 


business about three quarters of a century 
ago. Mr. Wattles graduated from the Cen- 
tral High School in Bedford Ave. with the 
class of 1884. He then entered the employ 
of his father, whose store at that time was 
on Fifth Ave. and where it was situated the 
greater part of his father’s life. The pres- 
ent establishment is on Wood St. 

Mr. Wattles made his home for many 
years with his sister, Mrs. Lillie W. Ste- 
phenson, and their two children, Dr. Charles 
Wattles Stephenson and Miss Elizabeth Ste- 
phenson, at 4470 Wallingford St., but since 
their removal to New York two years ago 
Mr. Wattles had been living at the head- 
quarters of the Pittsburgh Athletic Associa- 
tion on Fifth Ave., one of Pittsburgh’s most 
exclusive clubs. 

Mr. Wattles was a life-long member of 
the First Lutheran Church on Grant St. and 
a former treasurer of the Sunday School. 
He also was a member of the board of di- 
rectors of the Lutheran Orphans’ Home at 
Zelienople and until recently was a director 
of the Kingsley House. He’ also was a 
member of the Pittsburgh Athletic Associa- 
tion and of the Chamber of Commerce. 

He is survived by his sister, Mrs. Stephen- 
son, and one brother, J. Harvey Wattles, 
who spends most of his time in Washington, 
D. C., and a sister, Miss Julia S. Wattles, of 
Pittsburgh. 

Funeral services were held from the family 
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residence at 5245 Center Ave. this afternoon, 
a large number of friends of the family and 
also of the trade attending them. 

Mr. Wattles was one of the best-known 
jewelers in the country, because of his long 
association with the firm. 








Merrin & Caruso, Manufacturing Jewelers, 
New York, File Schedules Showing ~* 
Assets of $13,996 and Liabili- 
ties of $70,614 
Schedules in bankruptcy were filed on 
Monday, Dec. 6, in the United States Dis- 
trict Court, New York, by Joseph Merrin 
and Frank Caruso individually and as co- 
partners doing business as Merrin & Caruso, 
jewelry manufacturers, 106 Fulton St. The 
firm lists its assets at $13,996, consisting of 
stock in trade, $4,000; machinery, tools, etc., 
$3,500; other personal property, $2,950 and 
debts due on open accounts $3,546. The 
liabilities are placed at $70,614 and represent 
wages $28 and the balance of $70,586 as 
unsecured claims. Bankruptcy proceedings 

were filed against the firm on Dec. 1. 

Listed among the largest unsecured cre- 
ditors are: American Platinum Co., $1,009; 
A. L. Berkman, $622; M. Berlin & Son, 
$1,000; Louis Beitchman, $300; A. Eisen & 
Co., $2,012; Franco American Precious 
Metals Corp., $5,949; Isidor Funt, $4,257; 
Sam Gilbert, $400; Michael M. Goldberg, 
$588; Goldmuntz Bros., $2,466; General 
Alloy, $500; Interstate Smelting & Refining 
Co., $2,168; A. Levin, $1,063; M. Landau, 
$700; M. Lenkowsky & Son, $1,203; May- 
baum Bros., $4,763; National Smelting & 
Refining Co., $2,078; M. S. Nelkin, $800; 
Israel Oleet, $2,884; P. & S. Indenbaum, 
$912; Proujansky, Inc., $487; D. I. Rogow, 
$3,720; Joseph Rosenblatt, $3,038; Louis 
Reichman, $400; L. Stern & Co., $1,200; 
Jacob Seiler, $2,091; Norbert Salter, $1,850; 
Max Shapiro, $1,149; Standard Platinum 
Co., $1,924; A. Suderov, $2,812; Adolph 
Tenenbaum, $6,092; Tancer & Wasserstrom, 
$1,100; Frank Teltsch, $1,505; A. Wolfson, 
$760; Whitelaw Bros., $6,500. 








Wm. C. Boggs, Fort Dodge, Ia., Gives Deed 
of Trust to F. B. Hovey 


Cutcaco, Dec. 11.—William C. Boggs, 
Ft. Dodge, Ia., is in financial difficulties and 
has put his affairs in the hands of the 
Chicago Adjustment Committee of the Na- 
tional Jewelers Board of Trade. To work 
out a solution, Mr. Boggs has made an 
assignment to F. B. Hovey, attorney for 
the Board in Chicago, who will act as trustee 
for the creditors. 

Recently a local bank took possession of 
Mr. Boggs’ place of business under a chattel 
mortgage given it more than four months 
ago to cover an indebtedness of $7,500, and 
is now in possession of the business but 
operated through Mr. Boggs and his wife, 
the net proceeds of the business being ap- 
plied to wipe off the mortgage. 

Creditors are now asked to consent to the 
deed of trust to Mr. Hovey, which empowers 
the latter to continue or liquidate the busi- 
ness in the interest of creditors, and to 
apply the proceeds pro rata. The business 
will be run under the supervision of Mr. and 
Mrs. Boggs, who have offered to continue 
it for a nominal compensation. 
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Second Get-Together Luncheon of N. E. M. 
J. & S. A. Held at Attleboro with 
60 Members in Attendance 


ATTLEBORO, Mass., Dec. 11.—Members of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association gathered here 
Thursday noon for the second luncheon 
meeting held in accordance with the asso- 
ciation’s plan of holding frequent social and 
informal business luncheons, this being the 
first held at the Attleboros where it is 
proposed to hold one each month. The meet- 
ing was held at the West Side Club and 
after the luncheon, Stephen H. Garner pre- 
sided as chairman for the occasion and ex- 
tended a cordial greeting on behalf of the 
Attleboro members. Nearly 60 members oi 
the association, including a goodly represen- 
tation from Providence, attended. 

After a brief welcome Mr. Garner in- 
troduced Archibald Silverman, president of 
the association, who expressed his apprecia- 
tion of the good turn-out and emphasized 
the fact that the success of these luncheon 
meetings depended entirely upon the mem- 
bers whose attendance and support he said 
is absolutely necessary. He reviewed the 
plan under which these luncheons are being 
held saying that instead of only the directors 
holding meetings at stated periods the ex- 
periment is being tried of having the entire 
membership invited to get-together in the 
different jewelry communities under a rota- 
tion system, and in an informal way discuss 
problems and matters interesting and per- 
tinent to the industry. It is not the inten- 
tion, however, he said to have the meetings 
of such a character as to be uninteresting 
or to lose the principle of good fellowship. 
While no definite announcement was made, 
it was suggested that the next luncheon held 
at the Attleboros by the organization be at 
North Attleboro. 

Mr. Garner said that when the meeting 
was first arranged for it had been intended 
that an Attleboro man should speak but at 
the last moment the speaker was forced 
through business engagements to change his 
plans and was unable to be present, there- 
fore, said Mr. Garney he would call upon 
the “pinch hitter” of the association, Wood- 
ward Booth, for the address. 

Mr. Booth said that with no opportunity 
to prepare anything for the occasion he 
would devote his attention to a discussion 
of the matter of an industrial survey of the 
jewelry business, taking a different angle 
from that taken by Mr. Mayo of the Gor- 
ham who was the speaker at the preceding 
week’s luncheon at Providence. He em- 
phasized the point that it was the inten- 
tion of making a manufacturers’ survey, for 
the benefit of the manufacturers and from 
the manufacturers’ point of view and with 
a definite and accurate knowledge of the 
situation and conditions it would be pos- 
sible for the manufacturers to chart their 
course and follow it to their objective. The 
survey he said is simply a diagnosis to de- 
termine what is the matter and then to pres- 
cribe the policy that shall be followed to 
remedy conditions. He urged all the mem- 
bers, if called upon to do so, to give all the 
assistance and information to the investiga- 
tion they can, stressing that all information 
would be treated confidentially and that the 
results would be beneficial individually and 
collectively. 
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MERCHANDISING CODE 


Fort Wayne, Ind. Jewelers Start Movement 
by Adopting Rules to Cover Jewelry 
Advertising and Selling 


Fort WAYNE, Irid., Dec. 10.—At a recent 
meeting of virtually all the retail jewelers 
in Fort Wayne, Ind., a forward step in mer- 
chandising was taken when a code of stand- 
ards for advertising was adopted. The ac- 
tion was the result of considerable advance 
work on the part of leaders of the trade 
there and Julius Oswald, secretary of the 
Indiana Retail Jewelers’ Association. Mr. 
Oswald, it is said, plans to present these 
standards through the association with the 
hope that they will be adopted, either in 
whole or nearly so, by all the jewelers of 
the State. He was present at the meeting 
of Fort Wayne jewelers when the action was 
taken. The jewelers had the co-operation of 
the Better Business Bureau of Fort Wayne, 
whose secretary, Robert M. Snyder, aided in 
putting over the code. 

The following is the code and will show 
how the jewelers there plan to clean up their 
advertising : 





SILVER 


“The terms silver and silverware should 
never be used except in describing sterling 
silver with a content of 925-100 pure silver. 
Use of the word ‘tableware’ is suggested. 

“If the article advertised is plated, the 
term ‘plated’ should be added immediately 
following or preceding the word ‘silver.’ 

“Copies and reproductions of Dutch silver 
are frequently made in silver-plated ware 
and also in metals containing no silver. 
These cannot be accurately advertised as 
Dutch silver. It is suggested that they be 
offered as ‘silver-plated ware in Dutch de- 
sign,’ or if not silver-plated, as ‘Dutch de- 
sign.’ 

“The name Sheffield silver can be used 
accurately only on the article made in Shef- 
field, England, in accordance with the proc- 


ess used in the manufacture of the famous . 


product. The imitation may be advertised 
as ‘Imitation Sheffield’ or ‘Sheffield Repro- 
duction.’ 

“The use of any coined words or com- 
binations, indicating silver or gold, when ar- 
ticles are not silver or gold, should not be 
used. For example: German Silver, Sil- 
vore, Silverine, Liberty Silver, are taboo. 


GOLD FILLED 


“This phrase should be used only to de- 
scribe merchandise which is manufactured 
by a sheet or tubing of gold not less than 
3/1,000 of an inch on the outer surface and 
less than 1/1,000 of an inch on the inner sur- 
face thereof. Use of the phrases ‘rolled 
gold’ and ‘rolled gold plate’ is discouraged 
by manufacturers and the Federal Trade 
Commission. 

“Gold plate contains only such gold as 
attaches to the surface of an article when 
dipped into a solution of gold by the process 
of electrolysis. 


PRECIOUS STONES 
“All imitation jewels, colored or manu- 
factured to imitate genuine stones, should be 
clearly qualified as ‘manufactured’ ‘imitation,’ 
‘attificial’ or ‘colored.’ Synthetic stones 
should not be represented as” genuine, but 
should be properly qualified. 
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“Pearls should only be advertised without 
qualification when the jewels are the genuine 
product of the oyster, naturally produced. 
Imitation pearls should be qualified as ‘imi- 
tation,’ ‘reproduction,’ ‘manufactured,’ ‘inde- 
structible,’ etc. 

“The term ‘perfect’ should be applied only 
to stones absolutely free from flaws, blem- 
ishes and carbon spots. The term ‘perfect 
cut’ lends itself to misuse and it is recom- 
mended that it be eliminated. 

“The term ‘blue white’ should be used only 
to describe stonés which have a distinctly 
bluish tint. The term never should apply to 
smoky white, yellow or brown gems. 


IVORY, AMBER, SHELL 


“Composition or celluloid products, manu- 
factured to imitate ivory, amber or shell, 
should be advertised as ‘imitation,’ ‘manu- 
factured,’ ‘artificial’ or ‘composition.’ Such 
terms as ‘French Ivory,’ ‘White Ivory,’ etc., 
are inaccurate when used in connection with 
imitation ivory. 


WATCHES AND CLOCKS 


“Watch cases should be advertised accord- 
ing to the foregoing standards to indicate 
whether they are gold, gold filled, etc. 

“Tnasmuch as the majority of watch-case 
manufacturers have discontinued time guar- 
antees, it is recommended that if a guarantee 
is stated or implied, copy should make plain 
whether guarantee is given by the manufac- 
turer or retailer. 

“The phrase ‘full-jeweled’ lends itself to 
misuse. It is recommended that the exact 
number of jewels be stated. 

“The term ‘chime clocks’ should not be 
used to describe a clock unless it strikes the 
quarter, half and three-quarter hour, and con- 
tains not less than four different notes in the 
chime. 


GENERAL PROVISIONS 


“When enlarged cuts of jewelry contain- 
ing precious stones are shown, the stone 
should not be enlarged out of proportion 
with the remainder of the article. If stones 
are not in proportion, copy should state the 
fact by use of phrases, as ‘cut shows enlarged 
stones.’ 

“Extravagant statements, as ‘Fort Wayne’s 
Greatest Values,’ ‘Finest Jewelry Obtainable,’ 
‘Largest Importers,’ etc., cannot be proved 
and lend themselves to misuse. Therefore 
they should be eliminated. 

“Unless merchandise is bought direct from 
the manufacturer, or is imported by the re- 
tailer, it should not be advertised by use of 
such phrases as ‘bought directly from manu- 
facturer’ or ‘we import our own diamonds.’ 
The Federal Trade Commission has recently 
ruled to this effect. 


“Advertising of articles as sold by the re- 
tail trade at certain specified prices, when 
these prices in fact are not the usual retail 
prices for the merchandise, is to be elimi- 
nated. The terms ‘value’ and ‘worth’ shall 
be construed to mean the reasonable retail 
market price of the article at the time of the 
advertisement. When mark-downs are ad- 
vertised, the term ‘former price’ or ‘former- 
ly’ should be used. ‘Regular price’ means 
price at which merchandise usually sells at 
the store doing the advertising. 

“Such phrases as ‘make your own terms’ 
or ‘pay as you like’ are usually inaccurate. 
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Phrases such as ‘terms to approved credit’ 
are preferable. 

“The term ‘free’ should not be used un- 
less merchandise is given away without cost 
or obligation to purchase additional merchan- 
dise.” 








URGE METRIC SYSTEM 





Scientific Bodies Support Plan for Study 
of Advisability of Use in 
United States 


WasuinctTon, D. C., Dec. 11.—Represen- 
tatives of the Metric Association of New 
York and other scientific organizations ap- 
peared, Dec. 10, before the Senate Commit- 
tee on Commerce to support Senate Joint 
Resolutions Nos. 105 and 107, relating to the 
adoption of the metric system of weights and 
measures in the United States. 

Senate Joint Resolution No. 105 was in- 
troduced last April by the late Senator Mc- 
Kinley (Rep.), of Illinois, and authorizes 
the director.of the Bureau of Standards to 
conduct a thorough investigation and study 
to determine the advisability of adopting the 
metric system for general use in the United 
States. 

The resolution futher provides that “such 
director, after making such investigation and 
study, shall initiate and carry out, to such 
an extent as he may deem advisable, plans 
to encourage the general and common use 
in the United States of such system of 
weights and measures.” 

Senate Joint Resolution No. 107, intro- 
duced by Senator Gillett (Rep.), of Mass., 
authorizes the Department of Commerce to 
establish commodity quantity units for gen- 
eral use in merchandising after 1935, stand- 
ardizing the yard to the meter, the quart to 
the liter, the pound to 500 grams decimally 
divided. 

The two resolutions were supported by 
Dr. Charles L. Parsons, secretary of the 
American Chemical Society; R. F. Beres- 
ford, president of the Washington Chapter 
of the American Institute of Architects; S. 
J. McFaren, chemical engineer; George W. 
Weeks, in charge of the Mexican News 
Bureau, and Howard Richards, secretary of 
the Metric Association of New York. 

The witnesses supporting the resolution 
stated that the metric system is used in every 
civilized nation except England and the 
United States, and that in this country all 
scientific calculation is done on the basis 
of the metric system. The metric system 
was declared by them to be simpler, more 
accurate and more economical than the Eng- 
lish system now in use. 

Representatives of the Metric Associa- 
tion of New York stated that they par- 
ticularly favored the resolution of Senator 
McKinley, although they heartily endorsed 
both proposals. 

The hearings will be continued, according 
to Senator Jones (Rep.), of Washington, 
chairman of the committee, in order to hear 
opponents of the measures. 








William Senter, who for 61 years, was 
engaged in the jewelry business at Portland, 
Me., died recently at his home, 15 Thomas 
St., that city. William Senter was the third 
generation of the family bearing the same 
name to be sole owner of the business. 
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Chicago Concern Charged With Unfair Practices 











Federal Trade Commission Issues Complaint Against N. Shure Co., Alleging 
False Descriptions of Jewelry, Watches, Field Glasses, Etc., 
in Its Catalogs 














WasHINGTON, D. C., Dec. 13.—The 
Federal Trade Commission has just an- 
nounced the issuance of a complaint by it 
against the N. Shure Co., of Chicago, IIl., 
charging unfair practices in competitive 
trade in connection with the marketing of 
its merchandise. The complaint, as made 
public by the commission, alleges that the 
respondent makes it a practice in its cata- 
logues “to set forth many false and mis- 
leading statements and representations rela- 
tive to the origin, nature, character, value 
and prices of sundry of respondent’s said 
articles of merchandise depicted and 
described in said catalogues” which state- 
ments are said to hold out the merchandise 
“to be of a greater and higher value and 
quality than the actual value and quality 
thereof.” 

The commission has set the case for hear- 
ing in Washington on Jan. 22 when the 
respondent will have an opportunity to ap- 
pear and show cause why an order should 
not be entered requiring discontinuance of 
the practices alleged in the complaint. 


The complaint, in full text, follows: 


_ Acting in the public interest pursuant to the pro- 

visions of an Act of Congress, approved Sept. 26, 
1914, entitled, ‘‘An Act to create a Federal Trade 
Commission, to define its powers and duties, and 
for other purposes,” the Federal Trade Commission 
charges that N. Shure Company, hereinafter re- 
ferred to as respondent, has been and is using 
unfair methods of competition in interstate com- 
merce in violation of the provisions of Section 5 
of said Act, and states its charges in that respect 
as follows: 

Paragraph One: Respondent is a corporation or- 
ganized under the laws of the State of Illinois, 
with its principal office and place of business in the 
City of Chicago, in said State. It is engaged in 
the business of selling merchandise of sundry sorts 
and kinds at wholesale to retail dealers and others 
located at points in various States of the United 
States. It causes its said merchandise when so 
sold to be transported from its said place of busi- 
ness in the city of Chicago, Ill., into and through 
other States of the United States to said vendees 
at their respective points of location. In the course 
and conduct of its said business, respondent is in 
competition with other individuals, partnerships and 
corporations engaged in the sale and transportation 
of like articles of merchandise in commerce between 
and among various States of the United States. 


GOODS ORDERED FROM CALALOGUE 


Paragraph Two: Respondent obtains orders for 
and makes sales of its said merchandise through 
and by means of certain catalogues issued by re- 
spondent in which respondent’s said articles of 
merchandise are depicted and described and the 
prices thereof set forth. Respondent sends and 
supplies said catalogues to its customers and pro- 
spective customers to be used by them, and said 
catalogues are used by them, in and about ordering 
and purchasing respondent’s said merchandise. 

Paragraph Three: In its said catalogues referred 
to in Paragraph Two hereof respondent causes to 
be set forth many false and misleading statements 
and representations concerning the origin, nature, 
character, value and prices of sundry of respondent’s 
said articles of merchandise depicted and described 
in said catalogues and concerning the materials 
whereof said articles are made and composed, which 
statements and representations hold out said mer- 
chandise to be of a greater and higher value and 
quality than the actual value and quality thereof. 
Among said statements and representations are the 
following: 

(a) That certain watches offered for sale and 


sold by respondent contain in their movements a 
specified number of jewels, when in truth and in 
fact said watches contain in their movements a 
less number of jewels which perform a mechanical 
function. The representation, statement and asser- 
tion that a watch movement contains a specified 
number of jewels is commonly understood by the 
trade and the general public to mean that each 
such jewel performs a mechanical function in said 
watch movement. 


ARTICLES DECLARED TO BE MISREPRESENTED 


(b) That certain aritcles of mechandise offered 
for sale and sold by respondent among which are 
clocks, manicure sets, toilet sets, and other articles 
of merchandise, are composed in whole or in part 
of ivory, amber, pearl and shell, respectively, when 
in truth and fact said articles are composed in 
whole or in part, respectively of materials other 
than the materials above named, of less value than 
said materials and imitating and resembling said 
materials in general appearance. 

(c) That certain articles of merchandise offered 
for sale and sold by respondent are composed in 
whole or in part of leather, when in truth and in 
fact said articles are composed, respectively, in 
whole or in part of materials other than leather, 
of less value than leather and imitating and resem- 
bling leather in general appearance. Among said 
articles are cases and containers in which respondent 
packs, respectively, imitation pearls, manicure sets 
and other articles; field and marine glasses, travel- 
ing bags and other articles of merchandise. Re- 
spondent makes said representations by the use of 
the words and terms “leatherette,” ‘‘leather,”’ mole- 
skin,’ “morocco” and other like words and terms. 

(d) That certain articles of merchandise offered 
for sale and sold by respondent are, respectively, 
ornamented and set with opals, rubies, sapphires, 
diamonds and other precious stones, when in truth 
and in fact said articles are ornamented and set, 
respectively, with stones and settings other than 
said precious stones, of much less value than 
said precious stones and imitating and resembling 
same in general appearnce. Among said articles of 
merchandise are articles of jewelry, watches, chains, 
pocket knives and other articles of merchandise. 


FALSE DESCRIPTIONS ALLEGED TO BE MADE 


(e) That certain articles of merchandise offered 
for sale and sold by respondent are, respectively, 
composed in whole or in part of gold, silver and 
platinum, when in truth and‘in fact said articles 
contain none of said metals and are, respectively, 
composed in whole or in part of metals other than 
gold, silver and platinum, of much less value than 
said metals, and imitating and resembling same in 
general appearnce. Among said articles of merchan- 
dise are articles of jewelry, watch cases, chains, 
pocket knives and other articles of merchandise. 

(f) That certain articles of merchandise offered 
for sale and sold by respondent are composed of 
silk, the product of the cocoon of the silk worm, 
when in truth and in fact said articles contain no 
such silk and are composed in whole or in part of 
materials other than such silk, of less value than 
such silk and imitating and resembling same in 
general appearance. Among said articles of merchan- 
chandise are hosiery, neckties, handkerchiefs, scarfs, 
and other articles of merchandise. Respondent 
makes said representations by the use of the words 
and terms “silk,” “fibre silk,” “art silk,” “rayon 
silk” and other like words and terms. 

(g) That certain necklaces, articles of jewelry 
and other articles of merchandise offered for sale 
and sold by respondent are composed of, or are 
ornamented and set with, pearls, when in truth and 
in fact said articles are composed of or are orna- 
mented with beads, stones and settings which are 
not pearls made by natural processes in the shells 
of mollusks, and which are manufactured articles 
cf much less value than said last named pearls 
and imitating and resembling same in general ap- 
pearance. Among the jewelry trade and the general 
public the word ‘“‘pearl” when used without any 
qualifying word or phrase means, and is under- 
stood to refer to, pearls made by natural processes 
in the shells of mollusks. 


December 15, 1926 


CLAIMS FOR FIELD GLASSES CITED 


(h) That certain field glasses and certain marine 
glasses offered for sale and sold by respondent, are 
glasses formerly belonging to the United States 
Government and declared and sold as surplus prop. 
erty by said Government, or are glasses manufac. 
tured in accordance with the specifications and 
requirements of said Government. Respondent 
makes said representations by using the device 
and letters “U. S.” and by the term and phrase 
“United States.” Said device and said term and 
phrase and each of them when used to name, 
designate and describe articles of merchandise of. 
fered for sale in the ordinary course of trade, are 
understood by many of the trade and general public 
to mean that the articles so named, designated and 
described were formerly property of the United 
States Government. To many others among the 
trade and general public said device and said term 
and phrase and each of them are understood to 
mean that the articles so named, designated and 
described have been made in accordance to and in 
conformity with the specifications and requirements 
of said Government for articles of the same kind 
and character, made for and purchased by said 
Government for its use, and there exists ariong 
meichants and the general public a belief that 
articles of merchandise made for the United States 
Government cr in accordance to and in conformity 
with above said specifications and requirements of 
said Government are of unusually good reliable and 
dependable quality and value. 

(i) That certain articles of merchandise offered 
for sale and sold by respondent are silver plated 
were made by the silversmiths of Sheffield, Eng- 
land, or are articles of silver plated ware of the 
same kind, quality and value as the silver plated 
ware made by the silversmiths of Sheffield, England, 
when in truth and in fact respondent’s said articles - 
of silver plated ware are not made by the silver- 
smits of Sheffield, England, and are not of the same 
kind, quality and value as said last named ware. 
For many years the word ‘‘Sheffield” used in nam- 
ing, designating and describing silver-plated ware 
has meant.and still means to many merchants and 
to many of the general public in the United States 
that said ware is made by the silversmiths of the 
city of Sheffield, England, and imported into the 
United States. To many other merchants and many 
others of the general public in the United States 
the word Sheffield when used to name, designate 
or describe silver-plated ware means that said 
ware is of the same quality, kind and value as the 
silver-ware manufactured by the silversmiths of 
Sheffield, England. For many years silver-plated 
ware made by the silversmiths of Sheffield, England, 
has been deemed and considered and is now deemed 
and considered by merchants and the public gen- 
erally throughout the United States to be silver- 
plated ware of high quality and value, for which 


-reason many of the general public have purchased 


and do now purchase silverware named, designated 
and described as “Sheffield” ware in preference to 
silverware nct so named, designated and described. 
Respondent makes said representations by the use 
of the word “Sheffield” in naming, designating and 
describing certain articles of silver-plated ware of- 
fered for sale and sold by it. 


MISREPRESENTATION ALLEGED IN DESCRIBING OTHER 
ARTICLES 


(j) That certain blankets offered for sale and 
sold by respondent are made by North American 
Indians, when in truth and in fact said blankets 
are not made by North American Indians. Re- 
spondent makes said representations by the use of 
the phrase “Indian Blankets.” 

(k) In its said catalogues respondent causes to 
be set forth numerous other false and misleading 
representations similar to those in this paragraph 
above specified concerning the origin, nature, char- 
acter, value and price of respondent’s said articles 
depicted and described in said catalogues and con- 
cerning the materials whereof said articles are made 
and composed. 

Paragraph Four: In many instances respondent 
causes aforesaid false and misleading representa- 
tions, names, designations, devices and terms, fre 
spectively, to be stamped and imprinted upon sundry 
of its said articles of merchandise and upon the 
containers in which sundry said articles are by 
respondent packed, sold and shipped to aforesaid 
vendees, and upon labels which respondent causes 
to be affixed to sundry said articles and containers. 
and said articles so stamped, imprinted, labeled and 
contained are by respondent’s aforesaid vendees 
cffered for sale and sold to the consuming public. f 

Paragraph Five: To many of its said articles t) 
merchandise, and to many of said containers Te 
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ferred to in Paragraph Four hereof, respondent 
causes to be affixed bands and labels bearing pur- 
ported regular retail prices for said articles, which 
said prices are fictitious and exaggerated prices 
greatly in excess of the prices which respondent 
expects its said vendees to, and greatly in excess 
of the prices at which said vendees do, regularly 
and habitually sell said articles to the consuming 
public. Said vendees offer said articles of mer- 
chandise for sale to the consuming public with 
said bands and labels bearing said fictitious prices 
still thereto attached and by such means lead many 
of the consuming public to believe that said articles 
are of the fair retail value of, and are regularly and 
habitually sold at, said fictitious and exaggerated 
prices and cause many of the consuming public 
to purchase said articles at prices much lower than 
said fictitious prices, in the belief that said articles 
are being sold and purchased at greatly reduced 
prices. Respondent thus places in the hands of its 
vendees the means of deceiving and defrauding 
the consuming public. 


PUBLIC DECLARED TO BE’ MISLEAD 


Paragraph Six: The acts and practices of re- 
spondent all in this complaint before set out have 
the capacity and tendency to and do cause many of 
said vendees to deal in, and resell, and many of 
the consuming public to purchase respondent’s said 
articles of merchandise in the belief that respond- 
ent’s false and misleading representations all in this 
complaint before set out, are true. 

Paragraph Seven: There are among the com- 
petitors of respondent referred to in Paragraph One 
herecf, many who in nowise misrepresent the 
origin, nature, character, value and prices of the 
merchandise in which they deal, and respondent acts 
and practices all in this complaint before set out 
tend to and do divert business from and otherwise 
iajure and prejudice said competitors. 

Paragraph Eight: For about five years last past, 
respondent has engaged in the acts and practices 
under the circumstances and conditions and with 
the results all in this complaint before set out. 

Paragraph Nine: The above alleged acts and prac- 
tices of respondent are all to the prejudice of the 
public and of respondent’s competitors, and con- 
stitute unfair methods of competition in commerce 
within the intent and meaning of Section 5 of 
an Act of Congress entitled, ““An Act to create a 
Federal Trade Commission, to define its powers and 
duties, and for other purposes,” approved Sept. 
26, 1914. 

Wherefore, the Premises Considered, the Federal 
Trade Commission on this 22nd day of November, 
A. D., 1926, now here issues this its complaint 
against said respondent. 


HEARING SET FOR JAN. 22, 1927 


Notice: Notice is hereby given you, N. Shure 
Co., respondent herein, that the 22nd day of Jan- 
vary, A. D., 1927, at 10.30 o'clock in the forenoon, 
is hereby fixed as the time and the offices of the 
Federal Trade Commission, in the City of Wash- 
ington, D. C., as the place, when and where a 
hearing will be had on the charges set forth in this 
complaint, at which time and piace you shall have 
the right, under said act, to appear and show cause 
why en order should not be entered by said com- 
mission requiring you to cease and desist from the 
violation of the law charged in this complaint. — 

In witness whereof, the Federal Trade Commis- 
sion has caused this complaint to be signed by its 
secretary, and its official seal to be hereto affixed, 
at Washington, D. C., this 22nd day of November, 
A. D., 1926. 








Business Troubles 





C. D. Smith, Ogden, Ia., has made an as- 
signment. 

The Thomas F. Riley Co., Providence, 
R. L, has assigned to Walter W. Goff. 

George H. Bellows, Norwich, Conn., has 
filed a voluntary petition in bankruptcy. 

The Forbes Drug Store, Forbes, N. Dak., 
is offering creditors 50 per cent in full settle- 
ment of their claims. 

The Japanese Art & Jewelry Store, con- 
ducted by Abe Miller and Hyman Miller, at 
Jacksonville, Fla., and Charlotte, N. C., is 
offering a 20 per cent. cash settlement. 

Daniel G. Fellman, Woonsocket, R. I., has 
assigned to David C. Adelman. The liabili- 
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ties are given as about $17,000, while the as- 
sets are said to be worth $10,000 and consent 
of stock and fixtures, $4,000, and lease and 
accounts having a book value of about $6,000. 








MORE SESQUI AWARDS 


Exhibits of A. Wittnauer Co., New York and 
Karpeles Co., Providence, R. I., Given 
Prizes by Jury of Awards 

To the list of exhibitors at the Sesqui- 
Centennial Exhibition receiving awards from 
the Jury of Awards, published in these col- 
umns last week, should be added the name 
of the A. Wittnauer Co., 30 W. 36th St., 
New York. The Wittnauer concern re- 
ceived awards for various watches which it 
handles and also for watch cases exhibited 
by the Brighton Watch Case Co. 

The telegram received a few days ago by 
the Wittnauer concern from the Jury of 
Awards reads as follows: 

“We take great pleasure in announcing to 
you that the International Jury of Awards 
has again given grand prize to Longines 
watches at the Sesqui-Centennial Exposition, 
Philadelphia. A. Wittnauer Co. also ob- 
tained grand prize for watches and enamel 
clocks, and the Aggassiz Touchon Watch 
Co. grand prize for watches and complicated 
watches. Gold medal has been awarded to 
Majestic and Angelus watches. Brighton 
Watch Case Co., gold medals. 

“A. Wittnauer Co. 

“Bldg. 2, Sesqui-Centennial.” 








ProvipENcE, R. I., Dec. 11—The Karpeles 
Co., 15 Snow St., this city, manufacturers 
of La Tausca pearls, has received the two 
highest awards, the grand prize and the gold 
medal, at the Sesqui-Centennial Exposition 
at Philadelphia, for excellence, quality and 
variety of their product. 

Maurice J. Karpeles, president of the 
Karpeles Co., a few days ago received the 
following letters from the Executive Jury 
of Awards, signed S. C. Simms, secretary: 
“This is to notify you that the International 
Jury of Awards of the Sesqui-Centennial In- 
ternational Exposition has awarded the Kar- 
peles Co. the grand prize for their excellence 
and variety of products.” 

The second letter reads: “This is to no- 
tify you that the International Jury of 
Awards of the Sesqui-Centennial Interna- 
tional Exposition has awarded the Karpeles 
Co. a gold medal for their display of pearl 
jewelry and quality.” 








The Department of Commerce announces 
that, according to data collected at the bien-’ 
nial census of manufactures taken in 1926, 
the establishments engaged primarily in the 
manufacture of gold leaf, for sale as such, 
reported, for 1925, a total production valued 
at $3,713,770, an increase of 4.3 per cent as 
compared with $3,561,856 for 1923, the last 
preceding census year. This production con- 
sists principally of gold leaf, for use by sign 
painters, bookbinders, decorators, etc. 
(Dental gold is not included, this being 
treated as a product of the “Dental goods” 
industry.) Of the 84 establishments report- 
ing for 1925, 27 were located in New York, 
17 in Massachusetts, 14 in New Jersey, 9 in 
Illinois, 6 in California, and the remaining 
11 in six other States. 
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DIAMOND OUTPUT DROPS 





Deposits in Tanganyika Territory Reported 
By U. S. Trade Commissioner to Be 
Worked Out in Very Short Time 


Wasuincron, D. C., Dec. 13.—The dia- 
mond deposits of the Tanganyika Diamonds 
(Ltd.), in Tanganyika Territory, formerly 
German East Africa, amount to only 53,000 
carats, according to an expert engineering 
report. Former estimates were materially 
curtailed as a result of test washings, the 
Commerce Department was advised today by 
Trade Commissioner Perry J. Stevenson, at 
Johannesburg. “The gravel in sight to be 
worked totals about 380,000 loads which, 
with the present plant working on a single 
shift, would last only until July, 1929. As 
arrangements are being made to work 
double shifts this time will be materially cut 
down. In view of the engineering report it 
is assumed that the Tanganyika output will 
be much smaller than was first anticipated. 








DIAMONDS DISAPPEAR 


Pouch with Gems Worth $5,000 Taken from 
the Office of Jacob Segal Co., 
Detroit, Mich. 


Detroit, Mich., Dec. 9.—A pouch contain- 
ing about $5,000 worth of diamonds mysteri- 
ously disappeared from the offices of the 
Jacob Segal Co., diamond importers in the 
Metropolitan building, this afternoon. Mr. 
Segal states that two pouches were laying 
on a desk but only one was taken. The one 
missing apparently was removed some time 
between 2:15 and 2:30 o'clock. 

A clerk said that about that time he 
waited on a man who asked to see the man- 
ager. When he returned from calling Mr. 
Segal, he said the man was going out the 
front door. He described him as being about 
25 years old, very well dressed, of medium 
build and with a black mustache. 

Hugo Segal, in an interview with the 
correspondent of THE JEWELERS’ CIRCULAR 
stated that no trace of the missing gems 
have been found. The loss is fully covered 
by insurance, he states. 

On the same afternoon a strange young 
man made his appearance among the cus- 
tomers in offices of the Schulte Optical Co. 
in the same building. He remained until 
the place was clear, and just as an attend- 
ant stepped in from an adjoining room he 
was seen making his way towards the safe. 
Not being sure just what his intentions were 
he was requested by the attendant to take 
a seat. This he did, but when the office 
again was cleared he was detected the sec- 
ond time making towards the safe. This 
time he made for the front door and dis- 
appeared. 

The building guards and the police made 
a thorough search, but he succeeded in 
escaping into the street. 








Dale L. Lyon, who had conducted the H. 
Weger jewelry store at West Chicago, III., 
for the last five years, after he had pur- 
chased the business from the former owner, 
died Dec. 4, as the result of an attack of 
heart disease as he entered his’ home for 
lunch. The widow and his mother survive. 
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BANDITS USE MACHINE GUNS 


Philadelphia Dealers Waylaid on Business 
Trip to Lancaster and Robbed of Gems 
Worth $39,285 

PHILADELPHIA, Pa., Dec. 14.—The new 


sub-automatic machine gun figured for the 
first time in a jewelry robbery in this city 





when a gang of six men trained three of © 


these weapons on Israel Zeiger, wholesale 
jeweler of 726 Sansom St., his nephew, 
Simon Zeiger and his salesman, Jacob J. 
Cohen, in a lonely spot at 57th and Oxford 
Sts., West Philadelphia and after forcing 
them to give up diamonds, jewelry and cash 
to the value of $39,285, fled in a swift motor 
car. Five of the gang were masked and 
the police believe they had knowledge of the 
trip the Zeigers were making to Lancaster 
and other up-State cities and trailed them 
to the spot where the robbery took place. 

Zeiger’s story to the police was as follows: 
“We started early, figuring to reach Lan- 
caster soon after the retailers we were to 
see would have opened for business. My 
car was driven by Charles Culman and we 
were going along at fair speed when at 
Oxford and 57th Sts., a large sedan with 
six men inside, drove past us and then 
swerved into our path forcing Culman to 
stop. Five masked men jumped from the 
sedan, three of them with these new machine 
guns and pointing them at us, gave the 
‘hands-up’ order. We were so dumbfounded 
we could do nothing but obey. They worked 
like experts and in no time they had taken 
everything of value we had. They seemed 
to know we were carrying jewelry, too, for 
the first things they took from us were the 
two jewelry cases and three wallets. From 
me they took set and unset stones worth 
$31,000 and $233 in money. From Cohen 
they took mountings, pendants, rings and 
necklaces valued at $8,000 and what money 
he had, while my nephew had to yield his 
gold watch and $25. 

“Before the robbers drove away, they dis- 
connected the ignition of our car and ordered 
us to keep quiet for a few moments or they 
would return and “blow us to bits.” 

Culman finally got his car working again 
and drove to the police station at 61st St. 
and Thompson Ave., West Philadelphia, 
where they reported the robbery. Within a 
few moments all that section of the city was 
being covered by police and detectives in 
bandit chasing cars and motorcycles but as 
none of the Zeiger party was able to give 
the license number nor a good description 
of the bandit car, no progress was made. 
Mr. Zeiger explained that because the sur- 
prise of the attack and the combination of 
heavy mist and darkness, none in his car 
was able to get a good look at the other 
machine. Cohen, the salesman, collapsed at 
the police station but later said he believed 
he recognized the driver of the car, who was 
the only one not masked, as a man who had 
been hanging around Sansom St., recently. 

This is the third time Israel Zeiger has 
been robbed. In Cologne, Germany, he was 
attacked several years ago by thugs who 
after taking all his jewelry threw him under 
a moving train. His right leg was injured 
so badly it had to be amputated and he 
wears an artificial leg. In November, 1921, 
he and Benjamin Nemirofsky, his partner 
at the time, were held up in their store, then 
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at 718 Sansom St., by three men, and robbed 
of diamonds and jewelry, valued at $50,000. 
According to Cohen, none of the jewelry 
stolen in this week’s robbery was insured. 

Mr. Zeiger recently purchased the Samuel 
Deutsch building at 726 Sansom St., from 
the Deutsch estate, paying in excess of 
$100,000 for it, and only completed moving 
from 718 a few days ago. 








JEWELERS BEATEN 


Skulls of Two New York Manufacturers 
Fractured by Salesman Who Uses 
Wrench and Pistol Butt 
Eugene M. Guinnard, manufacturing 
jeweler, 1482 Broadway, New York, was 
sent to Bellevue Hospital last Monday sut- 
fering from a fractured skull received in a 
scuffle with Julius Freedman, a jewelry 
salesman of Brooklyn. Mr. Guinnard is re- 
ported to be dying, while Alfred H. Eber- 
lein, who shared desk room in the jeweler’s 
office, is also in a dangerous condition from 
a beating also said to have been given by 
Freedman. Mr. Eberlein is also reported to 
be suffering from a fractured skull, but is 
not in as serious condition as Mr. Guinnard. 
Freedman is said to have beat his victims 
with a wrench and the butt end of a re- 
volver, and is charged with assault and 

violation of the Sullivan law. 

Mr. Guinnard is still unconscious, while 
Mr. Eberlein is unable to give a very co- 
herent account of what transpired. Freed- 
man refuses to talk. 

Reports received by the police indicate 
that Freedman recently got a $3,800 diamond 
bracelet from Guinnard on memorandum, to 
be sold or returned Monday at the latest, 
after Freedman failed to return it at a date 
previously set. The return of the bracelet 
had been disputed for days between the 
jeweler and the salesman. 

Eberlein said he entered the office Mon- 
day to find Guinnard and Freedman alone 
struggling. Guinnard was trying to hold 
Freedman’s right arm to prevent him from 
using a pistol in his right hand. At that 
moment Freedman with his left hand picked 
up a wrench from a work table and beat 
Guinnard to the ground. Then he turned on 
Eberlein, according to the latter. 

The noise of the struggle brought Dr. 
Harry Goldwag and Jack Levine, of the 
Pedenol Co., to the jeweler’s office. Levine 
tackled Freedman, dodged a blow of the 
wrench and bore him to the floor. Dr. Gold- 
wag twisted the pistol out of Freedman’s 
hand. It was an old .38-calibre model, 
loaded with two shells. 

The alarm meanwhile had spread to the 
street and brought in Detectives Edwar:l 
Davis and Thomas Walsh. They sent the 
two victims to Bellevue Hospital and took 
Freedman to the W. 47th St. Station. 

They found several thousand dollars’ 
worth of diamonds in his pockets wrapped 
in jeweler’s tissue and are investigating to 
determine their ownership. 











Joseph Soko, 608 Ann St., Ventura, Cal., 
a jeweler employed by the Bartlett Co., is 
dead and his wife lies perhaps fatally in- 
jured as a result of an automobile crash 
on Sepulveda Blvd., near Van Nuys, re- 
cently. Mrs. Soko is in a hospital. 
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ARRESTED IN LOS ANGELES 


Man Who Disappeared with Bag Containing 
Jewelry Worth $5,000 Belonging to New 
York Concern Located on _ the 
Pacific Coast 


According to information received in New 
York last week Victor Kasnitz, who dis- 
appeared on Aug. 27 with a case of jewelry 
worth $5,000 belonging to Henry Davidson, 
wholesale jeweler, 51 Maiden Lane, has been 
arrested in Los Angeles, Cal. It is under- 
stood that a New York detective will be sent 
to the coast armed with extradition papers 
and a copy of an indictment filed against 
Kasnitz. 

Reports from Los Angeles state that Kas- 
nitz was picked up in that city as a vagrant. 
His photograph and fingerprints were sent 
on to New York, and detectives are said to 
have identified them as those of the man 
wanted for the Davidson theft. In a confes- 
sion said to have been made by the prisoner 
he sold the loot, but who bought it is still a 
mystery to the New York police. An Italian 
youth was arrested with Kasnitz and he is 
also being held. 

Kasnitz is a brother of Hyman, a salesman 
for the Davidson concern. On the day the 
former dropped out of sight, Hyman Kas- 
nitz reported that the bag and an automo- 
bile went at the same time. The car was 
later located at Fifth Ave. and 14th St. 

Mr. Kasnitz, the salesman, had been tak- 
ing his brother around with him in his car 
for a few days before his disappearance. 
On Friday, Aug. 27, the salesman left the 
Davidson concern’s offices and with his 
brother drove to the City Hall Post Office. 
The jewelry salesman went into the post 
office, leaving his brother Victor in the car 
with the bag, but when he came out he could 
find no trace of the machine, the jewelry or 
his brother. 

As soon as word was received in New 
York that Kasnitz had been arrested in Los 
Angeles, Richard C. Murphy, counsel for the 
Jewelers’ National Crime Committee, ar- 
ranged with the District Attorney to have a 
detective sent to the Pacific Coast for the 
youth. 











Salesman Reports Loss of Handbag Con- 
taining Gems Worth $4,000 


Jewels worth $4,000 were stolen last Mon- 
day from Isadore Milstein, salesman, who 
told the Jersey City, N. J., police that he is 
located at 142 Market St., Newark. The 
bag containing the gems disappeared in some 
mysterious manner from his car, according 
to the salesman. 

The bag was last seen when the salesman 
started from the jewelry store of the Rubins 
Co., 211 Newark Ave., Jersey City. Mil- 
stein was alone in a small car. He missed 
the bag when he stopped his car in front of 
the jewelry store of Lewis Rewiczky, 544 
Newark Ave., Jersey City. 








The Bureau of Foreign and Domestic 
Commerce has reported that a firm in Buenos 
Aires is in the market for snap cuff buttons. 
The file number is 22792 and further infor- 
mation will be given by the Bureau at Wash- 
ington, D. C., or any of its branches if 
reference is made to this number. 
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Factors to Be Considered Before Books Are Closed 





By Harry Lefker, C.P.A.* 

















PBEORETICS .LY a system of accounts 

may be bas «: . .on the cash or the accrual 
method. Under the cash basis only such 
income and expenses are taken cognizance 
of in the accounts as are actually received 
or paid out in cash. The accrual. method 
“applies the accounting principle that the 
primary connection between the net assets 
and the net income derived therefrom, is a 
matter of earnings and of expense incurred, 
and not one of income received in cash and 
expenses paid in cash.” 

It is practically impossible for a business 
to secure any accuracy in its accounts if 
the cash method is consistently followed 
and ‘very few enterprises keep their books 
upon this basis. Therefore, before the 
bogks of account can be closed for the 
calendar or fiscal period care must be taken 
to ascertain whether all adjusting entries 
have been made. 

These classes of adjusting entries come 
to mind: 

1. Income accrued and not on books. 
2. Deferred expenses. 

3. Expenses accrued but not paid. 

4, Inventories and depreciation. 


1. Income Accrued 


All income which has been earned dur- 
ing the period about to ve closed must be 
reported as an accrued asset, which while 
perhaps not collected because it is not due, 
may be collected at. some future time. 
This obviously necessitates the recording of 
an income which will be reflected in the 
profit and loss account for the period. 
Items of this nature are as follows: 

InteREST ON Bonps. Such interest is 
payable semi-annually and should be accrued 
up to the closing date. For example let us 
assume a situation where there is payable 
$1,000 semi-annually on March 1 and Sep- 
tember 1. On December 31 there is due and 
unpaid 4/12 of $1,000 or $333.33 which is 
income for the year, although not to be paid 
until March 1. 

Income From Rentats. Rentals from 
property leased may be payable semi-an- 
nually, quarterly or “monthly: ~However, 
upon the closing date rent may have ac- 
crued—though payment is not due. 

Royauitres RECEIVABLE. Machinery, for- 
mulae or other processes may be sold or 
rented upon a royalty basis, which income 
should be reported, although unpaid. If 
the actual amount cannot be determined an 
approximation may be made. 

Divivenps ReEcEIVABLE. Dividends. differ 
from rentals and interest; they do not be- 
long to the stockholders until so declared 
by the Board of Directors. Hence, div!- 
dends expected on investments cannot be 
considered income until so declared by the 
directors. However, when so declared the 


* dividend then is the property of the stock- 


holders and should be set up as an income 





*Member American Society. of Certified Public 
Accountants, National... Association.’ of. Cost--Ac- 
countants, National. Tax: Association. «Admitted to 

» U. S. Board of Tax Appeals. 


and an asset even though payment may not 
be made for several months. 

These are the main general sources of 
accrued income; othér sources may arise 
in different enterprises and should be given 
expression in the accounts. _ 


Deferred Expenses 


Expenditures may be incuried during a 
period for expenses extending over a num- 
ber of years. For example, insurance may 
be paid this year for a three year policy. 
It is unfair to charge the entire expense 
to the current year’s operation; only the 
expired portion is an expense; the unex- 
pired should be considered a deferred 
charge to the operations of a future period. 

Other deferred expenses or deferred 
debit items include: 


1. Rent paid in advance. 
2. Taxes paid in advance. 

3. Interest and discount, proportion ap- 
plicable to subsequent periods. 


Accrued Expenses and Liabilities 


By far most of the accruals made rep- 
resent expenses incurred during the current 
period but not paid until a later date. Items 
of this nature are many and varied and 
depend upon the nature of the business 
and the date of closing the books. The 
most frequent and important items will be 
heré briefly discussed. 

1. SALARIES AND Waces due factory and 
office workers. It happens very seldom that 
the closing date corresponds with the date 
of payroll. For example, December 31 may 
fall on a Thursday while pay day is 
Saturday. There has accrued on Thursday 
2/3 of the payroll and this amount, some- 
times, quite large, should be set up as a 
liability December 31. 

2. BonusEs AND ‘Commissions. Sales- 
men usually work on a commission basis, 
against which they draw. At: the end of 
the year there may be commission due 
salesmen and this amount should be ac- 
crued as an expense and a liability. 

Bonuses may be granted to. employes, 
payment™*to “be “made at a future date. 
Such items may be set up as an expense 
for the current period. The Treasury De- 
partment has ruled that no deductions will 
be allowed for a current period when the 
determination of said expense was made 
after the close of the period. For example, 
bonuses will be allowed as a deduction if 
declared December 1, payable January 15 
of the following year, but not if declared 
January 15. 

INTEREST ON Bonps AND Notes PAYABLE 
should be accrued up to the closing date. 

Taxes. When the amount of the unpaid 
liability can definitely be determined an ac- 
crual may be set up and the amount of the 
liability shown. Yet where the liability is 
khown to exist but the amount ‘has not 
been determined a reserve may be created 
to approximate the expense:-- State’ taxes, 
real estate taxes and any other taxes ex- 


‘cept Federal and excess profits taxes are 
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deductible and a reserve may be created if 
the definite accrued amount is not de- 
termined. 

Other accruals and reserves that may be 
met will be briefly enumerated. 

1. Rents due but unpaid. 

2. Royalties due. An -approximation 
may be made if the definite amount can- 
not be determined. . 

3. Advertising not paid for. 

4. Reserve for bad debts. 


Inventories 


Before the books can be closed the new 
inventory must be taken. The Income Tax 
regulations specify that an actual physical 
inventory must be taken at cost or cost 
or market whichever is lower, except in 
certain cases where the “retail method” of 
inventorying is permissible. 


Depreciation 


A reasonable deduction’ for depreciation, 
wear and tear, is a factor to be determined 
before the books can be closed. What is a 

Bproner and. reasonable allowance for de- 
preciation depends entirely on the nature’ of 
the asset, kind of business, estimated life, 
etc. Elaborate tables have been prepared 
giving the various authoritative rates. 


Conclusion 


There have been pointed out in this article 
some of the factors to be considered before 
the books can be closed and a true and 
accurate statement of income be prepared. 
A consistent policy should be followed each 
year in this respect else accurate statements 
and tax returns will be impossible. 








Pleochroism of Artificial Céasindains 





For those who have the necessary optical 
instrument the following list of the. pleo- 
chroic properties of the artificial corundums 
compiled by Dr. H. Michel .will befound 
useful from time to time: 

Color Tones in the 


Varieties Dichorscope 
Rose corundum.......... yellowish—rose. 
Violet-rose corundum.... yellowish—lilac. 
Dark-rose corundum..... yellowish-red—violet. 


Fire-opal-red corundum... yellowish-red—violet-red. . 
Dark-red corundum...... (strong) yellowish - red— 
bluish-red. 
Orange-red corundum.... dark-orange-yellow—light- 
(Padparadschah) greenish-yellow. 

Yellow (ochre-yellow).... (very weak) light and. 

: dark yellow. 

Citron-yéllow corundum.. very weak. 

Dark-green corundum.... (strong) - blue - greer. — 

yellowish green. 

Alexandrite kinds of corundum, in natural daytight: 
(very strong) dirty blue- 
green — yellowish-green; 
in artificial -light,. bluish- 
red—yellowish-red. 

Light-blue corundum..... very weak. 

Dark-blue corundum..... (strong) light yellowish- 
blue—dark-blue. © -—- 

Purple corundum........ violet-—greyish-yellow. 

Light violet-blue corundum colorless—bluish. 











Fred Williams, Spartanburg; S. C,, 
jeweler, who has appeared quite prominently 
in the limelight recently by reason of his 
controversies with city ‘officials relative to 
the license law, has purchased the stock and 
fixtures of the business of W. E. Biber, on 
N. Church St., Spartanburg, at public. anc- 
tien for thesum of $2,650... Mr. - Williams; 
who is an experienced. jeweler, will continue 
the business. vis 




















Craft & Newton have removed from 72 
Clifford St. to 226 Eddy St. 

John E. Ward, of Eastman’s,, was in 
New York last week on ‘business. 

Walter S. Lederer spent a part of last 
week in New York and vicinity on a busi- 
ness trip. 

Mr. and Mrs. Horace F. Carpenter are 
‘leaving this week to spend several months 
in the south. 


Mr. and Mrs. Ralph S. Hamilton have re-" 


turned from a several days’ visit in New 
York and vicinity. 

Walter I. Sundlun, of the W. I. Sundlun 
Co., Pawtucket, has been confined to his 
home the past week. 

William H. Grout is serving as a-member 
of the grand jury in the Superior Court 
for the December term. 

Theodore A. Droz, of the E. H.. Lohr- 
mann Co., was in New York last week on 
business for that concern. 

Olevson Bros. have been enlarging the 
jewelry section of their department store 
on the square, at Arctic. 

Sigmund W. Fischer made a business trip 
to New York the past week in the interests 
of the Fischer & Preufer Co. 

Catmine Russo has been granted a dis- 
charge in bankruptcy by the United States 
District Court for Rhode Island. 

Alfred Spear has purchased a site for a 
new home in the aristocratic section corner 
of Freeman Parkway and Cole Ave. 

The Inlaid Co. is keeping its sales rooms, 
1058 Broad St., open every evening until 9 
o'clock, until Christmas, for retail trade. 

The Imperial Special Co., doing all kinds 
of soldering and lacquering for the trade, 
has opened a factory at 167 Dorrance St. 

In removing to his new retail jewelry and 
gift store at 1211 Main St., Centreville, 
A. D. Thuotte conducted a special holiday 
sale. 

H.: Payton & Co., of this city, is now 

represented in Chicago by Ernest Block, who 
also represents the Jewelry & Cutlery Co. 
of this city. , 
, August McDonald, who has been in the 
hospital under treatment following an 
operation for about two months, returned to 
his home the past week. 

The handsome medallion badges for the 
Providence police ball at the State Armory 
were furnished by Martin P. Feeney, Turks 
Head building, this city. 

Albert N. Davis, formerly of the Rabino- 
witz Mfg: Co., 137 Chestnut St., has started 
in business for himself as the Albert N. 
Davis Co., 46 Clifford St. 

Everett I. Rogers, of Parks Bros. & 
Rogers, Inc., has the sympathy of the entire 
trade in the death of his wife, Mrs. Lura 
Field Rogers, on Thursday. 

A discharge in bankruptcy was granted 
last Saturday by the United States District 
Court for Rhode Island to Scullian Bros., 
manuiacturing jewelers of this city. 

Merriam’s, decorators and furnishers at 
383 Westminster St., announces that it has 
added a jewelry department ‘for the Christ- 
mas holidays, carrying all gold stock. 

According to the records at City Hall, 


THE ‘JEWELERS’ CIRCULAR 


Pawtucket, the Industrial Trust Co. has dis- 
charged a mortgage for $8,000 against real 
estate of Henry G. Thresher in that city. 

Josh W. Mayer, of the Powers & Mayer 
Mfg. Co., has petitioned the Superior Court 
for a dissolution of the corporation and a 
hearing will be held thereon, Dec. 15, at 
9:30 o’clock. 

Walter L. Hyland, formerly with the 
George L. Paine Co., Attleboro, is now 
representing the Sherman Products Co., 108 
Eddy St., displayologists on the New Eng- 
land territory. 

Howard F. Mulchahey was installed as 
corresponding secretary of the St. Andrew 
Chapter, Guild of All Saints Episcopal 
Church, at the 32nd annual meeting held last 
Monday evening. 

Alfred B. Lemon, A. T. Wall, Jr., Mrs. 
A. T. Wall, Jr., Howard R. Barker and 
George F. Berkander have been elected cor- 
porate members of the Providence Family 
Welfare Society. 

Adolph Aron & Son, glass workers, 45 
Richmond St., are preparing to remove their 
plant after Dec. 15 to new quarters in the 
Dyer Street Land Co. building, with an 
entrance on Orange St. 

Henry’s 5 and 10-Cent Store in the 
MasonicMasonic building, Main St., East 
Greenwich, was considerably damaged by 
smoke and water during a $20,000 fire in 
that building early Sunday morning. 

Michaels-Bauer, Inc., installment jewelry 
concern, 365 Westminster St., on Saturday, 
asked the police to look for one of its sales- 
men, missing since Wednesday with a bag 
containing $700 in jewelry belonging to the 
firm. 

The suit of assumpsit of the Eagle Loan 
Co., against R. H. Newhall et al, was heard 
in the civil session of Sixth District Court 
before Judge Rueckert on Thursday and de- 
cision entered for the plaintiff for $350 and 
costs. 

The stock of George Gerber & Co., retail 
jewelers, in their annex at 78 Weybosset 
St., was damaged several hundred dollars 
last Thursday evening by the bursting of a 
three-inch pipe connected with the sprinkler 
system. 

At the annual meeting of the Providence 
Kiwanis Club held at the Biltmore Hotel 
last Wednesday Frederick Hamilton was 
elected District Trustee and Walter P. 
Misch and Stowell B. Sherman, members of 
the Board of Directors. 

J. Robert Sweet, of the Providence office 
of the National Jewelers Board of Trade, 
has been elected an honorary member of the 
Gate City Guards of Atlanta, Ga., one of 
the oldest historic independent chartered 
military organizations in the country. 

The handsome solid gold and enamelled 
jewels for the Past Matron and Past Patron 
of Queen Esther Chapter No. 2, Order of 
Eastern Star of Pawtucket presented this 
week were designed and executed by the 
Irons & Russell Co., this city. 

The case of Abraham Kesterman, ef al, 
against Robert E. Budlong on book account 
was heard before Judge Rueckert in the 
civil session of Sixth District Court on 
Wednesday and on motion, judgment was 
entered for the plaintiff for $168.95 and 
costs. 

The case of the A. B. Mfg. Co., Inc., 
against the Dickson Mfg. Co., both manu- 
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facturing jewelry concerns, in a suit of 
assumpsit was heard before Judge Rueckert 
in the civil session of Sixth District Court 
on Thursday and decision was entered for 
the plaintiff who was awarded $85 and 
costs, 

The Providence Exchange Club, of which 
Joseph H. Lancor, of the Lancor Mfg. Co, 
is president, is arranging for its annual en. 
tertainment on Christmas ,of the crippled 
children of Providence. Walter’ S. Lederer 
is chairman of the committee in charge with 
Theodore -B. Pierce (The Kinney Co.) as 
one of the members. 

At the organization of the Rhode Island 
Society for Crippled Children, a branch of 
a national organization, the past week, 
among the members of the board of managers 
elected were: Theodore B. Pierce (The 
Kinney Co), Joseph H. Cancor (Lancor 
Mfg. Co.) and Joseph P. Whitaker 
(Whitaker & Fielding Co.). 

At the annual meeting of the stockholders 
of the Rhode Island Hospital Trust Co. on 
Tuesday among the directors elected were 
the following: Walter R. Callender, 
Callender, McAuslan & Troup Co.; Frank 
W. Matterson, Gorham Mfg. Co.; Henry 
D. Sharpe, Brown & Sharpe Mfg. Co; 
Alfred K. Potter, Gorham Mfg. Co; 
William C. Dart, Rhode Island Tool Co.,, 
and Frederick A. Ballou, B. A. Ballou & 
Co., Inc. 

John A. Miller, foreman at the plant 
of the American Enamel Co., Nevell St. 
this city, died at the Rhode Island Hospital 
last Sunday, from Cerebral hemorrhage with 
which he was stricken earlier in the day, 
He had been foreman for the Enamel 
company 28 years. He was in his 56th 
year and is survived by his widow and step- 
daughter and two sons and two daughters 
by a former marriage. He was a Past 
Grand Chancellor of Knights of Pythias of 
Rhode Island and was a member of several 
trade organizations. 


The annual banquet and dance of the 
Fernrock Social Club, the employes’ organi- 
zation of the American Standard Watch 
Case Co.; was held at the Narragansett 
Hotel ballroom on Saturday evening, about 
150 members and guests attending. Tables 
were arranged cabaret style and dancing 
continued throughout the evening. Retrring 
President Joseph Miller was presented a pipe 
in appreciation of his services. Professional 
cabaret entertainers furnished the pro- 
gramme. The committee in charge consisted 
of Ralph Langione, chairman; Miss [rene 
Stewart, Miss Harriet E. Dimond, Mrs. E. 
McCabe, A. Pearson and L. Durning, to 
whom credit for the success was due. 

Among the subscribers to the fund for 
Christmas dinners for the city’s poor annually 
provided through the Director of Public 
Aid, the past week, were: George H. 
Cahoone, Arthur Henius, Frank W. Matte- 
son, Paul S. Nicholson, Callender, McAuslan 
& Troup Co., Russell Grinnell, Walter 
Hidden, Silverman Bros., Henry D. Sharpe, 
Samuel M. Nicholson, $25 each; The Outlet 
Co., William C. Dart, Miss Helen R. Ostby, 
E. W. Martin, Mr. and Mrs. Theodore B. 
Pierce, Winsor & Jerauld Mfg. Co., Mrs. 
Joseph Samuels, Mr. and Mrs. Benjamin 
Brier and John S. Holbrook, $10 each; 
Walter S. Lederer, S. Lederer, Mrs. George 
C. Rueckert, Dr. George W. Van Benschoten 
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and Mrs: William E. Aldred, $5. each, and 
A. P. Weightman, $3. 

Harold L. Jenison, who has been for more 
than 17 years with J. Thomas Smith, en- 
graver and engine turner, Providence, has 
resigned his connection as foreman of that 
concern, and has taken a position with the 
Providence office of the Travelers Co. 

The annual banquet of the New England 
members of the National Jewelers’ Board 
of Trade will be held at the Turks Head 
Club this city on Thursday evening, Jan. 
6 at 6:15 o’clock at which time the speakers 
will be President P. J. Coffey and Sécre- 
tary Fred C. Backus of New York, of 
the National Board. The address of the 
evening will be by Frank L. Odell, of New 
York, formerly manager of the Providence 
office of the Board, whose topic will be 
“New Angles to Credit Hazards.” Previous 
to the dinner the regular monthly business 
meeting of the New England Directors will 
be held, called together at 5:45 o’clock, the 
principal business of which will be the elec- 
tion of two directors for a term of four 
years to succeed George C. Rueckert 
(Rueckert Mfg. Co.), Providence, and 
Frederick Schwinn (The Robbins Co.}, 
Attleboro, who will be recommended by the 
nominating committee for re-election. The 
December meeting of the New England Di- 
rectors was held last Monday in this city 
with George C. Rueckert, honorary vice- 
president for New England, presiding. <A 
number of applications for membership were 
favorably considered. Plans for the an- 
nual- dinner were discussed and arrange- 
A committee consisting 
of Harold E. Sweet (R. F. Simmons Co.), 
Attleboro; Edward R. Knight (S. B. 
Champlin Co.); Providence and Clarence J. 
Roehr (Bassett Jewelry Co.), Providence 
was appointed to nominate two members 
of the New England directorate. 














Mrs. Marion Rhodes has opened a gift 


shop at her home, on South St., Plainville. 

Mr. and Mrs. Lawrence E. Baer returned 
last Tuesday from a brief stay in New York 
and vicinity. 

E. D. Gilmore & Ta. are conducting a re- 
tail sale at their factory, 54 Union St., of 
samples and other goods not carried in their 
present régular lines. 

The fire department was called on a still 
alarm to the residence of Charles Thomae, 
on Hoges St. last Thursday evening, for 
a chimney fire which, however, was ex- 
tinguished with slight damage. 

Among those who were’ present at the 
annual dinner of the directors and officials 
of the Attleboro Trust Co. at the Mans- 
field Tavern last Tuesday evening were Mr. 
and Mrs. William H. Bell, Mr. and Mrs. 
Milford E. Bliss, Joseph Finberg, Mr. and 
Mrs. Ernest D. Gilmore, Mr. and Mrs. 
Charles E. Moore, Mr. and Mrs. Frank R. 
Sweet and Mr. and Mrs. George H. Sykes. 








A. F. Bourque, jeweler, formerly located 
at 323 Main St., Holyoke, Mass., has moved 
his store to 277 Main St. 
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Mr. and Mrs. Toles H. Peckham iia re- 
turned from a visit to New York and vicinity. 

George White, of Sturtevant & Whiting, 
left the first of last week on a business trip 
for the concern. 

T. G. Frothingham & Co. have found it 
necessary to increase the force in its polish- 
ing department at 72 Elm St. 

John H. Peckham Jr., of J. H. Peckham 
& Sons, has been spending a part of the 
past week on a hunting trip down on the 
Cape. 

Announcement has been made the manu- 
facturing jewelry concern of Martha & Car- 
penter, 30 Chestnut St., will discontinue busi- 
ness after Jan. 1. 

Having rejected the first set of bids for 
the construction of The- Hixon, North At- 
tleboro’s proposed new hotel, new bids are 
now being considered. 

At the annual convention of Summer 
Lodge Knights of Pythias on Thursday eve- 
ning the following were among the officers 
elected : Henry Fawcett as Master of Work; 
George H. Morris, Master of Exchequer; 
Charles F. Kurtz, Keeper of Records and 
Seal and Edgar Allen, Outer Guard. 











F. G, parece is in New York city for 
a few days on business connected with his 
store. 

M. Wurtzburger has recently decorated 
his front window with a dazzling display of 


Christmas articles. He is keeping open 
every day until 10 p. m. for the benefit of 
night shoppers. 

The front window of Paul’s Jewelry 
Store, recently smashed by the throwing of 
rocks by some unknown persons, has been 
repaired and freshly painted. The robbers 
have not been apprehended. 

Carl Petersen, proprietor of Carl Peter- 
sen & Son, states they have taken on several 
temporary employes recently. Their holi- 
day business so far has been quite satisfac- 
tory, and is ahead of the trade for lasi 
year. , 

D. Alpher, who recently moved his 
jewelry establishment from 907 G St. to 
915 G St., is enjoying a liberal patronage 
at the new stand, having much larger quar- 
ters, and has added a complete optical de- 
partment. 

G. B. Colgan, jeweler at 915 G St. (the 
old location of D. Alpher), has equipped his 
store with an arrangement similar to estab- 
lishments of New Yrok jewelers—that is, 
he has a light and spacious enclosure for 
the setting of diamonds. Every operation 
may be watched by the customer, thereby 
alleviating any fear as to exchange of 
stones. Mr. Colgan expects to spend 
Christmas at his country home in Char- 
lottesville, Va. 

Representatives of Washington’s three 
trade bodies will meet next week for dis- 
cussion of plans to prevent possible loss of 
population to the city by the Federal Pub- 
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lic Buildings program, which, if carried 
out, will take over the handsome building 
occupied by. headquarters of the Southern 
R. R. Representatives of the Merchants’. 
and Manufacturers’ Association, the Board 
of Trade, and the Chamber of Commerce 
will consider the matter and use every effort 
to keep the railroad head offices here, as its 
removal will mean the loss of perhaps 8,000 
inhabitants, as about 2,000 employes with 
their families will be affected. Atlanta has. 
been suggested as a suitable place should the 
road fail to get a suitable location here. 

Continued efforts on the part of postal 
authorities to induce early buying and mail- 
ing have resulted in the turnover of many 
articles suitable for gifts which heretofore 
have not been purchased until nearer 
Christmas. The Merchants’ and Manufac- 
turers’ Association, and other trade bodies 
have sent out literature to dealers, and they 
in turn have taken lists of customers and 
mailed pleas for co-operation with the mer- 
chant for the furtherance of the “buy 
early” campaign. Out-of-town buyers 
have flocked to Washington by train, bus 
and private automobiles, and have bought 
holiday goods in considerable quantities, as 
a result of which jewelers and gift stores 
do not anticipate the mad rush at the last 
moment usually occurring. In some cases 
stocks have been completely disposed oi 
and rush orders put in for more.’ The con- 
vening of the Senate and Congress have 
greatly swelled the list of Christmas shop- 
pers. In most instances the families have 
accompanied the Representatives here, and 
sometimes friends and relatives have been 
invited in order to participate in social activ- 
ities. They have also done their buying in 
Washington. This is especially noticeable 
in the matter of sales in higher-priced arti- 
cles. Attorneys from distant cities are seen 
daily on the streets and at the hotels, having 
come to appear before some governmental 
tribunal in the interest of clients, and their 
purchases have also been substantial. Com- 
paratively mild weather has enabled easy 
buying, while from all indications there has 
been a sufficient supply of cash. Most 
stores are kept open at night, and some of 
them on Sundays, especially establishments 
carrying large lines of gifts. 








The Pan-American postal congress in ses- 
sion in Mexico City adopted resolutions of 
considerable importance to the jewélry ex- 
port trade. In one resolution the congress 
expressed the opinion that advertisements 
constitute a useful means of spreading in- 
formation and should be transported in the 
international postal service without customs 
duties or limiting requirements. Another 
resolution recognized the parcel post service 
as a facility to commercial relations between 
the Pan-American countries, including the 
United States, and advised the abolition of 
restrictions on its effectiveness, particularly 
the requirement for consular documents and 
visas on parcels not exceeding $30 in value. 
In order for the aims of these resolutions to 
become effective, revision by .the individual 
countries of their present laws and _ regula- 
tions on these subjects is necessary. The 
congress was attended by E. R. White, su- 
perintendent of foreign mails, U. S. Post Of- 
fice Department, and Acting Commercial At- 
tache George Wythe at Mexico City. 











P. P. Stauffer, Baltimore retailer and 
watchmaker, was in Philadelphia for a couple 
of days, looking up old friends in the trade. 

The many friends of Henry Struntz, re- 
tailer, Lansdale, Pa., are sympathizing with 
him in the death of Mrs. Struntz, after a 
comparatively short illness. 

John R. Elliott, Camden, N. J., retailer, 
was welcomed by the Philadelphia trade on 
his first visit to the city since 1924, when 
he was attacked by a long illness. He now 
is fully recovered. 

A. H. Landis, Lansdale, who retired from 
business some time ago, just cannot keep 
entirely away from it, and was in this city 
last week calling on his many old friends in 
the trade and the watch material houses. 

Among out-of-town retailers in town 
stocking up for the holiday trade were: 
George H. Clemmer, Norristown; Benjamin 
N. Dubois, Royersford; L. M. K. Louden- 
slager, Souderton, and John Kirschneck, 
Media. 

J. L. Keenan, representative of the Illinois 
Watch Co., has been making his pre-holiday 
calls on the trade here as a wind-up of his 
season in the eastern territory. He reports 
the demand for men’s strap watches still 
booming. 

The Crescent Watch Co., which was lo- 
cated on the 8th St. side of the Elgar build- 
ing, at 8th and Sansom Sts., has moved its 
office from the street floor to the second 
floor on the Sansom St. side of the building. 
It was not closed -out, as erroneously re- 
ported in the trade recently. 

The assets of the Art Center Gift Shop 
and Studio, formerly conducted by Carl B. 
Wolf and Grace Larue Speakman at 152 N. 
15th St.,<wéte sold at auction by the re- 
ceiver!’ A business disagreement bettveen the 
partnérs is said“téhdve caused the petition 
for a receivership. 

The business registrations in Common 
Pleas Court for the week contain the names 
of William C. Williams, 1120 Howard St., 
and William S. Waples, 5218 Glenlock St., 
trading as Williams & Waples, jewelers’ 
findings, at 727 Sansom St., where they have 
acquired the business carried on there for 
"many years by the late Charles H. O’Bryon. 

The Philadelphia trade has been notified 
that Charles M. Stoner, for the last 17 years 
employed by W. W. Fisher at Northumber- 
land, Pa., as watchmaker and engraver, has 
purchased the stock of the late Harry 
Otthofer, retail jeweler in that town, and 
opened a high-class jewelry store. Mr. 
Stoner has largely increased the stock and 
renovated the store. 

Archie Rubin, a jewelry clerk, has been 
held for a further hearing, without bail, on 
the charge of murder in the death of Arthur 
Gorman, a United States sailor. Rubin, it is 
claimed, was identified as the man who shot 
Gorman by a negro, who was under arrest 
on suspicion in-a holdup, and friends of the 


clerk say they are certain he can prove his 


innocence at the hearing. , 

Louis Frederick Woertz, for many years 
engaged in the wholesale jewelry trade at 
7th and Sansom Sts., but who retired to con- 
duct the drug store of his brother, died sud- 
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denly at his home, 1433 N. 6lst St. He was 
55 years old. Mr. Woertz was well known 
in the trade up to the time he sold out his 
business. He was a member of the Masonic 
fraternity and of the Elks and the Tall 
Cedars of Lebanon. His widow survives 
him, 

A number of local wholesale houses are 
listed among the creditors of Anthony J. 
McElwee, who for some time has conducted 
a credit jewelry business at 34 S. 16th St. 
He filed a voluntary petition in bankruptcy 
a few days ago and his assets were sold at 
auction by the receiver last Friday. His 
liabilities were stated in the petition as 
$8,412 with assets estimated at $6,904. 
Among the creditors all of this city are: 
Samuel Vederman, $200; Thomas Walls, 
$400; J. B. Bechtel & Co., Inc., $500; Joseph 
Goldberg, $165; Milton Neff, $35; Aisen- 
stein & Gordon, $800; B. F. Brogan, $350; 
H. S. Solomon, $350; Lasser Bros., $120; 
Frank Gurack, $112. 

Philadelphia retailers generally are com- 
plaining of less interest in jewelry purchases 
for the holidays up to date, although the 
majority are advertising extensively and do- 
ing all they can to “boost” sales. Many, how- 
ever, express belief that the rush will come 
within the next few days. Men’s strap 
watches continue as a favorite purchase by 
women. for gifts, while ladies’ wrist watches 
balance them on the masculine side. Dia- 
mond brokers report a good call for stones 
and: mountings and silverware is moving 
nicely, so far as wholesalers are concerned. 
The latter are somewhat puzzled as to why 
this is not reflected by the retail demand. 

Local jewelers, especially retailers, have 
expressed themselves as in favor of the bill 
proposed by State Senator Salus, of this city, 
and which is to be presented to the Legisla- 
ture, providing the death penalty for con- 
victed burglars or robbers when armed with 
deadly weapons while committing a crime. 
Under present laws first degree murder is 
the only crime punishable by death in this 
State. Several jewelers have been killed or 
badly beaten or wounded by bandits in recent 
years here, and there is a belief that a reso- 
lution will be adopted by the officials of the 
Pennsylvania Retail Jewelers’ Association 
indorsing the Salus bill. A bill restricting 
the sale of deadly weapons is also likely to 
come before the Legislature, and officials and 
members of the association probably will be 
asked to use their influence with the Legis- 
lature to have both measures passed. 

No reaction was noted in the diamond 
trade here to the erroneous story of a com- 
ing drop in diamond prices as a result of the 
recently discovered alluvial diggings in South 
Africa, and leading jewelers paid no atten- 
tion to the Associated Press story, giving the 
inference that the gems would soon be very 
much cheaper. As a matter of fact im- 
porters and dealers in diamonds here united 
in saying that prices for fine stones never 
were higher and that there is not the slight- 
est indication that' they will drop. On the 
contrary, J. J. Colien, Michael Ballen, J. M. 
J. Costello, David’’Atlas, Joseph Goodman 
and others, who specialize ih diamonds and 
buy personally in London, Antwerp and New 
York, stated the production from the new 
fields will not send prices down. Their own 
experierice is that fine stones always will 
command their own price. THe JEWELERS’ 
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CIRCULAR was commended by these men for 
its prompt action in finding and publishing 
the real facts in the case. 

According to the police, the “great safe 
robbery of S. 8th St,” is no longer a mystery 
as far as they are concerned and in fact 
was not a robbery at all. It looks as if 
the goods were taken by one of the owners 
and this has been confirmed by the swearing 
out of a warrant by I. Snyderman, of the 
firm of Snyderman & Massey, 111 S. 8th 
St., against his partner Massey. The trouble 
is said at police headquarters to have been 
due ‘to the impending dissolution of the 
Snyderman & Massey partnership. Their 
investigation developed the fact that on the 
afternoon before the robbery the dissolution 
matter was discussed by the partners; that 
Massey before closing the store, took dia- 
mond rings, necklaces, watches and other 
valuable jewelry from the windows and 
show cases and placed them in the safe, 
locking it as usual. He and Snyderman then 
left the store, the police say, the electric 
protection switch for the safe having been 
turned on but the signal that the store was 
closed for the night, not being sent in. A 
short time after the partners left, the police 
say, someone returned to the store, opened 
the safe by the combination and took the 
jewelry, which was valued at slightly over 
$7,000. Before leaving the store the closing 
signal was sent in to the protective office. 
The absence of the jewelry was revealed 
when the store was opened for business 
the following morning and at first both the 
detectives assigned to the case and the pro- 
tective company employes were mystified. . 
Later on, the police found and _ identified 
finger prints on the safe door which settled 
the case as far as they are concerned. The 
protective company officials, however, ‘were 
not so easily inclined to let the matter drop 
for they felt the taking of the jewelry re- 
flected on their system. It is understood the 
partner against whom .the warrant was 
sworn out, maintains he had a clear and legal 
right to take the goods as they represented 
in part at least his capital investdd in thé’ 
business. The police say that if so taken 
no crime was committed as either partner 
had the right to dispose of the stock as he 
saw fit. 
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Carl F. Walk, president of the Julius C. 
Walk & Co., is seriously ill at the Methodist 
Hospital. 

The Hamilton Jewelry Co., 3 N. Meridian 
St., report an increase of 20 per cent. over 
last year’s business. 

The Baldwin-Miller Co., wholesale jewel- 
ers, 324 State Life building, will move to the 
seventh floor, Century building, the first 
week in January. 

Lon R. Mauzy, 227 Massachusetts Ave., 
reports the sale of jewelry well maintained. 
There is a: marked stimulation in the sale 
of men’s ‘wrist watches .and emblematic 
jewelry. There is an active demand, also, 
for colored fountain-pens. .The garnet ap- 
parently is returning to favor. The first of 
the week, Mr. Mauzy placed 10 necklaces 
and lavallieres of these stones in his window 
and he sold eight of them. 











Mr. and Mrs. John D. Murdock, ‘ius 
former a LeRoy, N. Y., retail jeweler, spent 
several days in New York recently. 

Frank J. Kelloway, Silver Creek jeweler, 
who has been undergoing treatment at the 
Deaconness Hospital, here, for several weeks, 
left for home recently. 

The Household Outfitting Co., Huron and 
Washington Sts., announces the discontinu- 


ance of their jewelry department to make 


room for an enlarged radio stock. 

E. D. DeKraff, Hamburg, N. Y., jeweler 
and optician, is a nominee for the directorate 
of the newly organized Credit and Commer- 
cial Association in the suburban town. 

B. L. Thomas, retail jeweler, 1278 Jeffer- 
son. Ave., will have the sympathy of the trade 
in the loss of his wife, who succumbed at the 
Deaconness Hospital, following an operation. 

James K. Thoimpson, president of J. K. 
Thompson & Son, Co., Inc., wholesale jewel- 
ers, Bramson building, recently visited in 
New York, Providence and the Attle- 
boros, selecting merchandise for late Win- 
ter and early Spring trade. 

Charles G. Oelheim, of Leininger-Oelheim, 
Inc., journeyed to Rochester last week to 
hear his daughter, Helen, play several of the 
leading roles in a series of operas conducted 
by the Eastman School of Music, of which 
Miss Oelheim is a most promising pupil. 

C. D. Barnes, former Gowanda jeweler 
and more recently manager of the -optical 
department of Adam, Meldrum & Anderson, 
Buffalo department store, has purchased the 
F. J. Kelloway jewelry store in Silver Creek. 
Mr. Kelloway has been in ill-health and de- 
sired to retire. 

Frank M. Hickok, former secretary of the 
Chicago Jewelers’ Association, who has been 
vice-president of the Marine Trust Co. since 
1918, will return to Chicago today, Dec. 15, 
as vice-president and -trust officer of the 
Gerard. Trust, Co., dnd a director of the 
Guardian Trust Co. of the same city. 

W. J. Bromley, manager of the jewelry 
and silverware department of the William 
Hengerer Co. department store, who only 
recently left the Millard Fillmore Hospital 
after a serious illness, was bereaved last 
week, when his wife succumbed at the same 
institution after a brief illness. 

The engagement of Miss Evelyn Ruth 
McCormack, daughter of Mr. and Mrs. 
Harry C. McCormack, to Raymond M. 
Brown, of Newport News, Va., was an- 
nounced at a luncheon at Park Lane, Satur- 
day. The wedding will take place Jan. 9 at 
Westminster Presbyterian Church. 

Diamond rings in white gold and platinum 
settings are enjoying quite an active demand, 
as are strap watches for men. The latter 
fad shows no indication of diminishing. Men, 
it is pointed. out, take to new styles slowly 
and for that reason an article appealing to 
them is almost certain to have a longer pe- 
riod of popularity than is the case of wom- 
en’s jewelry. Gift departments of jewelry 
Stores are supplying the requirements ' of 
many of their customers for unusual novel- 
ties. of the inexpensive sort. One of the fea- 


tures of the present holiday trade is the 
magnitude -of jewelry advertising. Hardly 
a downtown firm is without representation in 
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this respect, many of those who have not 
used ads during the year resorting to this 
form of sales stimulation for the Christmas 
season. The huge appropriations for adver- 
tising made by credit houses has had its in- 
fluence on the so-called cash stores. Jewel- 
ers off Main St. and in outlying communities 
report a steady trade and are selling higher- 
priced articles than in former years. 


Through the advertising campaign carriedon . 


in behalf of community trading, customers 
have learned that -they can purchase in their 
neighborhood store just as satisfactorily as 
anywhere else and with less inconvenience. 








Allentown, Pa. 


Russell Lambert, jeweler, Nazareth, was 
numbered among the hunters from this sec- 
tion who went deer hunting this week. 

It is not unusual to see quarter, half and 
even full-page jewelry ads in the news- 
papers here these days. Local jewelers are 
certainly pinning their faith on the efficacy 
of newspaper advertising as a means of 
speeding up jewelry sales. 

Melvyn D. Pugh, Northampton jeweler 
and optometrist, who is a talented vocalist, 
had charge of the entertainment end of the 
program at last weeks’ regular meeting of 
the Northampton Rotary Club, held Thurs- 
day evening at the Allen House. This. was 
designated as “Music Night” on the notices 
sent out to members. 

The following traveling men are. calling 
on the trade in this locality: Herbert 
Cohen, formerly representing Lewy & Co., 
but now in business for himself; Eddie W. 
Jacocks, Gruen Watch Make-s Guild; 
Joseph L. Hagy, International Silver Co.; 
William F. Mayer, the Powers & Mayer 
Mfg. Co.; E. W. Bingham, Western Clock 
Co.; Charles Sweasey, Bishop & Bishop; 
John Watson. L. E. Waterman Co., and 
Philip Fox, Philip Fox & Co. 

William Wetherhold, son of. E.. H, 
Wetherhold, ,jeweler, 723 Hamilton St.,,one 
of the Allentown-- Kiwanis Club’s baby 
member, proved himself a most able and 
interesting speaker at the club’s regular 
weekly meeting held in the Hotel Allen 
Thursday noon.. Mr. Wetherhold, after 
handing a silent boost to Thomas Jacoby, 
launched into an absorbing story, little 
known, but lucidly explained, concerning 
the diamond. Since he is connected with 
the jewelry firm of E. H. Wetherhold & 
Son, he brought with him the fine points 
of diamond selection, and illustrated them 
upon a chart, so that each Kiwanian 
gathered a valuable insight into the make-up 
and perfection of this precious stone. 

At the hearing in bankruptcy proceedings 
of John MacPherson, jeweler, before John 
G. Diefenderfer, referee in bankruptcy, 
Tuesday, the referee suggested that Harry 
C. Weinert, trustee in bankruptcy, draw up 
a Petition setting forth his claim against the 
owners of the American Hotel. The bank- 
rupt contends that when he was a tenant 
on N..6th St., in the rear of the old hotel 
property, he suffered damages to the amount 
of more than $4,600 in his stock and fixtures, 
when an upper floor collapsed, and fell into 
the store. In. addition the alleged bankrupt 
declares loss of business. while the Christmas 
rush was on in 1925 also brought a loss, and 
at which time he declares he was evicted. 
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At the hearing Tuesday distribution of funds 
in the hands of the trustees and claims were 
passed upon. The petition will be heard at 


a meeting of creditors who are to be notified 
later. 











The Jewelers’ Bowling League is going 
strong these days, with the Opticians still in 
the lead, the N. Gallingers second and Henry 
Wilkins & Co. third. These three leaders 
have finished half of the.games that are to 
be played in accordance with the schedules 
arranged at the beginning of the season. 

Schedules in bankruptcy filed in- the 
United States District Court in the case of 
Joseph V. Salera, trading as The Chatham 
Loan Office, show that the liabilities total 
$2,464 ; assets on hand $802, which is in cash; 
unsecured claims, $1,754. This concern did 
a loan business in connection with the sale 
of jewelry and other merchandise. 

The John M. Roberts .& Son Co. during 
the last week has used a six-célumn adver- 
tisement in the daily newspapers—the full 
length of the page—in exploiting what the 
firm has to sell. In emphasizing the many 
things the house has to. sell, useful and prac- 
tical articles are featured along with ‘watches, 
diamonds and jewelry-in general. 

David Davis, of the Barnet Dayis Son'Co., 
diamond dealers, who was robbed recently in 
Minneapolis of diamonds valued at ‘around 
$200,000, says that the man who really stuck 
him up was rather short and a young fellow. 
He gave a very good description of the chap 
to the police, but did not get an opportunity 
to get a good look at the other fellows. It 
was the little chap who worked the gun- 
play on him. 

Many traveling salesmen are’ making 
Pittsburgh at the, present time and,some of 
them report. that there is fairly good busi- 
ness in this section. The.traveling men wish 
to be on hand to meet any special demands, 
should a sudden spurt in trade develop, It 
is stated by some of the jewelers that they 
are a little nervous as to the outcome, but 
most houses expect a big rush for the re- 
mainder of the week. — 

Detectives last week trapped a man who 
gave his residence as Janette and who had 
been buying on the installment plan here. 
His trick was to give a “phony” address on 
a vacant lot. In other words, when he was 
taken in custody by detectives of the Mer- 
chants’ Detective Bureau he was found to 
have in his possession’a wrist watch and 
other articles of jewelry bought from time 
to time in downtown stores. 

O. C. Seidle, a jeweler, was a witness in 
the $500,000 heart balm case which was in- 
stituted against Mr. Hubbard by Miss Anne 
Caldwell, New York actress. Mr. Seidle 
testified on the stand that he had sold Mr. 
Hubbard the ring, which he had presented to _ 
Miss Caldwell as an engagement ring, in’ 
1918. His records so proved. Mr. Hubbard 
said he had bought a lot of jewelry from 
Mr. Seidle from time to time to help him 
out. The purchase price of this particular 
ring was $300, and his profit, $50. Mr. Hub- 
bard lost his case, the jury awarding Miss 
Caldwell $50,000 damages and decided “there 
was a contract of marriage.” 
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COURTESY METROPOLITAN MUSEUM OF ART 


Geagure Solid Silver 


*Yio00 Fine 


ECAUSE of the absorbing interest in early 

American things and the demand for homes 
and housefurnishings in the Early American 
style, we have created this new pattern— THE 
EARLY AMERICAN STYLE in Treasure 
Solid Silver. 


Going back to the very silver itself for its inspira- 
tion, this new modern pattern—which embraces 
the delightful and distinctive features of the 
spoons made by our early silversmiths—provides 
the ideal design to meet this important demand 
for housefurnishings of early American traditions. 


Here, then, is a pattern based upon a great wave 
of public interest, correct in the source of its 
inspiration and so superbly designed as to win 
enthusiastic admiration alone on its downright 


beauty. 





ROGERS, LUNT & BOWLEN CO. 


~$2.. Silversmiths ~, Creators of Distinctive Tableware oSQ&... 
GRE E NFIELD™X MASSACHUSETTS B “The “Early American Style” comes either plain ot engraved to 
Both styles are based on. historic 


Member of the Sterling Silversmiths Guild of America ee eee precedent. 
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Import Statistics 


Show 1926 to Be i 

the calendar year will 
a Great Gem Year run above the $60,000,- 
000 mark is already assured by the importa- 
tions already received. Official figures for 
the 10 months made public last week indi- 
cate that the rough and cut diamonds im- 
ported up to the end of October amounted 
to $54,431,785, of which the cut diamonds are 
given as $44,066,239 and the rough or uncut 
$10,365,546. The increase over last year’s 
figures will be seen from the fact that in the 
same time we imported cut of $41,363,354 
and rough or uncut, of $6,528,628. 

The total value of all precious stones im- 
ported (including diamonds, pearls and imi- 
tations) up to the end of October is given 
as $68,047,206, an increase of nearly $7,000,- 
000 over the figure of a year ago. The value 
of the pearls, not strung or set, for the 10 
months was $4,504,253 as against $5,789,703 
last year, but the value of the cut precious 
stones was $5,087,186, as against $4,205,300 
a year ago in the same time. 
far shows an increase in the 10 months in the 
importation of imitation stones of about half 
a million dollars, the imports this year 
amounting to $2,251,251, as against $1,758,879 
a year ago. In the same time, the importa- 
tions of rough or uncut precious stones in- 
creased from $216,910 to $264,525. 

The figures for the importations of No- 
vember are not yet available, and those for 
December will not be available for sometime 
after the first of the year. With the official 
figures for the 10 months and the unofficial 
statements received from the Treasury De- 
partment, it is apparent that 1926 has been 
one of the best gem years, as far as the 
amount of precious stones absorbed is con- 
cerned, that the jewelry trade of the country 
has enjoyed for sometime. 





*O much has been 

published in both 
business and lay papers 
of the decisions of our 
courts adverse to the 
principle of price protection of price main- 
tenance that the impression is beginning to 
prevail generally in business circles that 
every attempt by a manufacturer to uphold 
a retail price on his merchandise is neces- 
sarily unlawful, and that manufacturers are 
helpless today against the price-cutter. This 
is not exactly true. There have been many 
decisions against price maintainence, par- 
ticularly in the Federal courts, and it is for 
this reason that the strong element in_ the 
business world has been backing the bills 
introduced in Congress to legalize voluntary 
contracts between the manufacturer and his 
customer that would seek to maintain a uni- 
form selling price. But even without this 
legislation, some manufacturers have been 
successful in maintaining a uniform retail 
price on standardized and nationally adver- 
tised goods through the fact that they still 
have the right to choose their own custom- 
ers; that is, to refuse to sell to price-cutting. 
merchants; and they still have the right to 
fix the re-sale price on a product and sell it 
to those people who will adhere to the manu- 
facturer’s wishes in this respect. But the 
decisions that have been handed down make 
it clear that the law does not permit the 
manufacturer to seek the co-operation of his 


Some Encourage- 
ment to Advocates 
of Price 
Maintenance 


The year so 
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agents or distributors in running down price- 
cutters for the purpose of stopping further 
supplies to them, nor can he enter into an 
agreement with others for the purpose of 
maintaining prices. ' 

Members of our trade interested in learn- 
ing to what extent the manufacturer can go 
in maintaining prices will read with some 
degree of pleasure the recent decision of the 
Circuit Court of Appeals of the Second Cir-' 
cuit, which has reversed an order of the 
Federal Trade Commission against Harriet 
Hubbard Ayer, Inc., perfume manufacturers. 
The order of the Federal Trade Commission 
was to cease and desist from carrying into 
effect the price maintaining policy which the 
perfume concern carried on by co-operative 
methods which the Federal Trade Commis~ 
sion considered as against the spirit and let- 
ter of the anti-trust law. But the conclusiofi® 
of the Commission is not agreed to by the 
Circuit Court of Appeals, for in the decision 
of this court, written by Judge Manton, the 
latter says: 

“Theré” was no ‘co-operation with its 
jobbers and retailers, or other distrib- 
utors, which was effectual either as an agree- 
ment, express or implied, intended to accom- 
plish the purpose of price fixing.” Continuing, 
he says that “no court has gone so far as to 
hold that an occasional instance in the busi- 
ness career of a firm, as where an agent has 
solicited or urged a retailer not to cut prices, 
amounts to an unfair business policy, or con- 
stitutes a method of merchandising which is 
condemned by the Federal Trade Act. 

“As long as the manufacturer does not © 
monopolize his line of products and use un- 
fair or fraudulent methods,” says the court, 
“he should be permitted to exercise the priv- 
ilege which the law accords him of selecting 
his customers, and refusing to sell to cus- 
tomers who undermine the market by be- 
coming price-cutters. He should not be 
hampered in conducting his legitimate busi- 
ness. Section 5 of the act does not give the 
Federal Trade Commissioner power to thus 
regulate trade policy. . If free com- 
petition is to continue, the right of the in- 
dividual to the exercise of reasonable dis- 
cretion with respect to his own business 
methods must be recognized. The free flow 
of commerce would be interfered with, and 
there would be a decrease in competition, if 
the retailers may indulge in price-cutting 
that reaches the proportions of a ruinous: 
business policy.” 





Increase in Tourist TH E tendency 
Smuggling a among some of the 
Menace to Our /arger retail jewelers 
Industry to treat the subject of 


ciple tourist smuggling with 
indifference in the belief that it has only an 


- academic interest to the industry, should be 


corrected at once. However, we are glad 
to see that some of the more intelligent mem- 
bers of our trade are beginning to realize 
that this element in competition from which. 
they suffer, cannot be ignored and, therefore, 
they are preparing to take active steps to co- 
operate in every way both with the govern- 
ment agents, the American Jewelers’ 
Protective Association and other agencies in 
our industry to stop or at least minimize 
this evil. This new interest was manifest 
at the conference of some of the leading 
New York jewelers last week to discuss, 
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the subject of smuggling and take steps so 
help to put an end to it. 

To what extent smuggling has develo;.. 
was commented on in a recent editorial jn 
this journal, though we regret to say thar 
some of our conservative friends in the 
jewelry trade thought that the picture 
painted by us was a little bit overdrawn, 
However, their mistake was clearly shown 
in the Associated Press dispatch from 
Washington Wednesday, which referred to 
the publication of the testimony before the 
House Appropriations Committee consider- 
ing the Treasury Post Office Bill. These 
dispatches stated that it was revealed by 
this testimony that jewelry valued at more 
than $25,000,000 was smuggled into the 
United States from France alone this year, 
Ernest W. Camp, director’ of the Customs, 
told the House Appropriations Committee 
that smuggling had developed on a gigantic 
scale, and that while there was no way to 
compute the total from all countries, the fig- 
ures undoubtedly went way up into the 
millions. 

In view of the above, we feel that all 
jewelers should realize that they have a real 
evil to contend with, and that the elimina- 
tion of this smuggling would mean a dis- 
tinct increase in the fme jewelry and gems 
purchased by Americans here. The job of 
fighting the tourist smuggler, therefore, is 
one in which importers, manufacturers and 
retailers alike should find a common interest 
and give unstintingly in both effort and 
money in all movements to curtail or end it 
once and for all. 








Smiles from Various Sources 





Squire—“Did you send for me, my Lord?” 

Launcelot—“Yes, make haste. Bring the 
can opener. I’ve a flea in my _ knight 
clothes !” 


Hans—“Did you say I was no gentle- 
man ?” pT Tis , 

Gertie—“No, I merely remarked that, you 
preferred brunettes.” 

Estelle—“A millionaire once owned this 
pearl necklace.” 

Lorene—“What was his name?” 

Estelle—“Woolworth.”—The Guide Post. 








Jewelers’ Gold Bars Withdrawn and 
Exchange at New York 


Week Ended Dec. 11, 1926 
The U. S. Assay Office reports: 


Gold bars exchanged for geld coin.. $727,866.83 
76,713.41 


Total $204,580.24 


Of this the gold bars exchanged for gold 
coins are reported as follows: 





SS SE Se as Sa eee ate 319,319.01 
wd 5 Ty re gy eee en ee rn i Pe 113,208.01 

. Bees Soeen mack Saas oes 46,490.66 

af ac aa.6 Fav og ees ema 93,348.25 

2 ot PEAT Ee Rey eee Ee: 114,741.14 
“ Pen oan Soc balsas Acoma 40,769.76 
WOE. onic ore slds Qc edea ive ses 727,866.83 








H. J. Daley, who was formerly with the 
Underwood Jewelry Co., -has opened..a 
jewelry store and repair shop at the Russell- 
ville Drug Store, Russellville, Ala. 
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Henry Goldblum, dealer in diamonds, 10 
W. 47th St., returned from a European trip 
last Monday aboard the Berengaria. 

Joseph F. A. Finn, of the Schless-Har- 
wood Co., dealers in diamonds, 2 W. 46th 
St. returned from abroad last week on the 
Majestic, where he has been for the past six 
weeks in the interest of his concern. 

A. L. Hodes, dealer in diamonds, 65 
Nassau St., returned Tuesday, Dec. 7, aboard 
the Majestic after a visit of several months 
to the European diamond markets where he 
went in the interest of his firm. 


Norbert Hofman.and Robert Klabundy of 
Eichberg & Co., diamond importers, 511 
Fifth Ave., sailed for Europe last Saturday 
on the Majestic. Both men have gone 
abroad to visit the foreign diamond markets 
where they will make purchases for their 
concern. 

J. Anusweitz, who conducts a jewelry 
establishment at 411 Fulton St., Brooklyn, 
under the style of Nathal’s Jewelry Shop, 
is still continuing business at the above 
address. The store has had no connection 
with any other store operated under a 
similar name. 

Goldmuntz Bros., dealers in diamonds, 10 
W. 47th St., have purchased the stock of 
Cohn & McDonnell. Sealed bids were 
opened on Saturday of last week, at which 
time the Goldmuntz concern was successful. 
Cohn & Donnell, as reported in these 
columns — executed a deed of trust 
to. creditors ; : 

The chee ‘& Bijouterie Centre of 
America, is the name of a concern incor- 
porated at Albany, N. Y., recently with 
authority to deal in amber goods in this city. 
The concern was capitalized with 100 shares 
of common stock, no par value, by the fol- 
lowing incorporators: P. W. and L. W. 
Schwarz and E. Bechhold. 

Two men were arrested last week on 
charges of holding up and robbing Samuel 
Kandel in his shop at 98 Essex St., have 
not been identified and will probably be re- 
leased this week. Mr. Kandel was robbed 
March 14 last and claims to have lost over 
$100,000 in jewelry and diamonds to the 
bandits who visited his place. 

Samuel Ward Benedict, son of the founder 
of the firm of Benedict Bros., 168 Fulton 
St., and brother of Read Benedict, who up 
until the time of his death was president 
of the concern, died last Thursday at his 
home, 1815 Arthur Kill Road, Greenridge, 
Staten Island. Mr. Benedict was in his 90th 
year at the time of his death. Deceased is 
survived by two daughters. Masonic 


services were held at his late-residence on 
Sunday afternoon, followed by burial in 
Moravian Cemetery, 

J. Warren Alford, who was for many 
‘years engaged in the jewelry business with 
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his father, the late C. G. Alford, and who 
has many friends in the industry, announced 
the engagement last Friday of his daughter, 
Charlotte Alford, to L. Alanson Cushman, 
Jr. Miss Alford graduated from the East 
Orange High School and then attended 
Sweetbriar College, Sweetbriar, Va., fol- 
lowing this with a course at Miss Hunter’s 
School in New York. Mr. Cushman lives 
at Mockon Island, Va., and was formerly 
of Riverdale, N.'Y., and is a graduate of 
Princeton, Class of 1922. 

As Patrolman Wootecan, of the Clinton 
St. Police Station, was walking past a 
jewelry store at 48 Allen St., an eight-year- 
old boy strolled out of the place with about 
$250 worth of watch fobs, fountain pens and 
gold pencils in his pockets. As the store had 
been closed for more than an hour, the police- 
man became suspicious and took the boy to 
the police station. At the station house he 
told the detectives that two men prevailed 
upon him to crawl through a window which 
they had smashed in the back of the store. 
This was the first time he claims to have 
done such a thing, and after questioning the 
boy he was turned over to the Society for the 
Prevention of Cruelty to Children. 

The following additional contributions to 
the United Hospital Fund have been received 
by Leopold Stern,. chairman of the Jewelry 
Auxiliary, located at 2 W. 46th St. $100— 
Dreicer & Co, D. M. Michel, 
Watch Co.; 
& Co., Finkelstein ros., Sigmund’ Cohn ; 
$25—Joseph Rees, A. R. Katz, S. C. Powell 
& Co., J. Freudenheim & Sons, Oppenheim & 
Strauss, Sigsbie Gutter, Morse Bros., Parker 
D. Handy, Frederick W. Rauch, J. J. 
Schmukler, J. & L. Hartzberg, Ingomar 
Goldsmith & Co., M. Wallach, T. Kirkpat- 
rick & Co.; $20—James W. Paris, Inc.; $15 
—Freudenheim Bros. & Levy, B. & L. Veit; 
$10—O. J. Somers Co., A. Roseman, Jung 
& Klitz, F. Walter Lawrence, Inc., William 
Scheer, Inc., Louis Feldenheimer, Bonner 
Mfg. Co.; $5—F. H. Noble & Co. Inc., 
Harry Goldstone, George H. Keller, Klipper 
& Klipper, Inc., I. Kritzer, Joseph Abraham, 
Weiner & Oppenheimer, Joseph A. Stein. 

Several weeks ago, THE JEWELERS’ Cir- 
CULAR: published in its columns an appeal 
being made by a committee of East Side 
jewelers who were engaged in raising a fund 
for Frank Fuchs, diamond setter and jeweler, 
who for over 30 years was engaged in busi- 
ness in this city. Constant attention to his 
work caused Mr. Fuchs to go blind and then 
undergo an operation, and as a result his 
wife and four children were in 4% destitute 
condition. Since the publication of this note 
the committee, until Dec. 2, succeeded in rais- 
ing $442. Among the individuals and con- 
cerns contributing are the following: $15, 
Wachs Bros.; $10, Berger & Kronstadt, 
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Kantor Bros., S. Levy, Rosenthal & Kaplan, 
Jentleson & Kaplan, A. Shiman, Stern & 
Stern, H. J. Stunack, J. J. Schmuckler, 
Podolsky & Son, Lazar Kroll, Katz & Ogush, 
John Basile, Aisenstein-Woronock & Sons, 
Joseph Anzell, Emile Tas, Inc., Harry New- 
mark, M. Brayer, Samuel Ackerman, I. 
Hochberger & Son, Davidson Bros., A. J. 
Somers Co.; $6, Harry Newmark’s office; 
$5, Max Edelstein, M. Kaulish, S. Jollofsky, 
Kalisher Mfg. Co., Goldoff & Mandelman, 
Sinnock & Sherrill, Fickler & Speelberg, 
Herbert G. Dave, Ed Dubinsky, M. Wald- 
man, Newman Charlot, N. Wital, Myron Ul- 
rich, Schwartz-Barzune Co., William Kelly, 
Jacob Berman, Fine Bros., Schneider & Lon- 
don, Frank Byrnes, Jacob Cohen .& Sons, 
Quality Jewelry Co., Alex Sabin & Sons, 
Max Flyer, Peter B. Fliaskind, I. Kupinsky’s 
office, Markowitz Bros., S. Danziger & Sons, 
E. Berger, A. Jaffe & Son, Jack Witkoff ; $3, 
Clarence G. Sills, M. Cooper, B. Harris & 
Sons,- William Frey; $2, F. Fleischman, D. 
& I. Jewelry Mfg. Co., Kobrin Bros., M. M. 
Waslikoff, Morris Schlager, Max Reichblum, 
Nathan Cypress, Raffaele Ferramine, Sorko 
Bros., Harry Friedman, Alex Gold, V. Cir- 
rotta, Benjamin N. Roessler, A. R. Katz; 
$1, S. E. Gomberg Co., Henry F. Engeler, 
Frumes. 

The American Exchange Irving Trust 
Co., representing a union of the Irving Bank 
erican Exchange- 
idloors for businegs 
roughout Greater 







Pacific Bank, opened i 


wirtue of the consolidation which became ef- 
fective at the close of business on Dec. 11, 
takes rank, in point of total resources, as the 
third largest bank in New York city and 
the largest trust company in the world. Its 
resources exceed $600,000,000, and its capital 
investment is approximately $60,000,000, of 
which $32,000,000 represents capital and 
$28,000,000 surplus and undivided — profits. 
Lewis E. Pierson and Harry E. Ward, 
chairman and president, respectively, of Ir- 
ving Bank & Trust Co., continue to hold 
those positions in the continuing institution. 
Lewis L. Clarke, formerly president of the 
American Exchange-Pacific Bank, is chair- 
man of the executive committee. There are 
three vice-chairmen of the Board—Alexander 
Gilbert, of the former Irving, whose active 
banking career covers more than 60 years, 
and Walter H. Bennett and Theodore H. 
Banks, both of whom __were- vice-presidents 
of the American Exchange-Pacific. The new 
board of directors of 40 members not only 
reflects the commercial character of the busi- 
ness of the two consolidated banks; it also 
typifies the close-co-operation between bank- 
ing and commercial enterprise that has been 
one -of the striking developments of the last 


(Continued on page 81) 
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THE STATE BANK 
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NEW YORK 
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quarter-century. Many different classes of 
commercial, financial and industrial activity 
are represented by the board’s personnel. 

A. D. Leveridge, 22 W. 48th St., returned 
from the European diamond centers last 
week on the Majestic. 

Louis Goldstein, 6 W. 116th St., has open- 
ed a jewelry store at 152 W. 57th St., which 
will be operated under the style of Louis. 

Jerome J. Danziger of S. Danziger & 
Sons, 65 Nassau St., is on the Majestic to 
his European office, after one month’s stay 
in New York. 

George F. Miller who formerly repre- 
sented the Gorham Co., on the Pacific Coast 
is in this city for a few days and while 
here is stopping at the Prince George Hotel. 

Albert Kauzmann, importer of precious 
and semi-precious stones, 80 Maiden Lane, 
announced last week that Julius Simon will 
represent him as Salesman in the New York 
and Newark trade. 

Joseph Rosenblatt, importer of diamonds 
of 170 Broadway, sailed for the European 
diamond markets, last Saturday, Dec. 11, on 
the Majestic. While abroad he will visit 
the diamond markets of Paris, Antwerp and 
Amsterdam. 

Lawrence D. Frank, of Lawrence D. 
Frank, Inc., importers and cutters of dia- 
monds, 65 Nassau St., sailed for Europe to- 
day (Wednesday) on the Berengaria. He is 
going abroad to visit the European diamond 
markets. 

M. Harris, jewelry auctioneer, 142 Fulton 
St., is at present conducting an auction sale, 
closing out the Cambridge, O., store of 
Roberts & Co. It is the intention of Roberts 
& Co. to continue with their two other 
stores, the one at Sharon, Pa., and the other 
at Zanesville, O. ° 

Edward J. Gross, treasurer of the Benj. 
& Edward J. Gross Co., Inc., sailed for 
Europe today (Wednesday) on the Beren- 
garia. He goes to visit the Gross offices at 
Antwerp, Amsterdam, London and Paris for 
the purpose of getting diamonds for the 
firm here. Mr. Gross expects to be away 
about a month and a half. 

In the note last week quoting G. Scogna- 
miglio of Scognamiglio & Son, 9 Maiden 
Lane, on the coral and cameo situation an 
error occured in the last sentence which 
should have read: “The present rate of ex- 
change with Italy and the scarcity of rough 
material has practically doubled the price 
of cameos and in all probability they will 
go higher.” 

The usual Christmas dinner celebration 
given by the members of the Silver Plated 
Hollow-ware Manufacturers’ Service Bu- 
reau will be held tomorrow evening at the 
Hotel Waldorf-Astoria. The Silver Plated 
Hollow-ware Service Bureau has headquar- 
ters at 53 Park Place. Joseph T. Homan of 
Cincinnati is the president and George P. 
Byrne, secretary. 

The regular monthly meeting of the 
Jewelers Security Alliance was held on Fri- 
day, the following members being present: 
Alpheus L, Brown, president; H. C. Larter 
and .L, Wormser, vice-presidents; H. H. 
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Butts, chairman; Bernard Karsch, treasurer ; 
Jas. H. Noyes, secretary, and Henry Abbott, 
C. J. Brotherly, H. H. Dillingham, Frank 
T. Sloan. There were 29 new members 
admitted to Class B, and seven Class A 
members were transferred to Class B. Two 


.rewards were ordered paid. 


Creditors of the Charles Brandt Co., Inc., 
retail jeweler, 7 Orewaukum St., White 
Plains, N. Y., filed an involuntary petition 
in bankruptcy against the concern last Fri- 
day, in the United States District Court, 
New York. The petitioning creditors are, 
the Kienzle Clock Co., $100; Dennison Mfg. 
Co., $14; and J. R. Wood & Sons, $425. On 
Monday Judge Bondy signed an order ap- 
pointing Julius Lichtenberg, as receiver un- 
der a bond of $2,500. The concern is re- 
ported to have assets of $2,500 and liabilities 
totalling $15,000. 

Information received in this city last 
week indicated that a man representing him- 
self as the brother of Carl G. Fisher, de- 
veloper of Miami Beach and Long Island, 
has again duped New York jewelers at 
Miami Beach, Fla. In the last five years 
Mr. Fisher’s alleged brother has taken ad- 
vantage of dealers from New York to Chi- 
cago. A Fifth Ave. jeweler last week is re- 
ported to have received an order for a $10,000 
present to be given to Mr. Fisher for Christ- 
mas from his executives. His 
brother placed the order. Mr. Fisher has 
no living brothers, and has offered a sub- 
stantial reward for the arrest and conviction 
of the imposter. ¢ 

A. Merchant Clark, news editor of THE 
JEWELERS’ CircuLar, has the sympathy of 
his many friends throughout the jewelry 
industry in the death of his. son, Albion M. 
Clark, Jr., who passed away, Thursday after- 
noon after a brief illness at his home in 
Haworth, N. J. The boy, who was in his 
14th year was taken ill about Thanksgiving 
Day and diagnosis showed that he was suf- 
fering from acute leukemia, a chemical 
change in the blood which produces an abun- 
dance of white corpuscles. Though emi- 
nent specialists were called in at once and 
he seemed to respond to the treatment, he 
suffered a relapse Wednesday night and 
passed away the following afternoon as a 
result of a cerebral hemorrhage. A prayer 
service was held at the home of his parents 
in Haworth, N. J., Friday, and the remains 
were taken to Brushton, N. Y., where the 
funeral services were held, Sunday, and the 
interment took place in the Clark family 
plot at that place. The stricken parents 
have been recipients of messages of condol- 
ence from many of the most prominent mem- 
bers in the jewelry trade as well as friends 
and relatives. 


So important has the subject of tourist 
smuggling become as a factor in competi- 
tion in the jewelry trade that a conference 
of representatives of a number of the lead- 
ing retail firms in New York was held last 
Thursday evening at the rooms of the 
Canadian Club, in the Hotel Belmont, 42nd 
St. and Park Ave. At the invitation of 
Emil W. Kohn, president of the Retail 
Jewelers Association of Greater New York 
and Vicinity and some of the Fifth Ave. 
and other retailers, met with Meyer D. 
Rothschild, president of the American Jewel- 
ers Protective Association, to discuss the 
situation. Among those who attended the 


fictiitous. 
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conference were William A. Marcus of 
Marcus & Co.; Paul Rossier of Cartier; 
Alfred Morrell of Black, Starr & Frost; 
Prentice Luckey of Wm. Wise & Son, E. 
M. Gattle of E. M. Gattle & Co., Inc., and 
Albert M. Kohn, of Theo. A. Kohn & Son. 
The increase in smuggling of recent years 
was discussed and those present agreed that 
something should be done and done at once 
to mitigate the evil. At the suggestion of 
the attending jewelers, President Rothschild 
of the American Jewelers Protective Asso- 
ciation, has arranged to send out a letter and 
a questionnaire to the leading jewelers in the 
country looking to concerted action in the 
way of co-operation with the association and 
the Treasury Department in taking measures 
to aid in detecting and punishing the tourist 
smuggler. ‘ 

For several weeks past reports have been 
received from jewelers in Manhattan and the 
Bronx, including manufacturers, importers 
and retailers, that they have been approached 
on advertising or reading notice propositions 
by people, who claim to represént a maga- 
zine and offer a free interview or free ad- 
vertisement. In some cases, the jeweler has 
been told it was the Review and in others, 
the Jewelers’ Review, and in still others it 
was a general magazine. Whether all these 
propositions come from the same source, we 
do not know, but some of those who thought 
it was the Jewelers’ Review called up THE 
JEWELERS’ CrircuLar with which the old 
Jewelers’ Review is now merged, thinking it 
had something to do with this office. An in- 
vestigation by our staff disclosed that there 
is a magazine in New York which consists 
principally of. interviews or “puffs”... with 
various dealers or manufacturers and the 
consideration required for the service offered 
‘is the purchase of a certain number of copies 
of the magazine in question. As far as we 
can see, there is nothing illegal in the propo- 
sition as put forth though, from an ethical 
and business standpoint, it is questionable 
as the benefit which the merchant or manu- 
facturer gets for buying the magazine is at 
least doubtful. THe JEWELERS’ CIRCULAR 
takes this occasion to warn the trade that if 
the Jewelers’ Review's name has been used, 
it has been used improperly, and suggests 
that in connection with any scheme involving 
a “write up” in a magazine, the man ap- 
proached should study the proposition very 
carefully before he agrees to buy the copies 
requested. 

Every city in the United States and Can- 
ada were notified last Monday by the New 
York police to be on the lookout for Her- 
man Ritter, who is charged with robbing 
wealthy New Yorkers of jewelry worth 
$1,000,000. Ritter, who is known also to 
the police as John De Leon, John Bennett, 
Herman Ritter and by a score of other 
aliases, is wanted mostly for theft of gems 
valued at $50,000, taken from the home of 
Mrs. Muriel Wurtz Dundaz, 71 Park Ave., 
and for theft of jewelry valued at $250,000 
from the home of Myron C. Taylor, ‘a di- 
rector of the New York Central Railroad. 
Ritter, police said, is known on both sides 
of the Atlantic as a capable jewel thief.. His 
method is to impersonate either a window 
cleaner or a butler. He is said to be a uni- 
versity graduate and master of several lan- 
guages. He never works with a confederate 
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Service Developed From 
Service Performed 


The banking service of The 
National Park Bank is a 
development of many years’ 
usefulness to commercial 
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Capital, Surplus and 
Undivided Profits $34,000,000 


Park Avenue Office: 240 Park Ave. at 46th St. 
7th Avenue Office: 7th Ave. and 32nd St. 

















GRACE NATIONAL BANK 
; Fills.a Real Need in the Trade: 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


We extend a courteous and sincere welcome 


HANOVER SQUARE Capital and Surplus $2,500,000 NEW YORK 
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and he confines his activities to homes of 
the socially prominent. 

N. Miller, Inc., retail jeweler, 2200 Broad- 
way, is selling out its stock at public auc- 
tion and after Jan. 1, 1927, Mr. Miller will 
engage in the diamond business. Mr. Miller 
will be located in the Delmonico building, 
43rd St. and Fifth Ave. 

Benjamin H. De Jong, of David Belais 
& Co., diamond dealers at 10 W. 47th St, 
New York, has just returned on the Beren- 
garia after an extended trip to the diamond 
markets of Europe. For the last six weeks, 
Mr. De Jong has been buying diamonds for 
the new firm. 

Strung on a rope tied around his waist 
police found 1,629 “diamond rings” of the 
10 cent store variety when they arrested a 
man who said he was Ralph Guilbes, 43 
years old and living on E. 109th St. The 
man was arrested in front of a 5 and 10 cent 
store on Third Ave. Detectives Quaine and 
McLaughlin of the E. 104th St. Station ar- 
rested the man because of his actions after 
leaving the store. He was held in Harlem 
Court by Magistrate Corrigan on a charge 
of petty larceny in $1,000 bail. Guilbes said 
he had purchased the rings and intended to 
sell them in Porto Rico. 

His many friends in the jewelry trade 
were grieved to learn Monday of the death 
of Herman L. Karpeles, for a number of 
years manager of the New York office of 
the Karpeles Co., makers of La Tausca 
pearls, at 15 Maiden Lane. Mr. Karpeles 
passed away Sunday, Dec. 12, after an ill- 
ness going back more than a year, and the 
funeral services will be held at his home in 
Newark this (Wednesday) afternoon at 3 
rp. M. The deceased, who was born in 
Washington in 1873, was the son of Leopold 
L. and Henrietta Karpeles, and was the 
brother of M. J. Karpeles, the head of the 
Karpeles Co. Sometime ago his illness com- 
pelled him to give up the management of the 
New’ York office of the concern, since which 
time he was identified with a general adver- 
tising agency in New York city, and he has 
also been prominent in Jewish welfare work 
in Newark. 

In response to a statement appearing in 
the newspapers Monday morning, announc- 
ing that the Police Department had 
abandoned the holiday “dead-line” for this 
year around hotel, shopping and theatrical 
districts, The Fifth Avenue Association 
made an emphatic denial of this assertion. 
There never was a time when the shopping 
center received better protection than it is 
getting during the current holiday season. 
The Fifth Avenue Squad of picked detec- 
tives has been increased in strength by the 
addition of a large number’ of plain clothes 
men. The straight:posts of uniformed police 

ve been shortened ‘materially and the entire 
Fifth Avenue « section : ‘is,; patrolled. more 
vigorously than eyér by policemen ini; the 
new armored motdreycles. At a conference 
at Police Headquarters on Monday, Captain 
Pedrick, vice-president and general manager 
of The Fifth Avenue Association, received 
the assurance of the police commissioner 
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that there would be no let up in the drive 
against criminal activity, and that no matter 
how beneficial the strict enforcement of the 
Baumes Law might be, the “dead-line” pro- 
tection will continue to be maintained more 
aggressively than ever, in order that the 
crowds of shoppers thronging the streets of 
the midtown area and the valuable mer- 
chandise stocks carried for the holiday 
season may be accorded a maximum of pro- 
tection. 











TRADE CONDITIONS 


Saturday in Memphis was coid but clear and 
the jewelry tradesmen were enjoying a good busi- 
ness. From now on tc Christmas eve the stores 
will have many visitors and the decorations incident 
tc the season combine all the art of the jewelry 
craft, with a touch of added decorations in the 
nature of flowers and plants, banners and laurel 
wreaths. A personal Santa Claus appears in some 
of the mercantile places. In a general way ;rctail 
business is nearly ncrmal. Wholesalers report fair 
trade too, and some orders coming in by telephone 
and special delivery for holiday requirements. 
Special provision fur handling the Christmas holiday 
offerings will cbtain here as usual. Ne changes of 
any kind are expected in the retail jewelry trade 
here with the new year hut 1927 will see much new 
coustructive work ana more sky-scrapers and busi- 
ness establishments in the central business district 
of the city. The sites are now being cleared for 
some of these. The building of the viaduct to 
Arkansas and many new bus lines to the tri-states 
will develep interurban business considerably and 
add much to the convenience of travel. 





J. H. Mednikow, of J. H. Mednikow & 
Co., 83 S. Second St., reports trade fair, 
with new business coming in by letter and 
wire. 

Lusky & Co. jewelers at Nashville, 
Tenn., have recently occupied their new 
location on Church St., that city, in the 
Bennie Dillon building. 

E. A. Moore, Chicago representative of 
R. oF. * Simngans, 
Memphis on the dante day* as *was Wm. 
Penfield of F. H. Sadler; Mr. Richard, of 
Smith & Crosby, Attleboro, \Mass., and 
George Semple, of Bates & Bacon, Attle- 
boro. 

Mr. Whittaker, a retail jewelry merchant 
of Covington, Tenn. was in Memphis. 
His town is the county seat of Tipton, an 
adjacent county and is now traversed by 
the Jefferson Davis Highway, completed 
from Memphis to Union City, Tenn., near 
the Kentucky state line. 

W. E. Brill, of the Elgin National Watch 
Co., Elgin, Ill., who was calling on the 
Memphis wholesale jewelry trade last week 
after a few days here, will move on to 
Kansas City. He is carrying newest ‘sys- 
tems of his house for material installations. 

Memphis jewelry emporiums in several 
instances have issued handsome new cata- 
logues or printed matter for their custom. 
Among those who have done so.are: Joseph 
&. Co. .retailers; Perel &,°,Lowenstein, 
wholesalers, and the Geo. T. \Brodnax Co., 
retailers and mail order people. The datter 
has displayed a very fine window of" orders 
and . remittances, received from ‘thafty 
countries on the globe, South America, the 
Orient, Cuba, Mexico, Europe and in fact 
centers all around the world. 


Attleboro, .Mags,, was in , watch mipvements in plated cases.” 





Isidor Stern of the Stern Manufacturing 
Company, is in Chicago on a business trip. 
He is expected back in Newark early next 
week. 

Samuel I. Kessler has been appointed re- 
ceiver for the Essex Ring Mfg. Co., at 355 


Mulberry St. It is reported the assets are 
about $11,000 and the liabilities amount to 
about $12,000. 

Fawcett School of Industrial Arts has 
just closed an exhibit of students’ work in 
a Halsey St. window of the new Kresge 


department store. The work included a 


number of jewelry designs by students of 
William Hinkle, head of the department of 
jewelry design, and designer for Carter 
Gough. 

Reports of misrepresentation in the sale 
of jewelry, by a number of Newark stores, 
are being investigated by the New Jersey 
Retail Jewelers’ Association. Jean R. Tack, 
president of the association, admitted Mon- 
day that many complaints of misrepresenta- 
tion had been made to officers of the as- 
sociation, and that these complaints were 
being checked up to determine their 
authenticity. A similar situation developed 
a number of years ago. At that time, in 
addition to a number of so-called “imitation 
jewelry” stores, several transient auction 
firms came to the city for a few weeks 
before the holidays. A group of Newark 
jewelers, members of the Retail Jewelers’ 
Association, which is pledged to protect in- 
nocent purchasers “against fraud and an 
inferior quality of goods,” published a 
signed statement warning the public against 
“the dishonest methods” of imitation jewelry 
stores. A number of instances were cited 
of customers who had been victimized, 
having paid many timés* its worth for 
“plated jewelry sold as gold, and worn-out 
Several 
promit Newark. jewelers assisted in ex- 
posing the alleged swindles of that time. 
The committee of the State Association 
signing the statement included J. Wiss & 
Sons, Christl Bros., George J. Busch, Jean 
R. Tack, Henry Aurnhammer, Conrad J. 
Brotherly, Hartdegen, and Norbert Bertl. 
The same group, it is understood, with 
other reputable jewelers of the city, is in- 
terested in the present investigation against 
several local stores. 








The Commerce Department announced 
publication recently of its bulletin on the sim- 
plification of sterling silverware. In a 
letter to manufacturers, distributors and 
users of sterling flatware A. B. Galt, of the 
Division of Simplified Practite, said: “It is 
obvious that the benefit to be derived from 
any simplification is directly proportional to 
the degree of general adhigrence it receives 
and we are relying on your @o-operation in 
this effort to eliminate »ufifiecéssary waste in 
your field. The bulletin istintended ‘to give a 
comprehensive statement -which will enable 
you to adhere*to this simplified practice. As 
one of those who-actively participated in the 
simplification of sterling silver flatware we 
feel sure that it will be of great interest to 
you.” . 
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A MEETING PLACE 
AND 
AN EATING PLACE 
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A Modern Up-to-Date Chop House, Convenient to the Uptown Jewelry Center, That Is Catering 
Especially for Jewelers Patronage. Open from 


11 A.M. to 1 A.M. 
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Ralph M. Bowers, who was in business in 
this city for several years, has given up his 
store. 

The H. N. Noyes Co., Haverhill, is now 
doing business under the style name of 
Batchelder Bros. 

The business of Walter H. Binns, who 
died recently, is being carried on by his 
widow and son as W. H. Binns Co. 

R. S. Poole of Rockland has moved into 
his new store, which is a distinct addition 
to the stores of that town. He has one of 
the most up-to-date establishments there. 
It is artistically laid out with spacious win- 
dow display. 

The Harkins & Murphy and A. Stowell 
teams were the only teams to score clean 
sweeps in the Jewelers’ League last week, 
defeating I. Alberts and D. C. Percival, re- 
spectively. The scores: Ripley Howland 
1,344, J. M. Kirby 1,326; Smith Patterson 
1,397, Bigelow Kennard 1,394; Hodgson 
Kennard 1,388, E. B. Horn 1,324; M. S. 
Page 1,392, Shreve, Crump & Low 1,331; 
A. Stowell 1,482, D. C. Percival’ 1,341; 
Harkins 1,400, I. Alberts 1,350; Lenox 
Jewelry 1,338, Thomas Long 1,315. 

A new jewelry department has been estab- 
lished in the Prime Furniture Co., 721 Wash- 
ington St., and Philip Stepper of Roxbury, 
for the last 10 years associated with leading 
jewelry houses, has been appointed manager 
of the department. This is fittingly deco- 
rated, painted in black and gold, with im- 
ported crystal chandeliers lighting the area 
on the street floor of the building. During 
the opening days the department was banked 
with flowers, tributes from patrons and well- 
wishers in the trade. A complete line of 
watches, jewelry, clocks and silverware is 
being carried. Mr. Stepper was born and 
educated in Boston. He is a graduate of 
English High School and studied at Boston 
University. 

Local jewelers anticipate a heavy trade in 
jewelry for the Christmas season, and they 
find pearls are next to the diamond in favor, 
the long rope being the most popular style. 
They also announce a lariat fashion in a 
single strand that can be hung about the neck 
and knotted in front. Rhinestone and pearl 
combinations are odd, too, and in demand. 
Old jewelry is being modernized and the old 
heavy band of gold, once the favorite as a 
wedding ring, is being superseded by the 
slender band of platinum. Jewelers report 
a good sale of engagement rings for this 
time of year, and the solitaire still is in 
great favor. Boston does not wear extremes 
in jewelry, as this city is considered most 
conservative in jewelry ornaments. In- 
cluded among the styles in vogue are cobra 
jewelry, Viking jewelry and quaint old- 
fashioned cameos. 

Two young men, Frank :Corey of New 
York city, and Philip Evans, Boston, are 
under arrest charged with the larceny of a 
watch valued at $400, a platinum ring and 
$75 from Miss Lena L. Lord, employed in 
the store of John J. Kingsley, Boylston St.. 
last week. Miss Lord said that she had met 
@ rather nice young man. He called on her 
one night, and when he left she found that 
the money, ring and watch had also left. The 


THE JEWELERS’ CIRCULAR 


next day she was in the rear of the store 
when this “nice” young man and a companion 
were engaged in talking with one of Mr. 
Kingsley’s clerks. She quickly learned from 
another clerk that the two youths were havy- 
ing some jewelry appraised. It was quickly 
arranged that the clerk should send the men 
down to see Mr. Kingsley at the Court 
Square store. While they were on the way 
down Mr. Kingsley arranged at the latter 
store to have an officer in a rear room. He 
showed the men into a room. The policeman 
did the rest. 











TRADE CONDITIONS 


The expectations of Lancaster jewelers for a 
good December trade are being fulfilled, and all 
believe the Christmas trade will be all that is 
hoped for it. Instead of the local banks turning 
loose about half a million dollars in Christmas 
savings fund money the amount will be nearer three- 
quarters of a million, and in the whole of Lancaster 
city and county the amount will run close to a 
million dollars. The bulk of this will be spent in 
Lancaster. 





Dr. Edward Freeman, Milwaukee, is 
spending a week with, Lancaster relatives. 

Eby H. Flory, the Broad St. jeweler, was 
married on Dec. 5 to Miss Etta M. Morrow, 
Lancaster. 

At the annual election of officers of 
Columbia Lodge, F. and A. M., last week, 
William S. Oberlin was chosen a trustee. 

W. S. Langdon, of Coats, N. C., a former 
student of the Bowman Technical School, 
has taken a position at Lynchburg, Va., with 
Buckingham & Flipper. 

W. W. Appel & Son entertained their 
employes at dinner at the Hotel Brunswick 
on Thursday evening, Dec. 9, and at the 
Fulton Theatre later. There were 11 per- 
sons in the party. 

Dr. George R. Huber, optometrist, was 
elected president of the Parent-Teachers’ 
Association of the Lemon St. School, an 
organization formed to get parents and 
teachers in closer touch. 

The J. F. Apple Co. furnished the solid 
gold miniature footballs awarded the players 
of the football teams of Franklin and 
Marshall Academy, .Gettysburg College and 
Mercersburg Preparatory School. 

Fred Zimmern, of the K. K. Importing 
Co., New York; S. Lederer, Providence, 
R. I., and W. S. Meyer, Shamokin, Pa., 
were late visitors here. Jeweler George C. 
Harvy, Waynesburg, Pa., was also a visitor 
here, 

The following jewelers were recent visitors 
to Lancaster on business: Mrs. W. S. 
Morgan and J. M. Shookers, Elizabethtown; 
J. M. Kreider, Ephrata; H. R. Wertsch, 
‘Lititz; H. W. Flinchbaugh, Manheim; John 
‘H. Sensenig, New Holland; W.sE. Russell, 
Christiana. 

William Stratton returned last week to 
Lancaster after a three years’ absence. He 
and his brother, Robert, went to St. Louis, 
where the latter died two years ago. 


William had a long lay-off through an acci- 
dent 18 months ago, and now intends re- 
maining here. 

Frank K. Sever, a director of the .Hamil- 
ton Watch Co., represented Lancaster at the 
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recent ceremony in Independence Hall, 
Philadelphia, attending the return of the 
Liberty Bells of various ‘cities to those cities 
after being on exhibition at the Sesqui- 
Centennial. Governor Pinchot, of Pennsyl- 
vania, was the orator on that occasion. Mr. 
Sever is custodian of Lancaster’s Liberty Bell, 
which belongs to Grace Lutheran Church. 

The Lancaster optometrists have asked 
State Police to search for a man describing 
himself as “Dr. A. M. King,” of Chicago, 
who, the optometrists allege, has been tour- 
ing Lancaster county and informing prospec- 
tive patrons that he is investigating for local 
eye specialists. Dr. John W. Farry, secre- 
tary of the Lancaster Optometrical Society, 
states that there is no foundation for the 
man’s claims, and the public has been re- 
quested to notify the State Police of the 
man’s whereabouts if they know, as he will 
be arrested. 








Canada Notes 

The assets of R. J. Spearing, jeweler, 
Sherbrooke, Que., insolvent, have been sold. 

Arthur Paquet, Ltd., jeweler, Quebec, has 
assigned. George Duclos has been appointed 
custodian. 

J. E. Hamelin, jeweler, Drummondville, 
Que., has assigned and J. W. St. Onge has 
been named as custodian. 

Harry M. Wilder and Mamie Wilder, 
jewelers, Kingston, Ont., have given a chat- 
tel mortgage to Eleanor S. Smith for $2,500. 

A report on the metal production of On- 
tario for the first nine months of 1926 gives 
the output of platinum metals as the by- 
product of the nickel-copper industry of the 
Sudbury district as follows: Platinum 5,280 
ounces, valued at $507,432; palladium 5,214 
ounces, value $348,434; other metals of the 
platinum group 43 ounces, value $4,012; 
making a total value of $859,878, as com- 
pared with $869,231 for the corresponding 
period. of 1925. 

James Ryrie, of Ryrie-Birks, Ltd. of 
Toronto, referring to a statement attributed 
to Sol Joel, of the London Diamond Syndi- 
cate, to the effect that the output of the 
South African diggings threatened the life 
of the diamond industry, made a public state- 
ment in which he said that there was no 
possibility of serious over-production such 
as would affect the markets. It was un- 
fortunate that such statements were circu- 
lated without verification, as they tended to 
create an entirely unnecessary alarm in the 
minds of the owners of fine diamonds. There 
need be no fear, however, as production and 
distribution of diamonds are too firmly con- 
trolled by the London Diamond Syndicate 
to allow of any possibility of a slump in the 
future. The only explanation of Mr. Joel’s 
remarks if he were correctly reported, is 
that it was made with the purpose of secur- 
ing some measure of relief from the onerous 
burden of taxation that the South African 
Government has imposed on the diamond 
business. 








Mrs. Ellen Trask was found dead on the 
kitchen floor of her home, 707 Milligan St., 
Crawfordsville, Ind. by a neighbor one 
afternoon recently. Mrs. Trask is the 
mother of H. L. Trask of Lebanon who 
also operates a jewelry store in Crawfords- 
ville. 
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RETTIG, HESS & MADSEN 
ANNOUNCE TO THE TRADE — 


that on and after January 1, 1927, they 
will be located in their new offices at 


35 EAST WACKER DRIVE 


{ROOMS 1456-66} 


CHICAGO 
































The C. G. BRAXMAR CO. 


242 W. 55th St., New York City 


ARNOLD NEISS 





Fraternal Emblems 
Medals and Class Pins 
Fire and Police Badges 











Importer and Cutter 


Made to Order Goods our Specialty 


Forty-four years of satisfactory service to an increasing 


number of customers. 
Our facilities for viciidiiiaiiies and designing are at 
your service. 


Write for Emblematic or Badge Catalog 
meet any demand sent us. 


Reece fx ARE YOU MOVING? 


“a selection today. “eon 
: BUY YOUR SAFES NOW—At a great saving: 


‘Will store them for you until needed at noextra charge. 











Fully prepared to instantly 





1005 Metropolitan Building 





DETROIT, MICH. S. KRASILOVSKY & BRO. 
Phone: Cadillac 5248 216 Centre St. R New York 
We Move Safes and Entire Jewelry Plants 


Canal—8885-0824-0817 


50-52 Rue Des Fortifications 


ANTWERP, BELGIUM Safes — Bought and Sold 


























For Quick Service and Reliability 


WE SUGGEST 
GLER BR 
Wholesale 8S ' EW E; LERS* Established 
Jewelers woe EUCLID AVE 2) 1874 


CLEVELAND, OHIO 


Wholesaling All of the Worth While Quality Lines in the Watch, ‘Clock, Silver 
and Jewelry —— Loose and Mounted Diamonds, of} Goure! 
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Chicago Notes 





A. L. Hancock, of the Basset Jewelry Co., 
31 N. State St., returned last week from 
Milwaukee, where he made a special short 
trip. 

Fred Haller, of Ostby & Barton Co., re- 
turned this week from a short business trip 
to St. Louis, Kansas City and other cities 
in that section. 

David “Tim” Hay, of David G. Hay & 
Co., returned last week from a 10 days’ busi- 
ness trip through the east. He reports busi- 
ness as very favorable. 

Milton Sandfelder, of the D. F. Briggs & 
Co., Heyworth building, just completed a 
short business trip to St. Louis and other 
cities in the middle west. 

Gene T. Abbott, of the Potter & Buffinton 
Co., Inc., was a caller in Chicago during the 
past week calling on his regular trade and 
visiting with his many friends here. 

E. F. Doering, of the E. F. Doering 
Jewelry Co., Waupun, Wis., was a caller in 
Chicago last week looking over the markets 
and attending to personal business. 

B. O. Hess, manager of the Chicago office 
of the Frank Krementz Co., is making a trip 
through his eastern territory, and will re- 
turn to Chicago some time this week. 

M. H. Nathan, representing Despres, 

Bridges & Noel, has just completed a busi- 
ness trip through Michigan. He expects to 
leave again this week for a short trip 
through the territory. 
‘George Dahlman, Chicago representative 
for the Reliance Mfg. Co., is making a busi- 
ness trip through the middle west in the in- 
terest of this concern. Mr. Dahlman ex- 
pects to be gone for about 10 days. 

Ralph Lewis, of S. C. Powell & Co., New 
York, spent the past two weeks in Chicago 
calling on the trade. Mr. Lewis left here on 
Thursday for the east and home office and 
will spend the holidays there with his folks. 

Samuel E. Bernstein, president of the Na- 
tional Silver Co., the Samuel E. Bernstein 
Co., and the Nasco Mfg. Co., arrived in 
Chicago last Saturday and spent a couple of 
days with M. I. Lee, local manager of these 
concerns. 

Roy Anderson, representing the Arrow 
Jewelers Supply Co., of New York city, and 
with headquarters at St. Louis, Mo., spent a 
few days in Chicago during the past week 
calling on the trade and attending to business. 

F. H. Dillingham, manager of the Chicago 
office of the Farrington Case. Co., 37 S. 
Wabash Ave., left last Thursday night for 
Boston, where he will visit at the home of- 
fice for about two weeks. While there he 


will attend the regular annual salesman con- 
ferences. 

Frank Bruns, Chicago representative for 
Chapin & Hollister Co., with offices in the 
Columbus Memorial building, just completed 
a successful trip through the middle west. 
He reports business as favorable in that 
territory. 

Max Mandelbaum, of England, Klein & 
Levy, New York, spent several days of last 
week in Chicago visiting the trade. Mr. 
Mandelbaum left here for Detroit, where he 
will spend a couple of days before returning 
to New York. 

Sam Kierski, formerly of Lee & Kierski, 
manufacturers’ representatives, with offices 
and headquarters at San Francisco, Cal., was 
in Chicago last week on his way home from 
the east where he spent several weeks mak- 
ing connections for the new year. 

Harry M. Marks, mid-western representa- 
tive for the New Diamond Point Pen Co., 
with Chicago offices at 31 N. State St., re- 
turned recently from a four weeks’ business 
trip through his territory. Mr. Marks will 
now remain in Chicago to look after his 
local trade until the middle of January. 

Paul H. Samuels, manager of the Chicago 
office of Katz & Ogush, will leave this week 
for New York, where he will spend some 
time visiting at the home office selecting his 
new samples for the new year, and will 
spend the holidays at his home in that city. 
Mr. Samuels will return to Chicago right 
after the first of the year. 

William H. Queenman, who is now asso- 
ciated with Glascow & Leitman Co., 15-17 E. 
Ist St., Fond-du-Lac, Wis., spent several 
days of last week in Chicago looking over 
new lines. Mr. Queenman formerly was in 
the wholesale jewelry business for himself 
at Milwaukee, Wis., and recently sold out 
this business to Glascow & Leitman. 

J. A. Bergsman, manager of the Chicago 
office of the Poole Silver Co., returned re- 
cently from the east, where he spent some 
time visiting at the factories and calling on 
his trade en route to Chicago. L. A. Bergs- 
man, son of J. A. Bergsman, and associated 
at the Chicago office, left last Friday night 
for the factories in the east, where he will 
spend several weeks, returning home about 
Jan. 3. 

Fred H. Felger, of F. & F. Felger, Inc., 
Newark, N. J., stopped off in Chicago last 
week for a day en route to Milwaukee, Wis., 
where he will call on the trade. Mr. Felger 
reports that before leaving for this trip he 
spent the week-end at the lodge of Walter 
Volk, representative for Durand & Co., 
which is located in the northern part of New 


Jersey, and that they bagged a pheasant and 
two rabbits. ; 

Owen C. Pohlmann, of W. C. Owens, Inc., 
17 N. Wabash Ave., accompanied by Mrs. 
Pohlmann, are spending a month at Plain- 
field, N. J., visiting at the home of Mrs. 
Pohlmann’s parent, and enjoying a belated 
honeymoon trip. Mr. and Mrs. Pohlmann 
were married in September..Mrs. Pohlmann 
was the former Miss Gladys Charstophen. 
and was connected with the Julius Beckha-d 
Co., New York. 

Miss Louise Voltz, buyer of china, glass- 
ware and gift wares for C. D. Peacock, Inc., 
is in New York and other eastern points 
visiting factories and making purchases for 
the new department this firm is installing 
when they move to their new location in the 
Palmer House, on the southeast corner of 
State and Monroe Sts. Their gift depart- 
ment will be one of the largest and finest in 
the country, and the entire third floor will 
be given over to this department. Miss 
Voltz is to be gone six weeks. 

“Ted” Tracy, representing the Juergens 
& Andersen Co., returned last Thursday 
from.a business trip through Michigan. E. 
S. Baker, of the same concern, returned on 
Monday from the middle west, and R. D. 
Fleek just completed his traveling through 
the east. Mr. Baker and Mr. Fleek will -re- 
main in Chicago until the week of the 20th, 
and then Mr. Baker will leave for his home 
at Minneapolis and Mr. Fleek will go to 
Denver to spend Christmas with his family. 
W. F. Fleek, western coast representative, 
completed his traveling through the far west 
and is now at his home in Denver calling on 
the local trade. 

George O. Flemming, who was connected 
with the Wadsworth Watch Case Co. for a 
number of years, is now connected with 
Charles S. Newman, with offices in suite 
1116 Heyworth building, 29 E. Madison St. 
He will also assist with the handling of the 
line of S. Bruner, Inc., New York, and 
Blancard & Co., Inc., New York. Mr. 
Flemming will cover his old territory as far 
west as Denver. Charles S. Newman will 
make his headquarters at 37 Maiden Lane, 
New York, and will travel the territory east 
of Chicago. Mr. Flemming recently re- 
turned from New York, where he completed 
Lis arrangements, and upon his return his 
many friends wished‘him success in this new 
enterprise. 

The Ace Engraving Co., M. E. Ingalls, 
watchmakers to the trade, Bernard L. Lew, 
Harry Schwartz and Jack Becker, who have 
made their offices at 702 Mallers building, 
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recently moved into suite 910 of the same 
building. 

C. D. Smith, Ogden, Ia., was in Chicago 
last week on business. Mr. Smith recently 
made an assignment for the benefit of his 
creditors. 

Donald MacNaught, of White & Mac- 
Naught, Minneapolis, Minn., was in Chicago 
last week on business and called on some of 
his friends. 

H. C. Kirkberg, who formerly was in the 
retail jewelry business at Tama; Ia., recently 
took over the business of E. F. Cotton, at 
Eagle Grove, Ia. 

Harry Miller, manufacturers’ representa- 
tive returned this week from a business trip 
through his middle west territory. He re- 
ports business there as good. 

“Jack” Crawford, manager of the Chicago 
office of A. Wittnauer Co., Inc., is making a 
trip through the northwest and will return 
to Chicago sometime next week. 

Thieves shattered the display window of 
the jewelry store of S. Lando, at 2319 W. 
Chicago Ave., early one morning last week, 
and escaped with jewelry amounting to about 
$50. 
W. F. Lehman, retail jeweler at 3357 W. 
North Ave., has the sympathy of his friends 
on account of the death of his sister which 
occurred on Friday of last week. Funeral 
services were held on Monday. 

Among the retail jewelers in Chicago dur- 
ing the past week doing their holiday shop- 
ping were: Grover Altrogge, of Altrogge 
& Roper Jewelry Co., East St. Louis, IIl.; 
John Etzbeck, Manitowoc, Wis. 

M. I. Lee, manager of the Chicago office 
of the National Silver Co., will leave some 
time this week for New York, where he 
will spend three weeks at the home office 
selecting his new goods for 1927. 

Ed. Cain, of Ed. Cain & Co., wholesale 
jewelers, at 29 E. Madison St., is again able 
to look after his duties. Mr. Cain, was con- 
fined to his home for a couple of weeks on 
account of an operation on his leg. 

Henry A. Norton, salesmanager for the 
R. Wallace & Sons Mfg. Co., at Walling- 
ford, Conn., was in Chicago during the past 
week visiting at the local office and attending 
sales conferences with the travelers. 

Ivan Ogilvie, William Barker and Otto 
Klueber, representatives for the R. Wallace 
& Sons Mfg. Co., traveling out of the 
Chicago office recently completed traveling 
through their respective territories and will 
now remain in Chicago until after the first 
of the new year. 

H. F. Hillman, Ohio, Michigan and West 
Virginia representative for the Towle Mfg. 
Co., completed a business trip a week ago 
and immediately underwent an operation for 
appendicitis. He is at the West Suburban 
Hospital recuperating very nicely. 

A. W. Anderson, secretary of the Ameri- 
can National Retail Jewelers’ Association, 
with headquarters at Neenah, Wis., accom- 
panied by Mrs. Anderson, spent some time 
in Chicago during the past week calling on 
friends and renewing old acquaintances. 

Ernest Block, manufacturers’ representa- 
tive, 1104 Heyworth building, left Chicago 
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last Sunday night for Cincinnati where he 
will visit the trade for a few days before 
calling on his trade through other cities of 
the middle and northwest. Mr. Block will 
return home a few days before Christmas. 

Morris E. Wolfe recently entered ’into the 
retail jewelry business for himself, under 
his own name, in suite 604 Goddard building, 
27 E. Monroe St. Mr. Wolfe has a great 
many friends in the jewelry trade, having 
been associated with it for more than 20 
years. He formerly was with Slade, 
Tenney & Weadley for 10 years and prior 
to that time was a manufacturers’ repre- 
sentative. 

Among the traveling men in Chicago dur- 
ing -the past week representing eastern 


manufacturers were: Louis Kass, Enos 
Richardson & Co., New York; A. B. 
“Sunny” Sutherland, Allsopp-Bliss Co., 


Newark, N. J.; Louis Volkland, Carter, 
Gough & Co., Newark, N. J.; Walter Volk, 
Durand & Co., Newark, N. J.; Harry Bliss, 
Heidell & Trow Co., Newark, N. J.; Harry 
Meyers, Allsopp & Allsopp, Newark, N. J. 

A first dividend of 15 per cent. in the 
estate of J. H. Jacobson & Co., was sent 
out last week by Louis Goldman, the trustee. 
The trustee has not been able to sell the 
unimproved real estate turned over by Mr. 
and Mrs. Jacobson. It is probable that the 
real estate will have to be held until Spring, 
when there is a ready market for property. 
When that real estate has been sold from 
present indications, another dividend of ap- 
proximately 50 per cent. to 60 per cent. 
will be available. 

The Chicago office of the R. Wallace & 
Sons Mfg. Co., 10 S. Wabash Ave., an- 
nounced last week, that on Jan. 1, H. Reich 
will assume charge of this office as Chicago 
manager. Mr. Reich has been associated 
with the R. Wallace & Sons Mfg. Co. for 
a great many years. He traveled out of 
their home office and factory at Walling- 
ford, Conn., calling on the trade in the 
larger cities of the east, and for the past 
two years has been in charge of the Phila- 
delphia office. Mr. Reich succeeds Jack L. 
French, who resigned as manager of the 
Chicago office. Mr. French had charge for 
about a year, and is returning to New York, 
where he has accepted his old position with 
Duparquet, Huote & Monense, dealers in 
hotel ware. 

A squad of detectives touring the Lawn- 
dale police district on Monday of last week 
were passing the store of Jacob Halpern, 
3936 W. 26th St., when they saw two men 
with revolvers holding up the jeweler. 
Sergeants Dan Bennett and Edward Fergus 
rushed to the rear of the store, while 
Sergeants John Nick and James McLaughlin 
drew their revolvers and entered the front 
door. Firing their guns to frighten the 
bandits, they ordered them to drop their 
guns. The pair obeyed and were arrested. 
A third man who was on the outside waiting 
in a stolen Chrysler sedan was also taken 
into custody. At the Lawndale station where 
they are being held they gave their names as 
Peter Kyanski, 18 S. Morgan St.; Robert 
Casino, 3lst and Wentworth Ave., and 
Frank Martin, Mills Hotel. Kyanski came 
to Chicago about three weeks ago from 
Winnipeg. John Mann came from San 
Francisco, Cal., about six weeks ago, and 
Frank Martin was arrested a short time ago 
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in Chicago for stealing automobiles. Ajj 
three of these men have been identified as 
those who held up a laundry and are also 
accused of stealing automobiles. 














TRADE CONDITIONS 


Local retail jewelers report their trade has been 
exceptionally good during the past two weeks and 
they look for a large volume of trade the balance 


of thep resent year. Over $500,000 in Christmas 
savings funds were turned loose by the local banks, 
and it is estimated that most of this money will be 
spent in Christmas shopping. Merchants report that 
not only their local trade is as good or better than 
last year, but that their out: of town trade has 
shown a marked improvement. General _busitiess 
conditions in Evensville are better than they were 
a year ago, and most of the large manufacturing 
plants are being operated on full time. 





M. W. Morgan, occulist at Mt. Vernon, 
Ind., has gone to his farm in Texas, where 
he will spend several weeks recuperating. 

McConnell, the retail jeweler at Oakland 
City, Ind., runs a special gift shop in con- 
nection with his store, and he reports this 
has been well patronized by Christmas shop- 
pers. 

Miss Elizabeth Heinzle, of Heinzle & Nes- 
ter, retail jewelers at Boonville, has been 
elected Worthy Matron of the Boonville 
Chapter of the Eastern Star for the ensuing 
year. 

Oscar C. Bear, jeweler and optician at 
Madison, Ind., has announced that after Jan. 
1, 1927, he will be located in his new store at 
206 E. Main St. He offered a special dis- 
count on all his goods as a special Christmas 
holiday inducement. His new store will be 
in an ideal location. Mr. Bear has been en- 
gaged in the jewelry business in Madison for 
a number of years. 

Retail merchants of Evansville offered spe- 
cial bargains on Wednesday, Dec. 8, as an in- 
ducement to get people living in the tri-State 
territory to come her to trade. Among the 
local retail jewelers who joined in the move- 
ment were Bitterman Bros., Esslinger & 
Salm, Charles F. Artes Co., Inc., J. M. An- 
slinger and J. M. Boner. The special bar- 
gains brought a great many shoppers to the 
city. 
All the pearl button factories in Shoals, 
Ind., are being operated on full time, a report 
from that city states. The last two to open 
were the McCormick and Kidwell plants, 
which started operations last week after a 
shut-down of several months. There are six 
button factories in Shoals now, and it is said 
that Shoals is the center of pearl button 
manufacturing in the State of Indiana. The 
largest plants employs 60 button cutters, 
while the others average 12 to 15 each. The 
factories get their mussel shells from the 
beds of White river, that flows through 


Shoals. 








A firm in Brussels, Belgium, is in the 
market for optical goods according to an 
announcement made by the Bureau of For- 
eign and Domestic Commerce. Further in- 
formation will be given to inquirers by the 
Bureau at Washington, D. C., or any of its 
branches if reference is made to their File 


No. 22793. 
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F. P. Martek has opened a jewelry shop 
at 206 E. Mills St., Plymouth, Wis. 

John Sieger, jeweler, Racine, was among 
the buyers in Milwaukee last week. 

Trace Christenson, jeweler, Stoughton, 
Wis., is in the city doing the annual buying. 

Ray Millington, Plainfield, Wis., jeweler, 
is in Milwaukee buying stock for his firm. 

H. Stern, jeweler, of Princeton, Wis., is 
in Milwaukee doing the seasonal buying for 
his firm. 

Ernest Wegener, Beaver Dam, Wis., 
jeweler, was in the city last week making 
purchases for -his store. 

O. Johnson, of the Johnson Jewelry Shop, 
Racine, is in Milwaukee purchasing goods 
for the Racine concern. 

A. R. Amidon, of the Amidon Bros., 
Hartford, Wis., is in the city making the 
seasonal purchases for the firm. 

E. F. Doering, of the E. F. Doering 
Jewelry Co., Waupum, Wis., was in Mil- 
waukee last week doing the seasonal buying 
for his firm. 

Jack T. Montgomery, representative for 
the Reliance Silver Co., recently finished his 
trip through Wisconsin, part of Minnesota 
and Michigan. 

C. J. Franz, jeweler, Darlington, Wis., 
while directing the renovation being done in 
his store, seriously injured his ankle and is 
considerably disabled. 

A. M. Foss, formerly a jeweler at Granite 
Falls, Minn. has bought the Oehler 
jewelry store at Elroy, Wis., from Mrs. 
E. H. Oehler, who has been operating the 
store since the death, six months ago, of 
her husband, E. H. Oehler, owner of the 
store. 

Bunde & Upmeyer, ‘Milwaukee retail 
jewelers, have attracted large crowds to their 
windows recently by the display method used 
in the presentation of silver dishes for table 
use. A large silver pie plate was the object 
of display and shown with this was a huge 
real pie. It made a distinct appeal to the 
women shoppers, and because of its unusual- 
ness, it drew a steady crowd to the window. 
Silver pie knives were also displayed with 
this presentation. 

G. E. Warnke, Jr., of the E. H. Warnke 
Co., manufacturers and wholesalers, states 
that the Christmas business is good to date 
and that the company has increased the sales 
force in order to aid the Christmas shoppers. 
Adolph Possin, of the Bozhardt-Possin Co., 
wholesalers, also states that business is un- 
usually good and that when the results of 
December are known, it is expected to show 
it has been a banner month for sales with 
exceptionally heavy Christmas activity. 

H. D. Johns, jeweler, La Crosse, whose 
store is located in the Rivoli building, has 
announced that he has taken a five-year lease 
on the Main St. store occupied for many 
years by the late William Hellfach, and that 
the removal of the Johns store will take 
place immediately. Mr. Johns is a well 
known business man in La Crosse, who 
started in business there 22 years ago, and 
1s well experienced with the trade both as 
a craftsman and a merchandiser. Mr. Johns 


Plans to carry a much larger stock in his 


new shop than was carried in the old place 
of business. 

L. H. Gollberg, representative of the 
Boszhardt-Possin Co., wholesale jewelers, 
has returned from his selling trip through 
Wisconsin and part of Iowa and reports that 
the heavy snows of the past few days are 
tying up the roads and that agents are hav- 
ing considerable difficulty in making their 
trips. R. F. Weckerle, another representa- 
tive of the Boszhardt-Possin firm, at 
present is held-up in upper Michigan due 
to the untraversable condition of the high- 
ways. 

The idea of the engagement ring is being 
given special attention by Rank & Motteram, 
retail jewelers, at present and an attractive, 
yet simple window display is being used in 
connection with this article of merchandise. 
The window consists of a small well formed 
display of engagement rings, with the rather 
imposing yet conservative placard as back- 
ground. The placard has on it two figures 
in black silhouette, a man and a girl. In 
large black type is the caption: “Shsssss! 
If the engagement is a secret, we will help 
to keep it so. Select the ring within our 
sound-proof private rooms.” 

Herbert Fielding, 58 years old, connected 
with Fred J. Theleman, manufacturer of 
jewelry, died at his home in Milwaukee, Dec. 
8. Mr. Fielding was a pioneer teacher of 
dramatic art in Milwaukee and formerly a 
member of the Shubert and Garrick stock 
players. He was born in Melbourne, 
Australia, and came to Milwaukee 25 years 
ago and established the Fielding School of 
Dramatic Art. He divided his attention be- 
tween the jewelry business and dramatic 
work until shortly before his death. He is 
survived by his wife, Cathleene, daughters, 
Estelle and Jeanne, and four brothers and 
sisters, all of whom reside in Canada. 
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City last week in the wholesale market. 

The Norton Wholesale Jewelry Co., 
of Kansas City report the pre-Christmas 
season to be a very busy one and this same 
report is made in other quarters of the 
trade. 

Among the retail buyers in the market last 
week included: L. S. Grimm, Jewell City, 
Kans.; C. H. Bogsted, Joplin, Mo.; Mr. 
Haupt, of the Haupt Jewelry Co., Bartels- 
ville, Okla. 

H. E. Lewis, traveling salesman for the 
Meyer Wholesale Jewelry Co., has gone out 
on his last trip of the year. covering the 
territory through southern Kansas and 
northern Oklahoma. 

J. O. Stott, retail jeweler of Paola, Kans., 
was a visitor last week in the local whole- 
sale market. His daughter and sister ac- 
companied him here and attended “The 
Miracle,” while in the city. 








During the holidays, Michigan City, Ind., 
jewelers have suspended their custom of 
closing their stores on Thursday afternoons 
and ‘until after Christmas, will remain open 
every night during the week. 





Notes from Ohio 


The Rogers Jewelry Co., E. Tuscarawas 
St., Canton, has completed extensive altera- 
tions to the interior of its retail store here, 
which included building of a balcony and 
also installation of new wall cases and other 
new equipment. An optical department has 
been added. 

A meeting of the Canton district 24-Karat 
Club, will be held at Hotel Courtland, 
Canton, ednesday, January 12. No 
meeting will be held this month owing to 
press of bysiness, officers said. It is planned 
to get out a 100 per cent. attendance at the 
January session. 

The City Council at Barberton, O., last 
week, passed an ordinance preventing public 
auctions of jewelry, plated ware, gold and 
silver watches and clocks, requested some 
weeks ago by the retail merchants. associa- 
tion, as a protection to resident dealers. A 
similar ordinance is already in effect in 
Akron and Canton and other nearby towns 
and much the same legislation has been in- 
corporated in the ordinance drawn here. 

Two of the three diamond rings stolen 
from the Horton jewelry store at Farrell, 
Pa., were recovered last week in a pawn 
shop in Youngstown, the third having been 
found in New Castle. Dick Mitchell, 29, 
of Farrell, arrested for the theft in New 
Castle, made several attempts to escape. 
The gems were recovered by Detective 
Toodgood, representing the Jewelers Security 
Alliance. When Mitchell tried to escape the 
officer broke several bones in his effort to 
hold his captive. 


One of the most complete jewelry sections 
in the State of Ohio is planned by the M. O. 
Neil Co., large Akron department store and 
subsidiary of the May Stores Co., when the 
proposed new six-story building in S, Main 
St. is completed within the next year. Plans 
for the new department store were made 
known last week by officials of the company, 
actual work to start on the structure soon 
after the first of the year. Much stress is 
to be laid on the gift and jewelry depart- 
ments of the big store, officials said. The 
new store including the site will cost in 


excess of $4,000,000. 


Retail jewelry trade of the Akron-Canton 
district is in the midst of the holiday buying 
rush and a survey of the larger jewelry and 
gift shops in the so-called area discloses 
sales are greater than at this same time in 
many years. Release of more than $1,000,00¢ 
in Christmas Savings funds the past 10 
days has loosened up money to a great extent 
and buying has been brisk as a result. Most 
everything to be found in a jewelry store 
has been moving, with diamonds and 
watches the leaders thus far. Gift sections 
of the larger store have been taxed to 
capacity, and this class merchandise being 
much in demand. Jewelers hereabouts look 
for continued activity in jewelry buying 
after the holidays for the general trend of 
business is somewhat improved as compared 
to a month ago. 











Jones: Rector, I have an awful confession 
to make—I actually dozed in church today. 

Rector: Not, I trust, during my: sermon? 

Jones: No, that’s the strange part about 
it—Goblin. 











Stewart Green, of M. L. Green & Sons, 
Mt. Clemens, was in Detroit this week buy- 
ing new merchandise for the holiday trade. 

N. A. Cowan, of the Wallace-Monroe Mfg. 
Co., left Detroit this week for a trip through 
Wisconsin that will be extended nearly up 
to Christmas. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., is at the home office again, after 
a trip lasting nearly two months that took 
him nearly to the Pacific Coast. 

M. T. Phillips, of Milan, Mich., who was 
in Detroit this week, calling on the whole- 
sale jewelers and adding to his stock, reports 
an unusually good holiday trade in that 
territory. 

A. F. Crongeyer, Wyandotte, paid a visit 
to Detroit wholesale and manufacturing 
jewelers this week and before leaving for 
home he had added materially to his stock 
for the holiday trade. 

John Bridges, of Marine City, and A. H. 
Gregory, of Lapeer, came into Detroit this 
week, and like many of the other retailers 
out in the State, bought new merchandise 
for an early holiday rush. 

A. E. Schenke, Mt. Clemens, who added 
considerably to his stock while in Detroit 
this week, reports holiday buying is starting 
early in the bath city and expects it will be 
as good, if not better, than it was a year ago. 

H. S. Owens, of Romeo, paid a visit to 
Detroit this week, where he received a cor- 
dial greeting from old friends. He reports 
an exceedingly brisk holiday business, an- 
ticipating it will be even heavier than a year 
ago. 

Jacob Segal announces that he, Max Kur- 
jan, of Cleveland, and Paul Finkelstein, of 
New York, will sail for Europe about Feb. 1, 
where they expect to travel for several weeks 
and visit most of the leading diamond cen- 
ters 

Irving Segal, of the Jacob Segal Co., dia- 
mond importers in the Metropolitan building, 
will be in the home office until after the holi- 
days. Soon after Jan. 1, Mrs. Segal will 
sail for Europe, where she will visit her 
parents in Antwerp. 

Owing to a rush of holiday business, Fink 
& Harrison, wholesale jewelers in the Metro- 
politan building, will remain open evenings 
until Christmas. A heavy demand from re- 
tailers is keeping every one connected with 
the establishment fully occupied. 

William King, a former well-known retail! 
jeweler in Adrian, is now in Mexico on a 
pleasure trip. Many of his friends in De- 
troit have received cards from him. He is 
expected back in Michigan again some time 
before the Spring-time is far advanced, ac- 
cording to his friends. 

H. J. Amor has moved into a new store 
on Clay Ave., a short distance from his old 
location. He has increased his stock and 
added quite extensively to his fixtures. He 
now has one of the most complete neighbor- 
hood jewelry stores in the northeastern sec- 
tion of the city. 

Leslie Redmond, Pontiac, has completed 
extensive alterations and recently had a 
formal opening, which was well attended by 
many old customers and new ones as well. 


THE SEWER VERO ARS SET 


There were: plenty. of flowers..and the store 
had an exceedingly festive appearance, which 
is especially in keeping with the holiday pe- 
riod. 

H. V. Gray, wholesale jeweler, Metropoli- 
tan building, has recently added some new 
showcases and rearranged his stock in a way 
that gives him considerable more room to 
care for his rapidly increasing trade. He 
reports an extensive holiday business al- 
ready under way. 

Eugene Grill, outside representative of the 
W. F. Broer Co., wholesale jewelers in the 
Metropolitan building, is inside assisting his 
manager, E. C. Avery, in caring for the 
holiday trade, which is beginning to make 
heavy demands on every one connected with 
the establishment. 

E. W. Berg, Michigan representative of 
the H. C. Pudrith Co., wholesale jewelers 
in the Metropolitan building, is putting in 
the closing days of the year looking after the 
trade at the home office. He says he expects 
to be calling on his old customers again 
shortly after the advent of the new year. 

M. J. Laggasee, of Port Huron, owing to 
early holiday demands, was compelled this 
week to pay a visit to the Detroit wholesale 
jewelers, where he made additions to his 
stock. He anticipates a much heavier year- 
end business than was at first expocted. 
William Horton, Flint, also came in to De- 
troit this week and made agreeable calls on 
many of the wholesale jewelers. 

A bracelet of unusual interest has recently 
been designed in Detroit by Herman A. Rol- 
shoven, of Rolshoven & Co., 1564 Washing- 
ton Blvd. It is not only exquisite in its 
beauty but it is probably one of the most 
striking examples of jewelers’ handicraft 
ever shown in Detroit. Practically all of the 
major stones were cut to order. Four pear- 
shaped and 54 calibre emeralds, four hexa- 
gon-cut diamonds 24 square-cut diamonds 
and 334 round-cut diamonds, all evenly 
matched and of finest quality, were used in 
this beautiful: piece of jewelers’ craftsman- 
ship. 

Wholesale and retail jewelers on a recent 
evening witnessed one of the most exciting 
bowling contests that has ever come within 
their jurisdiction. ‘For a long time much 
rivalry has existed between a team made up 
of John Himelhoch and Max Stone, asso- 
ciated with the H. L. Mimelhoch Co., jewel- 
ry supply house, and Garner G. Sly and Al- 
bert Kamberg, of the E. H. Pudrith Co., 
wholesalers. Sly and Kamberg are members 
of the team that recently issued a challenge 
to any similar organization in the jewelry 
industry in the United States. The contest 
was fast and furious from start to finish, the 
Sly-Kamberg team winning tow out of the 
three games. It is understood others will be 
rolled before the championship is fully estab- 
lished. 








The Duval Jewelry Co. observed its for- 
mal opening of its new store in St. Augus- 
tine, Fla., recentiy. The new place is lo- 
cated in the National Bank building, and 
the interior is finished in mahogany. 
Numerous floral offerings were in evidence. 
R. H. Mixon is the local manager. The 
Duval Jewelry Co., whose main office and 
place of business is in Jacksonville, Fla., has 
stores in many of the larger cities of the 
State. 





Mr. Cook, credit manager of the Western 
Clock Co., was a Cleveland business visitor 
last week. 

Walter Vrettman, president of the Deuber 
Hampden -Watch Co., will make a business 
trip to Europe in January. 

Ben Glasser of the Merit Co., accompanied 
by his family left Friday for a trip to Cali. 
fornia and will return some time in January, 

Joseph Wolf, jeweler and optometrist, was 
re-elected treasurer of the Cleveland Better 
Vision Society at the annual meeting on 
Wednesday evening, Dec. 8. 

Gilbert Sigler, of the Sigler Bros. Co., had 
the misfortune to strain the ligaments in 
his arm which necessitated having a 
physician care for it. 

William Cohn, of the Wagner, Gilger, 
Cohn Co., is in from the road for the holi- 
days. Travelers from other wholesale houses 
are also in or expected this week. 

A visitor last week was A. G. Chaffee, 
of Garrettsville, who is looking much im- 
proved in health but who has not yet fully 
recovered from the attack of flu he suffered 
last Winter. 

A number of the downtown jewelry stores 
have special’ uniformed police as well as 
plain clothes men on duty during the holiday 
rush. So far no cases of shoplifting have 
been reported. 

Among retail jewelers visiting Cleveland 
this week were H. J. Smith, Mt. Gilead; 
James Montgomery, Ashtabula; Walter and 
Harry Nielsen, Lorain, and L. W. Wyckoff, 
Chagrin Falls. 

Considerable excitement was caused in the 
jewelry store of Greenwoods, Inc., last week, 
when an elderly man dropped dead while 
being waited on. ‘He was pricing some mer- 
chandise when seized with a heart attack 
and fell to the floor, expiring almost imme- 
diately. 

All jewelry stores in the Arcade and other 
merchants joined together in a full page 
co-operative advertisement last Saturday 
morning, and the Arcade management put 
up a large Christmas tree and had a Santa 
Claus who gave away baloons, etc., for 
youngsters during the day. As a result the 
Arcade was thronged with people and a de- 
cided impetus given to business. 


A large number of manufacturers’ repre- 
sentatives called on Cleveland trade last week. 
Among them were: Mr. Smith, Walter E. 
Hayward Co.; Mr. Droon and Mr. Kay, 
Ostby & Barton; Joseph Finberg, of the 
‘Finberg Mfg. Co.; L. Pachman, Pachman 
& Co.; O. M. Draper, E. S. Heller Co; 
Max Forman, the Marathon Mfg. Co; 
Donald Barrows, of the H. F. Barrows Co., 
and Mr. Stern, of the Stern Mfg. Co. 

Clarence A. Rock, vice-president of the 
Scribner & Loehr Co., and Mrs. O. T. 
Loehr, his sister, wife of O. T. Loehr, 
president of the company, together with five 
other children of John Rock, their father, 
gave a party on Dec. 4 in honor of his 88th 
birthday. Mr. Rock, a former partner of 
John D. Rockefeller, is a pioneer business 
man of the city and’ until recent years 4 
section of the city was named after him. 

As Christmas approaches it is very 
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noticeable that. the jewelry auction is not in 
eyidence as in former years. This is evi- 
dence of the existence and enforcement of 
the jewelry auction ordinance and of much 
gratification to the trade. There are only a 
couple of auctions in the city at present. 
Prior. to the enactment of the auction 
ordinance there would have been several in 
many downtown blocks, not to mention the 
suburbs. 

S. M. Akers; jewelry auctioneer, 2605 
Dartmoor Road, Cleveland Heights, is ar- 
ranging to conduct a sale for. H. H. Mollen- 
cup, a leading jeweler of Defiance, O. Mr. 
Mollencup has been in business 31 years 
and this is his first sale. 

Leon Simon, aged 27, of Cleveland, was 
arraigned before Judge Meck in Police 
Court last week charged with two violations 
of the second-hand dealers’ law. Simon was 
implicated principally. on the evidence of 
Charles D. Day, who had been convicted 
of housebreaking and sentenced to six years 
in the penitentiary and who had sold the 
rings to Simon. Day broke into a number 
of private homes and amongst the loot he 
secured was a number of rings and other 
personal jewelry. Nine of these rings and 
one gold brooch he disposed of on Nov. 15 
to Simon, who paid him $14 for them, but 
did not record the transactions as required 
by the Ohio law. Simon was arrested 
Nov. 26. Judge David C. Meck fined the 
accused $500 and costs on each of the two 
charges. 








Atlanta, Ga. 





TRADE CONDITIONS 

Retail jewelers here are in the midst of one of 
the busiest holiday seasons they have had in a 
number of years. The national advertising of the 
Jewelers’ Publicity Association, the advertising being 
done locally by leading jewelry firms, and the 
slogan of “Gifts That Last’? seem to have combined 
this vear tc stimulate public interest in jewelry 
for Christmas, with the result that more business 
is being done than was anticipated. If Atlanta is 
worried over the low price of cotton, the sales of 
jewelry at present do not show it. 





W. W. Turner, Cedartown, Ga., was in 
Atlanta during the week. 

C. N. Whitmire, Griffin, Ga., was an out- 
of-town visitor in the city this week. 

R. E. Seagraves, jeweler, Griffin, Ga., 
was in Atlanta during the week on a short 
buying trip. 

E. B. Richards, Smith & Crosby, Provi- 
dence, R. I., was in Atlanta during the week 
in the interest of his firm. 

Mr. Chappel and Mr. Marshall, of the 
firm of Chappel & Marshall, Macon, Ga., 
spent a day in Atlanta last week. 

H. S. Banta, Newnan, Ga., paid his 
regular weekly visit to Atlanta, spending a 
day making holiday purchases for his store. 

Mr. Imhoff, representing the R. & G. Co., 
Attleboro, Mass., spent several days in 
Atlanta during the week calling on the local 
trade. 

O. E. Wells, Monticello, Ga., spent a day 
in Atlanta recently. He reports business 
conditions as good in his section despite the 
low prices being received for cotton. 

Guy Rogers, salesman, with R. C. 
Schneider & Son, Inc., leaves Atlanta on 
Dec. 26 for a short tour of the southeast 
Previous to taking up his duties as manager 
for the Florida division of the Maytag Co., 
with headquarters in Jacksonville, Fla. 





THE JEWELERS’ CIRCULAR 





. Mrs. Kate Hornberger of Lawrenceburg, 
Ind., and George Tiffany of Xenia, O., were 
in Cincinnati. 

George Brown, of Frohman & Co., re- 
turned Monday from the Texas trip which 
he picked up after John Gerwe, president of 
the firm, was stricken with pneumonia at 
Houston some weeks ago. 

C. W. Huckleberry, Charleston,  IIl., 
Charles Spitzig, Dayton, O., and John Ben- 
der of Hamilton were among the visitors 
calling at A. G. Schwab & Sons in the Dut- 
tenhofer building last week. 

F. M. Dale of Sullivan, Ind., and O. P. 
Dale of Martinsville, Ind., visited Cincinnati 
during the week. It is their first visit to 
the Queen City in a number of years. They 
came on for some holiday goods. 

A. S. Workum, of the diamond-cutting 
firm bearing his name, was re-elected repre- 
sentative by Norwood Lodge to the Masonic 
Employment Bureau. Workum is serving 
as treasurer of the bureau, a position he was 
elected to last year. 

August Kuhnhein is scheduled to leave 
Monday for a trip through eastern Ohio, 
where he will make a delivery trip for J. D. 
Jacobs, of D. Jacobs Sons Co. Mr. Kuhn- 
hein will go over the territory that is usually 
visited by Mr. Jacobs. 

Thieves broke into the Schmidt building, 
5th and Main Sts., Sunday night, Dec. 5, 
walked up 10 flights of stairs and failed to 
get a thing. They did not stop at Fox & 
Son or Henry Korf on the fourth floor or 
A. S. Workum’s office on the second. 

Some holiday buyers of jewelry who were 
in the city included: D. H. Kittrell, Dublin, 
Ga.; Ray Murphy, Maysville, Ky.; Frank 
G. Meyer, Dayton, O.; Lester Davis, Jack- 
son, O.; W. W. Roberts, Nicholasville, Ky. ; 
Shelby Van Hoy, Shelbyville, Ky., and John 
R. Bovard, Carrollton, Ky. 

Miss Mary Lee, secretary of C. E. Richter, 
of the Richter & Phillips Co., was the first 
woman in this city to receive a new style of 
hat from San Francisco. Several depart- 
ment stores in Cincinnati have contracted to 
sell the new style of headgear which is made 
by a friend of Miss Lee. Naturally, she 
was the first to receive one of the new bon- 
nets. 

Jacob and Boris Litwin, of Litwin & Sons, 
could not stave off defeat for the German 
Kickers at the hands of Potter Thistles, 3 
goals to 1, Sunday. The Scotchmen would 
not be denied although goal tender Phans 
of the Kickers stopped the bagpipers’ time 
after time, otherwise the score would have 
been greater. The game was played on a 
soggy field. 

Herman Huber, diamond dealer, was in- 
capacitated for several weeks by a wrenched 
knee which interfered with his daily walks 
around the city and also stopped him from 
bowling with the Chief’s Five in the Hamil- 
ton County League. He stepped into a 
heater opening which had been temporarily 
covered with a box and the box gave way. 
He is now walking around and will be able 
to resume bowling in about two weeks. 

Otto Lind has started a platinum shop of 
his own on the second floor above the Emerv 
Arcade at the Race St. entrance. Mr. Lind 
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started as an office boy with Mecklenborg.& 
Gerhardt some years ago and learned “he 
rudiments of jewelry manufactusing at the’ 
bench. He later became identified with, 
Joseph Noterman & Co., and has since 
started a place of his own. He has taken 
over some quarters that formerly were oc- 
cupied by a manufacturing jewelry concern. 

Herman Schallic, 27, cabinet maker for 
the Cincinnati Clock Co., and living at 121 
Mulberry St., was cited by Immigration In- 
spector Thomas Thomas, Friday, under a 
deportation warrant. Thomas charges Schal- 
lic with violating the immigration quota 
laws and without inspection. It is asserted 
that Schallic was a member of the crew. of 
a German steamer and deserted the ship at 
Philadelphia, April 28, 1924. It is claimed 
that while on his “land leave” he passed 
through the lines of the immigration officers 
at Philadelphia. The cabinet maker came to 
Cincinnati and, has since married. 

Ed H. Croninger, secretary of the Cin- 
cinnati Wholesale Jewelers’ and Manufac- 
turers’ Association, was named executor in 
the will of Mrs. Emma J. Croninger, his 
wife, who died about 10 days ago. In her 
will Mrs. Croninger left her estate to Mr. 
Croninger and left him in charge also to see 
that it was executed as she desired. Mrs. 
Croninger was widely known in social and 
fraternal circles and was a Past Grand Ma- 
tron of the Eastern Star of Kentucky. She 
had been ill for a long time and submitted 
to three operations. The will was filed in 
Probate Court of Kenton County, Ky., 
Wednesday. 

In his talk before the Kiwanis club, Mon- 
day, Rev. Bernard Price, of the Westwood 
Presbyterian Church, employed the simile 
of “Springless Watches.” He declared 
youths of today were just the same as 
watches without springs if they did not re- 
ceive adequate religious instruction. ‘“Sta- 
tistics show that more than 90 per cent. of 
the boys and girls who get into the criminal 
courts have had no regular religious train- 
ing in Sunday schools. The world is better 
today than it ever was. I am not a pessi- 
mist, but we all must admit that something 
is wrong. It is the lack of religious training 
for the youth of the land.” 

Henry J. Meyers, 55, watchmaker, 215 
Lyon St., was killed when struck by a 
small automobile at Clifton Ave. and Vine 
St. Wednesday. According to Walter 
Huber, city fireman, who witnessed the acci- 
dent, Meyers was crossing Clifton Ave. 
from the north to the south side, at the 
Vine St. intersection. He was carrying an 
umbrella and failed to see a small automo- 
bile being driven down Clifton Ave. at a 
rapid rate of speed. After striking the man 
the driver of the machine slowed down and 
looked back, and when he saw Meyers lying 
in the street he speeded up and made his 
escape. Huber went'to the injured man’s 
aid and stopped a passing automobilist, who 
took Meyers to the General Hospital. An 
examination there disclosed that he had been 
killed almost instantly, death being due to 
a fracture of the skull and internal injuries. 








The stock of Harry J. Miller’s store at 
Springfield, Mo., it was announced recently 
has been purchased by Francis McClernon, 
another jeweler in that city who operates a 
store at 209 N. Campbell Ave. 











Fritz Barkan is expected back from a 
pre-holiday trip to Los Angeles. 

F. F. Frost, diamond cutter, is serving 
his customers at 745 Phelan building. 

C. C. Gross and Jerry Friedman are 
both at the offices of Mr. Gross, 704 Mar- 
ket St. 

,Al. Heyward of A. Eisenberg & Co., Inc. 
is back from a long trip and reports good 
business. 

S. H. Friend, 704 Market St., has added 
more space to his quarters, by taking over 
another room. 

After a long convalescence, Max Schoe- 
mann, diamond broker, 704 Market St., is 
now doing business as usual. 

Jos. Rogers is covering the northwest for 
Charles Weinshenk & Son. This firm is 
showing an extensive line of compacts. 

Sam Kierski, 704 Market St., who is ex- 
pected back from visiting the eastern fac- 
tories, has among his lines La Tausca pearls 
of the Karpeles Co. 

Miss Hope Kervin, formerly with Richard 
Adam is with the M. A. Tufo Jewelry Co. 
of the Whitney building, and is calling on 
the retail trade for that firm. 

Al. M. Gilbert is finishing up his last 
long trip for the year and will spend the 
latter part of December in the south, be- 
tween Los Angeles and San Diego. 

A. E. Morrison, representing the Savoy 

Watch Co., New York, is here and has been 
visiting the trade. Sam Rothstein of White- 
law Bros., diamonds, New York, is also 
here. 
Business is better with the lines of Fred 
L. Lee & Co. than it has been for some time, 
according to Fred L. Lee. The firm is 
carrying goods in stock for delivery during 
December. / 

A supplementary trip to San Francisco, 
prior to the holidays, was made by W. I. 
Robinson who travels for Spitzel Bros. & 
Co., Antwerp, with offices in this city and 
Los Angeles. 

Henry Mayfarth who was formerly with 
Granat Bros. in this city has left with Mrs. 
Mayfarth for the south. He is now with 
Mr. Weinstein of the Title Guarantee build- 
ing, Los Angeles. 

Miss Marie Funk, formerly with J. Stark 
of 704 Market St. is now with Nat Turner, 
watchmaker in the same building. Mr. Stark 
is in Sacramento where he is doing an in- 
stallment jewelry business, it is stated. 

Out-of-town jewelers calling on the trade 
during the past few days include: J. Jung 
of W. C. Lean, San Jose; F. W. Frisch, 
Healdsberg; Cal. and W. Eppstein of the 
Golden Jewelry store, Carson City, Nev. 

Frank L. Jeddis and Charles E. Davis, 
who have been covering their territories for 
the Alphonse Jeddis Co., are on the last 
lap of their respective trips for this year. 
They are reporting a generally satisfactory 
business. 

A special meeting of the Watch Committee 
of the Wholesale Jewelers’ and Silversmiths’ 
Association was held in their rooms, 1221 
First National Bank building, Dec. 1. All 
members of the Committee attended. E. C. 
McKeen, Coast representative of the Wal- 
tham Watch Co., was also present. 
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E. V. Saunders, Pacific Coast manager 
for the International Silver Co..is back at 
his offices in the Jewelers’ building. He is 
now convalescing after a two weeks’ sojourn 
in a local hospital where he underwent an 
operation for appendicitis, and is stated to 
be getting back into fine physical shape. 

A special meeting of the directors of the 
National Jewelers Board of Trade, Western 
District, was held on Dec. 1, in the rooms 
of the Board, First National Bank building. 
Edward V. Saunders, Chairman, presided 
and all the western directors of the Board 
were present. Some important resolutions, 
received from the east were considered, as 
well as matters affecting the good of the 
business on the western coast. 

“Give a Diamond for Christmas” is the 
slogan printed in red on the little green 
Christmas trees A. I. Hall & Son are using 
for window stickers, etc. and are giving to 
their customers. They are bringing results, 
according to Ye Hallson Herald, house organ 
of the firm. As an added incentive to 
Christmas business, A. I. Hall & Son have 
acquired extra space on the sixth floor of 
the Jewelers’ building and are displaying 
a close-out assortment of merchandise. 

J. H. Spiro and his assistant Charles 
Weber have just returned from several weeks 
in the south. Mr. Spiro stated that they 
did a remarkable business and found the 
smaller towns of the south not only pos- 
sessed of larger jewelry stores than towns 
elsewhere, but also these stores carry larger 
and better stock. In the pre-holiday de- 
mand, Mr. Spiro was kept busy with tele- 
grams from the northwest, and this he con- 
siders indicates a good holiday demand. 











J. R. Leaney, formerly of Walpole, Mass., 
has opened a new store at 113%4 W. Broad- 
way, Glendale. 

The J. G. Donavan Co. has increased its 
sales force by 17 people to take care of its 
large holiday business. 

The Jewelry Crafts Association will omit 
its monthly meeting in December, and con- 
vene again in January. 

Brock & Co. report that their business is 
better than at the corresponding period last 
year. They have added between 20 and 25 
sales people. 

Feagans & Co., since the close of their 
auction, have had the store decorated both 
inside and out, in anticipation of the holi- 
day business. They have now about 25 
additional sales people. 

Roy Smith, formerly with the Armer & 
Brown Co. and previous to that with the 
Eisenstadt Mfg. Co., St. Louis, has taken 
a position as salesman in the jewelry de- 
partment of the G. G. Voege Co. 

Among the out-of-town jewelers who have 
been in Los Angeles recently are the follow- 
ing: Herbert K. Smith, Hermosa Beach; 
C. C. Zilles and C. W. Middleton, Pomona; 
T. S. Lailey, El Monte; H. E. Wellman, 
Alhambra; J. B. Rodgers, Pasadena. 

George D. Davidson of the G. D. David- 
son Co. is expected home in a few days. 
He is coming by boat from New York to 
New Orleans, and thence by the Southern 
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Pacific. The G. D. Davidson Co. has fe. 
cently engaged the services of T. N. Fj 
formerly in the jewelry business but now 
in another line, and H. I. Stokes, who was 
formerly in business in Montana. Both are 
in the gold-jewelry department. 

Hubert Wood of Koke, Slaudt & Co. has 
returned from an extended trip north as 
far as Seattle. He reports business hag 
been satisfactory, and that the merchants 
in Portland and Seattle are especially ep. 
couraged at the prospects. ;Herbert W, 


Slaudt of Koke, Slaudt & Co. has not yet 


fully recovered from the ‘injury he suffered 
some weeks ago in a game of golf in 
Pasadena. He has hopes, however, of fully 
recovering his eyesight, although the doctors 
do not declare his eye to be yet entirely out 
of danger. 








Pacific Coast Notes 





Carl A. Imhoff, jeweler, 461 N. Canon 
Drive, Beverly Hills, Cal., has enlarged 
his store, owing to increased business. 

E. V. Rich who has opened a new watch, 
clock and jewelry repair shop at 655 E 
Honolulu Ave., Montrose, Cal., has an- 
nounced that he will carry a stock of jew- 
elry. He was formerly in business in Hunt- 
ington Park, and was drawn to Montrose 
by the rapid development of the district. 

Otto Narum had a successful opening of 
his new jewelry store in the Gercken build- 
ing, Puente, Cal. Quantities of floral of- 
ferings were sent by friends, including many 
of the wholesale houses, and there were 
numerous visitors at the opening. All who 
attended the opening were asked to register 
and a handsome ladies wrist watch was 
given away as a favor. 

F, A. Harmon, who has been in the optical 
and jewelry business in Sanger, Cal. for the 
past eight years, has announced that he 
will dispose of his jewelry stock and devote 
his attention to optical lines. It is expected 
that another jeweler will purchase the jewel- 
ry store after the first of the year, when both 
optical and jewelry lines will continue to be 
sold in the same location. 

The Bell Jewelry Shop, with B. V. Bell, 
proprietor of Yakima, Wash., has just 
secured a lease for a term of years, for a 
larger store room, in the same location where 
the business is now established. The F. W. 
Woolworth Co. has taken a 20 year lease 
of the building, and plan to build it over 
entirely, putting on a modern store front, 
etc. They have the one room for sub-let- 
ting and Mr. Bell feels himself fortunate 
in being able to stay in this same location. 
The remodeling will start April 1, and it 
is expected that the opening will take place 
June 1, 1927. Mr. Bell has found his busi- 
ness steadily growing during the three years 
at his present location, and greatly in need 
of more space, to accommodate a helper in 
the repair department as well as the sales 
department. 








Charles Dreiss, a jeweler at Chico, Cal. 
suffered a stroke of paralysis while driving 
an automobile one night, recently. The car, 
out of control, crashed into another machine. 
The jeweler retained consciousness long 
enough to tell his son, who was with him, 
where his will would be found. 
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Minneapolis and St. Paul 


Chauncey Smith, Reed & Barton, Taunton, 
Mass., was recently in the Twin Cities. 

Mr. Jeffery, of the Jeffery & Harris Co., 
wholesale jewelers, 704 Hennepin Ave., 
Minneapolis, has returned from an eastern 
trip of three weeks. 

George E. Wheelhouse, diamond setter, 
employed over three years by E. Schmalz 
& Son, until several weeks ago, last month 
established his shop at 310 Bremer Arcade. 

Ernest Schmalz, formerly senior partner 
and founder of E. Schmalz & Son, St. Paul, 
started Dec. 7 in the employment of Mr. 
Griffith, manufacturing jeweler, Ryan build- 
ing, St. Paul. 

C. M. Thomsen of the C. M. Thomsen 
Co., wholesale jewelers, 100 N. 7th St., Min- 
neapolis, and, “Will” Olin, Minneapolis re- 
tail jeweler, returned with a deer apiece 
from their recent hunting trip into northern 
Minnesota. Mr. Thomsen has a cabin there, 
which is usually his headquarters while mak- 
ing hunting trips. 

Judson A. Beard, traveling representative 
of the Charles Beard Co., wholesale jewel- 
er, Ryan building, St. Paul, got a buck on 
his deer hunting trip made a short time ago. 





He was accompanied by “Bert” Parker, re- 


tail jeweler, Park Rapids, Minn., who also 
returned with a deer. Their trip took them 
into northern Minnesota. 

Barney Bachman opened a retail jewelry 
store last month on the second floor at 622% 
St. Germain, St. Cloud, Minn. Those familiar 
with the jewelry trade in the northwest will 
remember Mr. Bachman, as he is a familiar 
figure in Minnesota. He has been a resident 
of St. Cloud for many years, where he has 
been employed in Guy’s jewelry store. 

H. B. Christensen of Thoele & Christensen, 
retail jewelers, 144 E. 5th St., St. Paul, 
has returned to his office after a short ill- 
ness. He had his tonsils removed at the 
Bethesda Hospital, St. Paul, and was kept 
away from business about a week. Mr. 
Christensen recently made some alterations 
in his store, and added to his equipment. 

T. V. Thomsen, retail jeweler, 275 Cedar 
Ave., Minneapolis, and his son, Stanley, have 
made a number of hunting trips this Fall. 
They were particularly fortunate on a duck 
hunt last month, when they were able to 
bring home some unusually large birds. On 
a later trip, Stanley got a doe weighing 135 
pounds in the deer country of Minnesota. 

With the Christmas rush daily bringing 
crowds into the Twin City retail stores, 
jewelers have been forced to engage extra 
salesmen and assistants. Weld & Sons, re- 
tail jewelers, 817 Nicollet Ave., Minneapolis, 
have added several persons temporarily to 
their staff, among them being Mrs. Ruth 
Christian, who was employed by them a 
number of years ago. 

Under date of Dec. 4, Orville J. Kuhl, re- 
tail jeweler, who moved a short time ago 
from St. Paul to Blackwell, Okla. wrote 
the representative of THE JEWELERS’ Cir- 
CULAR in part as follows, “Opened officially 
Nov. 23d. Big Crowd. Gave souvenirs. 
Have done a big business since opening and 
have the finest store in northern Okla. Town 
17,000. Kindest regards.” 

Among the retail jewelers who have re- 
cently been in St. Paul are Arthur Alseth, 
Boyceville, Wis.; George Brovold, Kenyon, 
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Minn.; A. C. Houer, Northfield, Minn. ; Joel 
Ronn, Princeton, Minn.; Mr. Winchester, 
Amery, Wis. Miss Clara Guerin of Max 
Corbin’s jewelry store, visited in St. Paul 
several days. Reports reaching St. Paul in- 
dicate favorable business conditions. 

Practically all of the traveling representa- 
tives of Twin City wholesalers have returned 
home from the road, and those who are still 
out are expected to return very shortly. M. 
H. Goodman of the M. H. Goodman Co., 
wholesale jewelers, 409 Ryan building, St. 
Paul, returned Dec. 1 from a trip of five 
weeks through the northwest. Mr. Good- 
man’s itinerary took him as far west as 
Spokane, Wash. 

A display of early American glass and 
china is now being made in a window of the 
Wells-Dickey Co., Minneapolis. It includes 
two opaque blown glass vases over 100 years 
old; a milk glass compote, 1826; a decanter 
of Bohemian glass, used in Colonial days; a 
spiral English glass candlestick, 1824; and 
a glass lamp made in Sandwich, Mass., about 
1820. The pieces are loaned by Janet L. 
Costello, 2517 Bryant Ave. S., Minneapolis. 

A. E. Osterberg, who entered the jewelry 
business 39 years ago at the age of 14 in 
Sweden, has opened a trade watchmaking 
establishment at 358 Bremer Arcade, St. 
Paul. Mr. Osterberg had a retail jewelry 
store in Eau Claire, Wis., for 15 years, and 
from there he went to Freeport, Ill. After 
three years of trade watchmaking in Free- 
port, he stayed in Minneapolis for a month, 
and then started in business at 358 Bremer 
Arcade, St. Paul. 

This is the fourth year that merchants on 
7th St., Minneapolis, have co-operated in 
the decoration of the street for Christmas. 
This movement was started by J. B. Hudson 
& Son, retail jewelers, 33 S. 7th St. In 
order to attract the attention of the shopping 
public, a unique idea has been adopted this 
year, and loud speakers, connected with 
WAMD, Hotel Radisson radio broadcasting 
station, have been placed inside the large 
Christmas bells which occupy central posi- 
tions in the decorations along the. street. 
Throughout the evenings, organ recitals and 
band music from the bells entertain the 
theater crowds. Large, illuminated Christ- 
mas trees are placed at intervals on the 
second floor along the street, with representa- 
tions of Santa Claus beside the trees. About 
2,500 lights are used in the section of this 
street near J. B. Hudson & Son. J. B. Hud- 
son & Son had the experience about a week 
ago of a man passing a raised check in pay- 
ment for an engagement ring. He gave a 
$5 cashier’s check on a St. Paul bank, which 
had been raised to $500, and $35 in cash in 
payment for the merchandise. Another 
raised check, also a cashier’s check on the 
same bank, has been secured by the police, 
and the man is believed guilty of raising this 
one from $15 to $1,500. The ring and $1,500 
check were turned over to the police by the 
man’s fiancee, who had but recently made 
his acquaintance. “I read in the paper that 
the man I am engaged to procured the ring 
by passing a raised check on the jewelry 
store, and I don’t want to keep a ring that 
is obtained that way,” she said to police. 
A search is being conducted for the man. 








L. F. Kiefer & Son, Indianapolis, Ind., has 
sold out to J. V. Rollins. 
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A number of handsome silver cups were 
awarded in the annual field trials of the 
West Alabama Field Trials Club, held at 
Tuscaloosa the past week. Dr. T. J. Patton 
won the first prize cup; Dr. A. W. Patton 
the second prize cup and Ben Cabell. won 
the third prize cup. 

Business has shown considerable improve- 
ment during the past week, according to 
some of:the Birmingham retail jewelers. 
Some jewelers are predicting a big business 
the last week before Christmas. Many of 
the show windows of the retail jewelry 
stores are unusually attractive in their 
decorations for the holidays. 

Thousands of people daily are admiring 
the Birmingham News loving cup, on dis- 
play in the show windows at Bromberg & 
Co., N. 20th St., for the past several days. 
At present there are a dozen applicants : for 
the cup. A committee, composed of mem- 
bers of civic associations and clubs, will 
award the cup to that citizen, who in their 
opinion, has accomplished the most good for 
Birmingham during the past year. The 
award will be made soon after Christmas. 
This is an annual event with the Birmingham 
News, a new cup being furnished each year. 
The cup this year was designed by Brom- 
bergs and cost over $500. 

Comparative prices, their use and abuse 
in advertising were discussed, and measures 
to remedy abuse passed at a meeting of the 
Better Business Bureau of Birmingham, held 
during the past week. Among the important 
issues adopted was the “jury” system of 
arriving at fair comparatives. The “jury” 
system requires that when an advertiser’s 
comparative prices are questioned, merchan- 
dise from his stocks, along with similar 
or identical quality from other stores 
will be judged by an impartial “jury” 
thoroughly familiar with values in that par- 
ticular line. All identifying marks as to 
maker and store will be removed prior to 
the judging. Advertisers will be requested 
to print a correction when findings of the 
“jury” justify. When such correction is 
refused the “jury” expects to set forth 
the facts as it has found them through the 
medium of an open letter in the paper or 
papers in which the original advertisement 
appeared. “No effort is being made to bring 
about an elimination of the use of compara- 
tive prices,” the directors say. “The sole 
purpos: of the “jury” system is to eliminate 
exaggerated statements and to bring all 
advertisers to exercise greater care in pre- 
paring their messages to the public. TPrac- 
tically all of the Birmingham retail jewelers 
are members of the Better Business Bureau. 








The Van Horne Co., formally opened its 
store at 116 W. Washington Ave., South 
Bend, Ind., on Saturday of last week. The 
store has been completely remodeled and 
redecorated and a repair department will be 
maintained by the concern. Ralph Van 
Horne is manager of the store and with 
him is associated Miss Lucy Flagle. Both 
were for ‘many years connected with the 
Calvin K. Klauer Co., South Bend. 
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anta Claus receives his Chris tmas Gift 







L\ purchase from 
your jeweler is an 
investment. in 
permanent value» 





THIS advertisement appeared in four colors in The Saturday Evening Post, 
December 4, Ladies’ Ilome Journal, December, Vanity lair, House and Garden 
and Vogue, December. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CiRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 
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Why Not Dedicate 1927 to Service? 





Written Expressly for The Jewelers’ Circular 

















7HEN 1927 opens its infant eyes to the 
rising sun of a new born year, the 
time is ripe for broadcasting your standards 
of service. “Service” is the keynote of 
progress and the record of achievement. 
Why let opportunity unfold its hands and 
chance knock at the door of your customers 
and prospects, without taking an active part 
in the events of time? Why not actively 
drive home a sales smashing message for 
the New Year which shall linger long in 
the hearts of all and which shall leave a 
lasting impression on the minds of those 
who read it? 
That is the sentiment, at any rate, which 
actuated at least one jeweler to advantage 
by the spirit of the occasion, when he re- 


customer on his books as follows: 


We Dedicate 1927 to Service 


Business is sensitive. It goes where 
it is invited, and stays where it is well 
treated. 

In 1926 we tried to prove to you that 
we could provide the type of mer- 
chandise and service which was ap- 
preciated by our regular customers and 
many newcomers who came to us for 
the first time. 

But, if in 1926 our service was good, 
in 1927 it is going to be still better. 
This business is never satisfied with 
good enough, when it can give some- 
thing still better. 

Service may mean the way our sales- 
men greet you—it may mean _ the 
promptness with which they serve you 
—the attention they give your every 
want—the courtesy with which they 
comply with your wishes—it may be 
the finding of something here which 
cannot be obtained elsewhere—it may ‘ 
involve the many little business cour- 
tesies due you as a valued patron, such 
as “Yes, sir!” “Yes, Ma’am!” and “I 
thank you,” for which we are famous. 

Service may mean promptness or 
sterling, reliable quality. 

Service to us means everything! 

In 1927 we shall try to make this 


= SS 
business the sort of place that you 
have always wanted it to be—the kind 
that is most talked about—pointed out 
on the street—recommended by one and 
all. 

We want to thank you most heartily 
for the prosperity of 1926, and wish 
you great happiness and prosperity for 
1927. 


“This was followed, of course, by the 
business signature. The proclamation was 
also suitably festooned with holly and ever- 
-green, seasonable to the occasion. 


4 Such a live wire message will not only 


‘cause your regular customers to sit up and 
take notice, but it can also be mailed to 


leased a printed announcement to every =,People who are your logical prospects for 


“the” new year, or ‘vho have only bought 
occasionally in the pv.” 

This jeweler also ‘passed around a copy 
of this document to every salesman and 
employee on the staff, with the remarks: 
“Here are our New Year resolutions for 
1927—let’s hue closely to. the line”—and last 
year they did just that, and it was the 
largest year in their history. 

Such a message may, of course, also be 
broadcasted on a blotter, or printed as in 
this case. It may be in the form of a 
personal letter run off on an automatic 
typewriter machine (service obtainable now 
in most cities), so that each message will 
have distinctiveness for the individual re- 
ceiving it. It may be engraved or litho- 
graphed. It may be in the form of a 
newspaper advertisement. But, whatever it 
is. a stunt like this is bound to help busi- 
ness along for the New Year. 

Another method of getting a good-will 
message across the footlights of public 
opinion, is one which is planned by this 
same jeweler for this year, which reads: 


To You! ,. 


Who have made possible the best 
business -year we have ever had, we 
extend our most grateful thanks. We 
hope to have your continued and in- 
creasing support to the degree that we 


shall merit it. Our constant endeavor 
during 1927 shall be—as in the past— 
to always please you! 

And we want you at all times to tell 
us of anything that does not just strike 
you right! That’s the way to grow! 
We want to grow, and we are going 
to dedicate 1927 to the spirit of service 
more than ever in the past, and we’re 
going to try mighty hard to live up to 
our contract! 


We Wish You a Very Happy 
New Year 


And now is the time to choose your 
weapons, whether it shall be a simple greet- 
ing card, a blotter, a letter, a printed cir- 
cular, an engraved announcement, or news- 
paper space, as serving the best and most 
satisfactory purpose for interesting the 
public in your business for a bigger, better 
and more profitable year, by dedicating the 
future to the spirit of service and unfurling 
your standards to the trade winds of 1927. 
—F. E. K. 
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Featuring Jewels of Distinction 





66 JEWELS of Distinction” is the title of 

an attractive four-page folder, printed on 
an excellent quality of deckeled edge parch- 
ment paper and distributed by May & 
Smiles at 665 5th Ave.. New York. The 
folder measures 7 inches by 5 inches. The 
title occupies the center of the page and 
takes up only about 2 by 13% inches. The 
first inside page shows a reproduction of the 
establishment from a drawing in crayon and 
the text “May & Smiles—Pearls and 
Jewels.” The only text on the other page 
is “Christmas Is Coming—Gifts to Please 
the Discriminating Woman. Pearls, Em- 
eralds, Diamonds, Fancy Cut Jewelry— 
Dernier de Paris. Gifts to allure. Sound 
values, exclusive designs. Direct importa- 
tions from Paris.” 








He was told to go on a diet so he joined 
a fraternity—Minn. Ski-U-Mah. 
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New Haven Clock Co.’s 


— New — 
Desk or Boudoir Clocks 


These Desk and Dresser Clocks of solid: Mahogany are 
fitted with a 12-Day Jeweled Movement and newly de- 
signed Dials. Varied in sizes and designs, they make 
Ideal Gifts—giving long years of Happy Service. 


You render a real service 
to your customers when 
you suggest clocks as 

QUEST Gifts. 

Height, 6% inches. Width, 5 

inches. 33-inch Dial. Raised 

Gold Numerals. 12-Day Jeweled 

Movement, Antique Mahogany 

with Gold Stripe. 

Jewelers’ Circular List. ..$18.20 


Consumers Price, Height, 5% inches. $%-inch 
. Square Dial with Raised 
Gold Numerals. 12-Day. 


Jewelers’ Circular List, 
$18.20 
Consumers Price,....$13.50 





PERSIAN 
Height, 7% inches; 3%-inch Solar- 
chrome Dial, 12-Day Jeweled 
Movement. Antique Mahogany. 


Jewelers’ Circular List, $21.25. 
Consumers, $16.00. 


QUEDA 
Height, 6 inches. Width, 12 inches. 
Case, Antique Mahogany. 12-Day Jeweled 
and Raised Gold Numerals. 


Jewelers’ Circular List ....$18.20 
Consumers Price, ...... --- 13.50 
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When the Jeweler Compiles 
Prospect Lists 








Written Expressly for The Jewelers’ Circular 

















TRANGER enters. Promising prospect. 

Sale is developing, and it also vxvelops 
that the prospect is prosperous. Purchase 
finally completed, settlement made, also exit. 
Question :—and an important one—Will that 
customer ever again return? That is prob- 
lematical, and if your jewelry merchant has 
not provided for the retention of names and 


addresses the store is trusting to luck, a_ 


decidedly uncertain element. 

How much better it would be were the 
attending salesman, tactfully, to inquire for 
the new customer’s name and address. Many 
people manifest not a tittle of objection. 
Where the contrary situation crops up, you 
can follow: “Well, we should like to keep 
you in mind; we have jewelry articles, 
many along new lines from time to time, 
which we think might interest you. We 
can then write you or send some descriptive 
literature.” 

Such procedure usually unloosens the new 
customer. Moreover, since he is impressed 
with the fact the jewelry store really is 
interested in him beyond the development 
of the one sale, he likely will keep the store 
in mind. Reciprocation. Keep in mind the 
customer, and have him do the same. Once 
you win the new customer’s confidence, by 
acquiring name and address, there will re- 
sult other valuable information. Particu- 
larly the alert and clever salesman knows 
how to steer the conversation so that worth- 
while nuggets result. Get chummy with 
your new customer, if the circumstance calls 
for it. Learn whether he has a_ hobby. 
Perhaps he has several. Skillful probing 
discloses that the man belongs to a number 
of lodges and other social organizations. 
Does this mean anything to the jeweler? It 
should. Likely the jeweler has in stock a 
comprehensive line of fraternal pins and 
buttons and other emblematic jewelry. What 
does your new customer know about them, 
so far as your store is concerned? Is any 
effort being made to interest the new cus- 
tomer in the line? Might not, to good 
profit, an immediate examination, attending 
the close of the initial sale, be made? When 
the customer dissents, suggest a later 
searching; likely the customer will come 
upon just what is wanted. That way in- 
creased sales. 


When a new customer has left the store 
without leaving his name and address the 
jewelry merchant is operating at a disad- 
vantage. If the customer doesn’t return no 
more, what then? And if he doesn’t re- 
turn, what really is the reason? That new 
customer in all likelihood was’ satisfied, with 
your store, your merchandise, your service. 
All the more reason that he should come 
back. But the not-to-be-gainsaid fact re- 
mains that customers do not always pur- 
chase their wants from the same jeweler. 


He has forgottea. But the jeweler should 
not. On the other hand, for divers reasons, 
customers stay away because ‘of some flaw 
in the service, because after all the first sale 
really did not please. This customer may 
have condemnation, of your store, when it 
really is not warranted. With an. -ever- 
ready list of names-and- addresses of new 
customers ‘the jeweler has an opening wedge 
in the search for desirable information. An 
effort can be made to learn just why the 
customer stays away. 


Where grievances are real satisfaction 
usually can be rendered. Where these have 
been built on fancy it is surprising how 
easily these will fall away once the jeweler, 
keeping in close touch, probes for enlighten- 
ment. And the customer who imagined a 
wrong usually then will have recommenda- 
tion, far more valuable to the store. 

Then consider the host of other ways of 
securing prospects. Every new customer 
can furnish names and addresses of rela- 
tives, friends and acquaintances. What is 
being done now, to procure the new cus- 
tomer’s aid? Courteous, interested question- 
ing sometimes reveals that the new cus- 
tomer has in mind a purchase for a much 
later date. Hence, data should be collected. 
Each new customer will be interested in 
other jewelry. There are gifts to be made. 
Where are these going to be bought? 
Wouldn’t it pay to gather relevant infor- 
mation, later making timely reminder con- 
cerning a contemplated purchase? Many 
customers may lose sight of the matter alto- 
gether and they are glad to have their atten- 
tion stirred. It is well not to overlook that 
many of these gifts would be secured else- 
where, in different fields, sometimes from 
mail-order houses. 


Consider the possibilities represented by 
the various newspapers. Ever there will be 
people a-coming from out of town., Some- 
times stays are temporary, sometimes perma- 
net. Irrespective of what the visitor has in 
mind his presence in town should be signifi- 
cant. Likely he will make jewelry pur- 
chases. It is a question just where he will 
obtain his needs. The on-the-spot jewelry 
merchant, however, can send a welcoming 
letter, inviting examination of his merchan- 
dise. That is a step to sales otherwise 
hardly resulting. Fine-rake your local 
newspapers for these useable names and 
address, follow up with concording action, 
then see if sales do not increase! 

When the jeweler learns that a new cus- 
tomer makes the rounds in society there 
should loom a world of possibilities. Satisfy 
this customer, then pave the way to sales 
among admiring friends. Curious Mrs. 
Goodlough starts the ball a-rolling by in- 
quiring where that “charming necklace” was 
purchased. There are the other interested 
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listeners. People in society, of course, make 
frequent and substantial jewelry replenish- 
ings. Isn’t it worthwhile particularly to 
strive for this trade? Incidentally, wouldn’t 
it pay to compile a list of society women? 
Such lists, too, can be had from addressing 
bureaus ‘that also offer to mail sales and 
other literature. However, the writing of 
letters and dispatching of folders, and such 
work, so far as possible, should be done in 
the store, so closer and better tab on r 
can be kept. ‘ 
The jéweler may be interested in cer- 
tain select’ classes. Bankers, for instance. 
Lawyers, doctors, dentists, policemen, fire- 
men, letter carriers and street railway 
workers. These prospects represent depend- 
able and regular pay. Well worth bearing 
in mind in the case of the jeweler doing 
large installment business. There is not 
that uncertainty of employment among this 
class of customers as is true of the general 
plant employes. 


With different lists of prospects before 
him, the jeweler is enabled to make specific 
bids for patronage. A sales letter with the 
banker particularly in mind would make 
little impress on the dentist or the general 
physician. Couch an appeal with the gen- 
eral practitioner in mind, however; then 
you can expect better results. 

People moving to town also are worthy 
prospects. Attending the removal there is 
often the purchase of newer articles; many 
things had been discarded before leaving the 
old home. Umbrellas, leather goods, lamps 
and new clocks will be needed. New glass- 
ware. New table articles. Some things 
wili have gone astray; many articles are 
broken. The household must be suitably 
equipped. To where is the newcomer going 
to turn for requirements? Will a jeweler 
be considered? And just what jeweler will 
it be? Much room for reflection here. 

Scour your local newspapers for keys to 
these particular prospects, then have an 
assistant mail an interesting letter, which 
later can be followed up. The foresighted 
jewelry merchant by this means can prepare 
the way to many other worthwhile sales. 

Suitable prize contests can be staged, from 
time to time, entrants to fill out cards later 
useable, perhaps when the jeweler has spe- 
cial sales in mind, or otherwise makes extra 
bid for trade. Information that contestants 
provide on cards can be of a varied nature, 
telling of hobbies and other interests, prob- 
able jewelry needs, names and addresses of 
friends and others, as well as their own. 
All this information should be carefully re- 
tained, the various prospects solicited 
periodically, sales thus materializing that 
else would never develop. 

Here it should be inserted that an assistant 
with an interest for the work should be 
assigned the responsibility of keeping names 
and addresses accurately, so easy access to 
given prospects is possible. One person 
with enthusiasm for the duty is considerably 
better than a number some of whom may be 
careless. It is well to bear in mind that 
always a better impress is made, no matter 
whom the jeweler is soliciting, when names 
are properly spelled. Some people are sorely 
vexed when wrongly addressed, often gaug- 
ing a store’s interest and dependability by 
the way its letters are gotten out. The first 
step, the gathering of accurate names, as- 
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— Quick Sales Most Profitable 
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Pleasing and attractive fixtures make for quick sales. Our fixtures attract. 
This case and other patterns on hand for prompt shipment. Write for catalog. 


F.C. JORGESON & CO, 159-167 Ann St, Chicago, Ill. 


| Designers and Builders of High Grade Equipment for over 40 years. 


























Our Stores Are Now Ready 


with a complete line of appropriate and lasting 


CHRISTMAS GIFTS 
IN LEATHER GOODS 


i, Best 
(| CIGARETTE 


HOLDERS 









Sold 
through 
wholesalers 


Write us direct if your 
jobber does not handle 
our line. 















Are Made by 
The same discount of 25% allowed to the jewelry trade 
on commercial goods, applies to our regular line. 
Discount Will Be Allowed on Presentation of Business Card. 
Write for Christmas Gifts Booklet. 


Charles E.Klein & G. 
een ee | Oo.W. WOLF 


17 Dey St. 22 Cortlandt St. 102 Nassau St. 
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suredly is a most important one. 

Telephone books offer another interesting 
means of picking prospects. Much sales- 
work, too, can be accomplished by aid of 
the phone. Particularly on rainy days 
should results be promising. You usually 
can reach women more easily in mornings, 
afternoons being devoted more to out-go- 
ings. Wherever telephone sales-work is 
done the one ufdertaking same should be 
properly grounded; requisite knowledge of 
jewelry should be had; courteous sincere 
conversation should be the rule—know how 
to steer the talk successfully: 

About auto-owners. House-owners. New- 
lyweds. License owners of different kinds. 
To each can be mailed specific appeals. 
Many lists can be obtained from county 
clerks. Is the invitation ever extended to 
voting registrants? However,—and this is 
important—it is surely worthwhile to do this 
work properly; the best of prospect lists 
will not give the best of results when the 
sales-letter work itself is not the right kind. 
Everything should be in harmony. Espe- 
cially when the jeweler has constructed 
special letters is it important that the right 
prospect receive not the wrong letter. You 
may mail an invitation to an old customer, 
the letter indicating him a new prospect. 
There is the instance of the jeweler who 
expressed surprise that a certain patron had 
not visited his shop for more than three 
years when only two days previous this 
self-same customer had purchased several 
jewelry articles in his store. That, inciden- 
tally, makes it imperative that close, regu- 
lar tab be kept on the prospect lists. 

Don’t overlook the school children . as 
prospects. From public and parochial schools 
can be obtained good lists, also from 
churches. To good effect church-goers par- 
ticularly will be solicited when the jeweler 
is keen to sell rosaries and other religious 
articles. These prospects naturally have 
other jewelry needs, and when once pleased 
gratifying good will can be built up. 

There are to be had all kinds of pros- 
pects, and the jeweler should classify these 
to meet individual needs. He may be inter- 
ested chiefly in society women, so naturally 
letters should be constructed always with 
this class in mind. The society woman of 
course will be interested in good tableware 
as in personal jewelry. Sales should be 
planned among all lines, not confining only 
to a few articles. Different letters might be 
written, concentrating on individual pieces 
of iewelry or individual lines, always pre- 
senting the proposition so as to particularly 
appeal to the society woman. For example, 
write of how one tea-dance was helped to 
success by the use of the proper and suit- 
able tableware. Tell of how one hostess 
won the good graces of the guests by setting 
the table with many appetizing things in 
attractive table articles. 

Prospects can he found all the time. 
Small cards, say three by five inches should 
be furnished, whereon to jot all pertinent 
information applying to the different pros- 
pects. These can be kept, compactly; they 
won’t make inroads on space; they provide 
fascinating and profitable raking for more 
business.—F. V. F 
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Displays That Hold the Passerby’s 
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HERE is a very attractive window display 

made for the holiday season by J. 
Chamelin, enterprising jeweler of 484 Tre- 
mont Ave., New York. The display com- 
prised a miscellaneous collection of choice 
gifts, the intention being to offer gift sug- 
gestions. In one window were shown clocks, 
silver tea sets, goblets, bon bon dishes, demi- 
tasse spoons, vanity cases, decorated china, 
china gold decorated coffee set, acquamarine 
toilet set studded with green stones and 
pearls, a jeweled picture frame, a three-piece 
toilet set of cloissanne enamel, a rose gold 
toilet set, a leather wallet, cigar and cigar- 


The flowers used to embellish the display 
were American beauties. The windows are 
11 ft. deep, 16 ft. wide and 7% ft. high. 
The decorative material consisted of inlaid 
panels and Gothic-shaped mirrors on each 
door. The drapes were beautiful green 
velour, trimmed with gold. In the windows 
were two cards, one reading “Birth Stone 
for the Month,” and showing the appropriate 
ring and one bearing the inscription, “A 
Small Deposit will hold any: Article in our 
Window Until Christmas.” The boxes used 
in the display were green lined with white 
and were placed on a white silk background, 








HOLIDAY DISPLAY MADE BY J. CHAMELIN, 484 TREMONT AVE., NEW YORK 


ette holders, jeweled atomizers, leather cigar 
cases, needle point: bag on stand, desk set, 
two marble vases, one of which contained 
flowers. In this window was a green gold 
frame containing the membership card of 
the Bronx Retail Jewelers’ Association, 
which stands for integrity and square deal- 
ing. 

The second show window included 100 
ladies’ diamond rings well displayed on neat 
stands, 50 men’s rings, diamonds and various 
precious stones and emblems in boxes on 
steps, 50 ladies’ 
diamond wedding rings, two pads with 
bracelets, 18 scarf pins in boxes, 25 men’s 
pocket watches, one belt and buckle, eight 
pen knives, six belt buckles, 15 flexible brace- 
lets, three pads with various emblems, 28 
ladies’ wrist watches, 16 men’s strap watches, 
two groups of Swiss watches, a string of 
amethyst beads, a desk clock, one small and 
one large vase with flowers, a cameo pin 
and emblems. 


fancy rings in boxes, 18. 


considerably enhancing the beauty of the 
window. The general color scheme of the 
window was green and gold. 

This store measures 55 ft. in length and! 
20ft. in width. The furnishings are of ma- 
hogany. The ceiling is done in dull white 
and the floor is of tile with a marble effect. 
There are three beautiful crystal chandeliers 
in the center of the store and two in’ the 
rear, one on each side of the safe. A de- 
corated table lamp is placed between each 
floor case, making ten lamps in all. The 
main show cases measure in all 74 ft. af- 
fording generous space for a most attractive 
and brilliant display of high-class mer- 
chandise. 








A. Sayre left the door of his automobile 
open as he swung out from: the curb-in; front 
of Simon Zausmer’s jewelry store on Broad 
St., Waverly, N. Y.,,one night, recently, with 
the result that the door struck..a oun show 
case and demolished _ it. 
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January Weddings 
There are about half 
as many weddings in 


January as in June. 
The jeweler should not 
fail to note this fact 
-and advance his Wed- 
ding Gift merchandise 
.during the month. 
_ Wedding ring offer- 
ings should also be ad- 
vertised as needed arti- 
cles in January. 
Anniversary gifts for 
brides of other. years 
may also be featured. 


Formal Jewelry 
for Men 
The jeweler could 
have a little leaflet 
printed giving men in- 


formation as to the cor-- 


rect usage of jewelry 
for formal occasions. 
Coupled with the distri- 
bution of this leaflet he 
could have a demonstra- 
tion of jewelry for men 
for formal and other 
occasions. 


Window Sales 
The jeweler hardly 
realizes the full value 
of his: windows as a 
sales’ medium. Dur- 
ing the period when 
people are looking for 
bargains he can _ test 
out their value and at 
the same time clean-up 
on some of the undesir- 
able articles in his 
stock. Here is an idea 
for a Two-for-One 
Sale. He may select a 
varied lot of articles 
from his stocks that or- 
dinarily sell for $5, but 
for which he will be 
glad to take half-price. 
These may be arranged 
in a window to attract 
attention. On a show- 
«ard he can have: 
“TWO-FOR-ONE SALE 
Regular $5 Articles 
- Friday and Saturday 
Two for $5. 
_- Where small lots are 
available for sale pur- 
poses this is a better 
«method than to adver- 
ise them at half-price. 
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Prepared Expressly for The Jewelers® Circular 


Anniversaries and Holidays 


‘New Year’s Day—Symbols are 
Father Time, Baby New Year, 
Hour-Glass, New Calendar. 
Benjamin Franklin’s Day—Thrift 
Week—Symbols: Savings Banks, 
Money, Bonds, Deeds, Insurance 
Policies. 

The usual Thrift Week program in- 
cludes: National Life Insurance 
Day; Own Your Own Home Day; 
Make Your Will Day; Thrift in In- 
dustry Day; Family Budget Day; 
Pay Your Bills-Day. 

Robert E. Lee’s Birthday. 

Stonewall Jackson’s Birthday. 
Robert Burns’ Birthday. 
William McKinley’s 
Carnation Day. 


Birthday— 





Appropriate Sales. Events 


Birthstone Campaign—The Garnet. 
Clearance Sales; New Year Clearance. 
Sales of Silverware. 

Sales of Clocks of all kinds. 


January Wedding Gift Sales. 

One Day Specials; Two-Day Specials ; 
Week-End Specials; Month-End Specials. 

Watch. Repairs;; Remodeling Jewelry. 

Optical and related lines. 

Formal Dress Jewelry for Men. 

Southern Tourists’ Needs and Neces- 
sities. 

Utility Merchandise Week. 

For the Theater Sale. 

Diamond Specials. 

Birthstone—Garnet. ~ 

Flower—Snowdrop. © 





January a Fighting Month 


The reaction from the Christmas orgy of buying is sure to be felt unless the 


jeweler makes increased efforts to keep business somewhere near normal for the 
month. He will have to fight for every sale he makes. 


There are two ways open for increasing business for the jeweler. 


One, that 


adopted by merchants in other lines, of holding clearance sales under one guise 
or another. The other way is to plan the offering of some particular line every day 
or so at a special price. 


A Clearance Sale may be held without making it store-wide. 


The sensible 


merchant in any line of business separates the good from the unwanted stocks and 


offers the latter at reduced prices. 


If he has little stock to be sold at cut-prices the 


sale is made of minor importance, but if more than usual it is widely advertised. 


Where other merchants are holding out the inducement of cut-prices the jeweler 
must do something to off-set the allurement of such offers. 


Special one-day, or one- 


week sales may be made the medium for doing this, or, he may make use of special 
offerings of _a particular article, probably purchased for the purpose, to bring the 
crowds to his store. ‘ 


With price emphasized in all other stores it is hardly possible for the jeweler 


to secure -an adequate amount of business: without making price the inducement for 
trading with him. 

















Tuesday Special— $3.9) 


Solitaire in 
18-K. White Gold Mounting 





a 4 = Ray value—proof thai 
can buy Diamonds to “vento tose 
tage here. Sparkling caine 
im band-pierced 18-kt. white gold 
mountings, ding many with blue 
- fancy tops. This 
only. 





These WM Go Fast! 


’ Black 
CRYSTAL 
BROOCHES 


Solid Silver Mounting 


Specially Priced 


$1 


HE newest and most popular or- 
T nament of the day. Rich black — ap 
crystals are beautifiilly decorated 
with floral designs. Mountings are 
wrought from solid silver. Many 
sizes and shapes to choose from. 





2-Day Special! 
*125 
FLAWLESS diamond, perfectly cut? A 


radiant burst of flashing colors—exquis- 
itely mounted on 18-K white gold with a plati- 


num resemblance that only an expert can dis- 
tinguish. These Garlick rings represent one of 
the most 0} diamond values ever of- 
fered in Detroit. Moreover, you can wear them 
with the utmost confidence—for Garlick’s have 
nothing but quality diamonds for 
38 years. 

See this wonderful assortment of the very 
latest diamond ring creations. Terms if de- 
sired. ~ 


J. H. GARLICK 


Jeweler and Optometrist 








1130 Griswold St. At Garrick Theater 























HOW SOME JEWELERS FEATURE “SPECIALS” IN THEIR ADVERTISING 





December 15, 1926 





Window for 
Clock Week . 


During Clock Week 
it is only natural to 
place a full window dis- 
play of clocks of all de- 
scriptions — with the 
prices plainly marked. 
In addition it will prove 
an attraction to have a 
card with large lettering 
reading: “What Time 
Do You Need?”’ 
Smaller cards may be 
used with inscriptions, 
“For the Mantel,” “For 
the Boudoir,” “For the 
Living Room,” “For the 
Kitchen,” “For the 
Hall,” “For the Deep 
Sleeper,” making the 
phrase suit the -parti- 
cular type of clock upon 
which it is placed. A 
little humor in these 
cards will not be out of 
place, but it should not 


extend to the entire 
series. 

Merchandise 

for. the Home 
The jeweler sells 
much merchandise for 
the home, both for 
adorning it and _ for 
utility purposes. A 


Utility Merchandise 
Week may be made of 
great value to the jewel- 
er if it only impresses 
upon the people the fact 
that he handles these 
lines. 

A woman with expert 
knowledge of home 
needs may be employed 
to demonstrate the vari- 
ous articles to be fea- 
tured during this special 
week. She should have 
a pleasing appearance 
and have taste in home 
decoration. 

She could give little 
talks on “The Living 
Room,” “The Dining 
Room,” “The Boudoir,” 
etc., taking up the sub- 
ject of one room each 
day of the demonstra- 
tion. 

This could be made 
an annual or semi-an- 
nual profitable event. 
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Practical Publicity for the Retailer 





Written Expressly for The Jewelers’ Circular by Robert Francis Nattan 











Noteworthy Advertising 
- Bunde & Upmeyer Co., Milwaukee, 
Wis., has always done progressive adver- 
tising, and two of the concern’s recent an- 


cellent merchandising sense together with a 
very progressive spirit are manifested by the 
announcements. “Distinctive Gifts” makes 
an apt caption for one of the announcements, 








JE hoor apokeed 
eens 





and Ave. Went Wore” 








BEAUTIFUL FULL PAGE ANNOUNCEMENT USED IN ROTOGRAVURE SECTION BY 
BUNDE & UPMEYER ©0., MILWAUKEE, WIS. 


nouncements are illustrated. These ads were 
recently published in the rotagravure section 
of a local daily and occupied full pages. Ex- 


under which are shown diamond jewelry, sil- 
ver clocks, rings, optical goods, novelties, 
watches for men and women and useful 
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requisites for the home. Under the caption, 
“Personal Gifts of Excellent Taste” in the 
second advertisement are illustrated many 
wisely selected tokens of affection for men 





“NOTHING EVER TAKES THE PLACE OF SILVER 





The Early Si 
of American Silver 


Oure’s a wonderful story in Si/ver. In the history of 
all civilized countries Silver has an important place in 
the development of the Arts and Crafts of the nation 


And to the American Silversmiths of the early days 
we owe much of the distinctive origmality in design 
which has won recognition for American Silver in the 
homes of those who appreciate true art and beauty 


The art of Paul Revere. of the Moultons of Winslow 

and other American Pioneers in Silversmithing. still 

lives as 1s evidenced by the appreciation of “ Ear/) 
Ameriwan Designs’ and ‘Colomal Patterns 


In the Spaulding Collection of Silverware there are 

the most meritorious examples of the best designs of 

all periods — from the beautiful élaborations of the 

Louis Sixteenth style to the severely simple elegance 

of Colonial Days there 1s a wide choice which makes 

it interesting for those who seek che chings that are 
most “worth-while in Silver 


The finest work of the GORHAM craftsmen ts always found in our ‘tock 


SPAULDING & Co. 


EVANSTON PARIS 
1636 Orrington Avenue 25 Rue de la Paw 











AN EXEMPLARY TYPE OF ADVERTISING 


and women. The great range of price and 
the moderate prices at which some of the 
merchandise is offered will Bhsrsaneeste 





"Nothing ever takes the place of Silver” 





’ . 
Grandmother's Silver 
 < on marvels like the rest of us at the present 
day “‘wonders”—the automobile. the radio, airplanes. telepho- 
tography and what not Just as when she was a girl her own 
Grandmother wondered whether sewing machines, the Atlantic 


cable and steam trains were not devices of the Devil for dis- 
turbing the peace and serenity of the world 


Yet throughout Grandmother's life and throughout the lives 

of preceding generations of Grandmothers. before America 

was even known to the world. there has always been the ONE 

THING of common interest to all women — the destre for and 
the delight in THE FaMity Si-ver 


“Nathing ever takes the place of Stlver™ and in all probability 
Suver will for ever hold its place sm the service of the table, 
for decorative poe for toilet articles and for the many useful 

jal things fasbroned mm Silver 


In thousands of Chicago homes this love for Silver finds its 
expression in the carefully selected patterns and designs 
bought from us Here you will find the best examples of 
Gorwam and other Amencan Silversmiths — a collection 
embracing the most desirable patterns in flatware as well as 

ficient pieces for table use or decorative purposes And 
pou will also find that prices here ave fate and consistent 


IT COSTS BUT LITTLE TO staRT “A Collection of Silver’ —ADDITIONS 
CAN BE MADE FROM TIME TO TIME 


SPAULDING & CO. 
and Silversmiths 
MICH§GAN hed at VAN BUREN STREET 
CHICAGO 
EVANSTON 


PARIS 
1636 Orringten Avenue 25 Rue de la Pas 

















ARE THESE SPAULDING ANNOUNCEMENTS 
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Retail Advertising Department 








add to the effectiveness of this excellent ad- 
vertising. 
* * * 

There is a touch of distinction in the ad- 
vertising of Spaulding & Co., Chicago, as 
evidenced by the announcements shown on 
page 101. The ad. with the caption, “Grand- 
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—noted for 


Fine Watches 


a more than a half century The 
Webb C. Ball Company has been 
known for its accurate time — retailers 
of fine watches. 


Here you have the choice of the world’s 
best timepieces—the Longines, Jules 
Jurgensen and Vacheron and Constantin 
of international leadership——alsp the 
American standard watches — Hamilton, 
Howard, Elgin, Waltham and Illinois. 
Every watch is sold with our guarantee 
and backed by our expert service. 


Handsome Strap 

Watch Special 
The strap watch illustrated 
above — 15-jewel Gallet & 
Co., rectangular, 14-K. whits 
geld filled Wadsworth case, 
with radiolite dial and black 
calf strap. Specially low 
priced at 
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WILL APPEAL TO WORTH-WHILE BUYERS 


mother’s Silver,” was used in a space of 12% 
inches, three columns wide, which was the 
amount of space occupied by the other an- 
nouncement, “Early Days of American Sil- 
ver.” The dainty little pen and ink sketches 
coupled with’ artistic typography and layout 
are noteworthy. 

This well known firm is making its ad- 
vertising appeal much broader than in 
former years. 

* * * 


“The Gold Craftsmen” is the title of an 
attractively printed 16 page booklet, dis- 
tributed by Sartori & Wolff, Spokane, 
Wash. The booklet is dignified in tone and 
designed to inspire confidence in the high 
class legitimate retail jeweler. The pages 
are illustrated by dainty pen and ink 
sketches of artistically designed jewelry and 
by neat half-tones illustrating the various 
department of the establishment. 
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Prominent Jeweler’s Views on Manufac- 
turers’ Dealer Helps 
PROMINENT retail jeweler, in refer- 
ring to the dealer helps sent out by 
manufacturers, called attention to certain 
changes which he claims would result in 
increased effectiveness. 

“While many manufacturers are resort- 
ing to every possible means of helping the 
retail jeweler,” he said, “there is distributed 
a certain amount of matter which is really 
wasted, because of its unavailability for a 
sufficiently large number of jewelers. Much 
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make an attractive background for a win- 
dow display and the manufacturer would 
thus often get a chance to get one, two or 
three cards shown instead of having them 
consigned to the junk heap, as so often hap- 
pens now. 

“Envelope material sent out by manufac- 
turers at the present time frequently devotes 
too much prominence to the manufacturer’s 
name. Why cannot manufactirers co- 
operate in getting out a standard size leaf- 
let which the jeweler could combine monthly 
in a cover of his own and mail to his cus- 





at Bunde & Upmeyer’s. Though the superlative 

quality suggests costliness you are agrevably sur- 

prised to note the modest prices at which 
they can be purchased. a 
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ANOTHER PAGE FROM A MILWAUKEE NEWSPAPERS ROTOGRAVURE SECTION BY 
BUNDE & UPMEYER CO. 


useless matter is sent out in the way of 
“envelope stuffers” and cards. It would be 
well indeed if more manufacturers would 
standardize the size of a window card so 
that the jeweler, for instance, might have a 
neat set of frames made in order to dis- 
play this merchandise in an attractive and 
dignified manner. The size I have in mind, 
might take, for example, a Saturday Eve- 
ning Post page or card of the same size. 
A set of three frames of this kind would 


tomer as a little catalogue. What I have 
in mind is an adaptation of the loose leaf 
idea. 

“If it could thus be made to appear that 
the jeweler is recommending the various 
items represented, it would make a better 
impression than when the manufacturer over- 
reaches himself in blowing his own horn, 
as is so evident in most of the printed mat- 
ter which he supplies such a method would 
assure more and better co-operation.” 
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With Christmas Almost Here 








Last Minute Copy Suggestions 


Written Expressly fer The Jewelers’ Circular 

















THE jeweler’s advertising in the last days 
before Christmas is often neglected be- 
cause he is too busy to give it proper atten- 
tion. He finds it time to get out new copy 
for the newspaper advertisement and he is 
rushed and he says, “Let the old advertise- 
ment stand,” or he thinks it won’t matter if 
he cuts out the advertising while the end 
of the rush is on. 

The trouble with that method is that there 





* 
An Ideal Christmas 
ab 
Gift 
P there anything more -appreciated 
or more used by the whole- family 
than a clock? ; 

It is looked at many times a day 
and if it is not a good clock, it niakes 
all kinds of trouble. 

We know scores of families where 
they need a good new clock. ‘They 
are trying to get along with a time- 
piece that doesn’t keep accurate time. 

If your family hasn’t an accurate 
clock, if it needs an extra clock for 
upstairs or in the library, what better 
Christmas gift can there be? 

We have wonderful clocks in all 
sorts of styles as to case, and all 
grades as to works, 

If you want a tall, grandfather 
clock, we can sell you a wonderful 
reproduction that will be a piece of 
furniture of which your family will 
be proud, as well as a timepiece that 
is reliable. 

Or perhaps you want some kind of 
clock to use with old fashioned. furvi- 
ture. See our banjo clocks and our 
mahogany finish mantle clocks. 

And we have every sort of modern 
clock from the noisest alarm clock up 
to the most elaborate chimes clock. 

If you want to make the whole 
family a present, why not a_hand- 
some clock? 


(Name and address here) 














No. 1 


are competitors who will not neglect their 
advertising during those last days, who have 
their copy all prepared in advance, so they 
can continue effective publicity right up to 
the last day in the afternoon. 

If there is any time when persistent adver- 
tising should pay it must be just preceding 
Christmas when people are in a buying mood, 
looking for something and not knowing just 
what they want. It pays to follow up the 


business right to the last. 

Since there are going to be days when you 
are too busy to prepare advertisements, the 
way to do is to prepare them in advance. 


On the days when there is time for such 
work, even though just then no new copy 
is needed, take advantage of the opportunity 
to get copy ready for next week. Keep the 
advertising campaign figured out well in ad- 
vance, and the copy prepared. 

The windows have a greater value now 
than they will have after Christmas, so they 
should be used to the utmost. That means 
varying the display day by day in order to 
show to the public, especially that part of it 
that passes the store every day. Change the 
articles on display, even if the setting is left 
the same. But, if possible change the setting 
or the background or the color scheme 
frequently so that people passing daily will 





Christmas Is at Hand 


If you have waited until now to buy 
that important Christmas gift, wait no 
longer. Christmas-is just around the 
corner. 

Our stock was selected with care 
to have sufficient variety to last 
through the season and today we have 
such a variety of beautiful goods as 
will enable anyone to find the most 
desirable kind of gift. 

We are able to give you prompt 
service and if you want to come at 
any special hour and avoid delay, you 
can arrange an appointment by tele- 
phone and we will have a salesman 
‘waiting for you when you arrive. 

We will arrange an appointment for 
any hour of the day or night. Suit 
yourself as to time. 

But don’t delay any longer or you 
may find it inconvenient to come and 
you will miss getting the right gift. 

There is still tire to have purchases 
marked. 

(Name and address here) 











No. 2 


each time they pass see that you have chang- 
ed the window. That will make them stop 
time after time to see what is new there. 
Prospective purchasers are more attracted 
to your store and more interested with what 
they see if you keep the stock looking fresh 
and well filled up to the last of the pre- 
Christmas period. This is done by placing 
other articles in the window in the place 
of any sold from there, and by rearranging 
the goods in showcases and on shelves and 
tables, to make it appear that the variety is 
still complete. Leaving the gaps where items 
have been sold out gives a mangy look to 
the stock and makes customers feel that the 
best things have been selected. Rob the 
top shelves and the back corners and the 
bottoms of the showcases of goods and put 
them in line in the most conspicuous loca- 
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tions. Make the stock look complete. 

There are always plenty of people who 
leave their Christmas purchasing until the 
very last. Men are more likely to procras- 
tinate in this way than women. They are 





Last Minute 


Decisions 


When you leave your Christmas 
purchasing until the last minute, you 
are apt to make a hurried decision and 
select some gift that does not prove 
as satisfactory as you had hoped.’ 

That is possibly because you find the 
stock in the store reduced, the nicest 
things sold, and nothing there that just 
suits you. 

We want you to come and see our 
Christmas line during the last shop- 
ping days. Gift goods are our busi- 
ness the year around. We don’t have 
to sell. out before Christmas because 
we need a stock after the holiday as 
well as before. 

You will find a fine line of our kind 
of goods on the day before ‘Christmas 
as well as when the holiday season 
opened. 

Bracelet watches, for instance. We 
can show you a wonderful variety now 
and we are sure to have the one you 
want to buy for Someone. 

Our hours until Christmas are from 
7.30 a.m. to 10 p.m. 

(Name and address here) 











No. 3 


busy and they don’t realize how close 
Christmas is until it is almost upon them 
and no gifts bought vet. Here are some 





(Continued on page 110) 





* 
The Last Christmas 
a 
’ Gift 

Isn’t there a last gift yet to be 
bought ? 

Isn’t there one person you want to 
remember. with something nice? 

Don’t wait any longer. Come at 
once and let us help you make the 
choice. 

There is a man who will welcome 
a ring or a pin bearing the emblem 
of his fraternity. 

There is a boy or a girl who wants 
a watch. 

There is father who needs a new 
fountain pen, a good one that will give 
him service and always work. 

There is mother who has wanted 
certain pieces of silverware for the 
dinner table for a long time. 

There are friends who must be re- 
membered with inexpensive but pretty 
and novel gifts. 

We have a fine variety of gift goods 
and you can make the right kind of 
a selection at the price you want to 


pay. 
(Name and address here) 











No. 4 
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Watch Bench Ethies and Other Stories 





Written Expressly for THE JewELers’ Circucar by Marvin M. WALTERS 


» 




















I AM prepared to say to you, Mr. Watch- 
Repairer, that if you stick on the job 
and do a good bit of work, say, over a 


period of years, you will have to-be good - 


to yourself. You have a mighty trying job. 
There are days when you will take the 
whole task by the horns and wield it like 
a cowboy turns over his wild bull. Other 
days will come when you will not quite be 
yourself, and do what you will things won’t 
turn out. The owner of the store will 
come many times to the watch bench and, 
looking over his glasses, will sort of won- 
der impatiently why you don’t turn out any 
work. You will get nervous and feel like 
cussing out the vise or the staking tool. 
You must be mighty good to yourself, old 
man. 
Get to Bed at Night 


And if the baby cries, let the nurse take 
care of her. Oh! You can’t afford a nurse? 
Well, then, the maid, or even the wife. I 
say, my dear friend, take care of yourself. 
Do you realize that the surgeon, who has 
not one whit harder work than you have, 
none more exacting in nerve power than 
yours, does not attempt to stick to his job 
more than four hours daily. You will be 
asked to put in eight or even nine hours. 
Get to bed at night. 


Don’t Have Your Bench in a Bad Place 


I had to stand an old Swede up in a cor- 
ner once and flatly tell him that I would 
either have a fit place to put my bench or 
quit. Somehow, he looked around the 
house and found me a nice big window 
where only the minimum of artificial light 
was required, and there I set my bench. 
Light is a mighty big problem in watch 
repairing. But there be some who, after 
trying hard to be kind and good toward 
their workmen, cannot give all of them open 
windows and pure, out-of-doors light. I 
know of one man in Seattle who put two 
benches in one high window by making a 
little stair and a station for one repairman, 
just above the other. Both had pure light. 


But if we are to work under lamp light, 
then there is a way to make that better. 
I have found that to drop down a green 
‘shade over my light, and run it beneath the 


. green eyeshade. 
remember, every time you throw your head 


One can use a 
But, 


eye line, is generally best. 
That will help some. 


about anid’ look into an open electric lamp, 
you damage your eyes tremendously and 
cut deeply into your fagged nerves. I say 
all these things to explain why it is that 
you and I, at certain times and under cer- 


tain conditions, are so murderous on deli-. 


cate hairsprings, and are so uncertain about 
whether a hole jewel is cracked, or just 
whether that balance pivot has that fine 
oval, plumb end, with the cone running just 
far enough down to insure strength, or not. 
All these misses, which make watches come 
back unsatisfactory, are caused by poor 
light and by half-certain work. 


Look About Once in a While 


There are certain open operations, such 
as washing a watch after the dissembling 
is done, brushing the parts and cleaning out 
cases. Most of these operations give the 
watchmaker a chance to work on and then 
also look out over a wider landscape. Bet- 
ter if it were a park. But a look at a boy 
with a dog and sled will do, or seeing how 
a fat woman with short skirts climbs into 
a street car. All this is restful to the 
jeweler’s eyes. It does a jeweler a lot of 
good to look out the window sometimes. It 
relaxes his nerves. Nerve: is the only thing 
when it comes to repairing close trouble in 
a watch. When the nerve is gone—the com- 
petency is also gone. I have seen the best 
of watch-repairers go all to smash in 
cramped conditions. A nice back window 
is often a desirable place to work. I would 
far prefer it to a hedged-in place in a dark 
corner where one is to be pestered by every 
frivolous person who wants to come along 
and argue about whether somebody stole 
his jewels out of his Ingersoll dollar watch. 
Of course, the elite public will have to come 
and stand by while their watches are being 
examined and estimated. It will not do for 
the watch-repairer to be stationed at some 
window that has restaurant swills and rot- 
ting paper cartons and all sorts of rubbish 
in sight just outside. But yet I have seen 
quite a few sensible men working at clean 
rear windows. 


oy jae 
Estimating Watch Repairing 


What a job that is! How much lying! 
How much ,eheating! How much misery 
to the repairer who tries to make good his 
superficial examination! I worked for an 
old. man once who had this motto: “Al- 
ways look atthe watch and always estimate 
it” without “taking it apart. Make the 
charges high enough, and then if you find 
more to do’ than you thought, you will find 
certain jobs easier than you thought; so it 
will break about even.” I never could swal- 
low that sert of philosophy. I remember 
what a hole the old man got into once. He 
became enamoured with the idea of using 
a little fiction in estimating; so, without 
even lifting the cock bridge or the balance, 
he said hurriedly but yet with a look of 
complete confidence: ‘Lady, your husband’s 
watch has a -bent balance pivot, two jewels 
broken and needs some adjustment in the 
escapement.”. -1 looked over my monocle, 
and to keep ‘fiom snorting, got out my old 
red handkerchief: and blew my nose mightily. 
When the lady “had gone and the old man 
tenderly laid the watch in the repair box, 
he said: “Might as well get it while you 
can, Walters ;*we’ll all be over in the ceme- 
tery soon enough.” “Yes,” I said, “we'll all 
be in the cemetery, that’s sure, but what 
does that have to do with all those broken 
jewels?” Well,-just so it is. If*one. gets 
to guessing, time comes when the guess will 
outrun the truth. His trade was daily get- 
ting more-ard “more slender. Why not? 
And when I tell you that he was one of the 
great old watchmakers of the profession, 
pushed into a corner in a big western city 
by the fact of having to estimate work on 
the spot, you will see how not to estimate 
work. I would not estimate any work that 
I did’ not have to on the spot. But what 
about that which must be estimated right 
there while that high-powered, critical eye 
is on you like a noonday sunbeam? Well, 
do it. Take your time. Ask if the person 
would be willing to pay for estimation. in 
case the job is not repaired. If not, then 
all that a man can afford to do for nothing 
is to pull out the balance, and perhaps re- 
move the movement and look casually 
through it. Ofttimes, one, by putting 
tweezers to the balance up and down, and 
by sighting through the train, can find easy 
trouble, but often he cannot. Honesty is 
the best policy in watch-repairing, becausé¢ 
the watch won’t run without that precise 
honesty of workmanship, which, once a man 
gets reckless with, he cannot perform. Have 
I hit a tender bone? Well, anyway, good 
watch-repairing is one of the most closely 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but 
have been found to be well worth the slightly higher first cost. : 


For silver and gold they are safe in every way. For enamel they will not discolor. 
Write us for prices—Dept. 77-A 
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true jobs on earth. I like that sort of work. 


Keep Your Tools in Shape 


That seems like twaddle, and still I ven- 
ture to assert that three-fourths of all bad 
work is conceived in a bundle of bad tools. 
Under this category, let me urge that we 
have plenty of tools, also. Screwdrivers 
must be kept nicely sharpened, with corners 
square, not rounded, and with bevels even 
and the point width equal across the point. 


How many slips are caused by letting the’ 


screwdriver slip right into the vitals of the 
watch; because in stoning the screwdrivers 
one was not careful and the edges of the 
screwdrivers are thinner, rounded, and the 
corners of the points rounded. This makes 
the points break at the corners for want of 
strength and the corners slip, away. When 
I go to a bench nowadays I can tell in five 
minutes whether that repairer is a good man. 
{f I find his tools in bad shape, or having 
too many, all cast about, causing him to be 
forever using the inappropriate one instead of 
the nice, exact one, I know he is a poor 
workman. I have never seen this rule to 
fail. I don’t care how much genius the man 
may have. God knows there will be enough 
misfit in the matter of exact tooling no mat- 
ter how careful a man may be. And that 
man who has plenty of tools and cannot find 
the right one for want of bench order, is 
just about as poverty stricken as the man 
who tries to do all sorts of work with little 
or no assortment of tools. 


Keep the Tools Down in Drawers 


Now I make the flint fly. In my experi- 
ence I] have seen only about five watch- 
repairers, who were good workmen, who 
kept a big supply of tools on the benches. 
There are many reasons for keeping ‘he 
tools assorted and below. The first is, the 
cleanliness of the bench. No man can be 
entrusted with the cleaning of finest watches 
who has a great accumulation of dust on 
top of his bench, for he will not more than 
be in the midst of his work until he stirs it 
all up and it settles into the reassembling 
watch. Then again, the accumulation of 
tools makes for uneasiness. One is apt to 
be elbowing across a bunch of tools and 
make slips. The best writers of the world 
keep almost bare desks. ‘The best watch- 
repairers have but a few tools in sight. 
Keep a white piece of cardboard under your 
work. It is not as slippery as glass, does 
not cause dropped stuff to rebound so, and 
can be changed whenever it is dirty. 


Don’t Pile Unfinished, Torn Down Watch 
Movements About 


Ah! What business have I talking this 
way? Simply because so many repairers do 
it. There are many small pasteboard and 
tin boxes into which any torn down move- 
ment can be put, and a name on it, so that 
destruction and lack of identification are im- 
Possible. Keep all such below, also. You 
can hurt the customer worse by having his 
movement lying out on the bench, waiting 
for repairs to come from the wholesale 
house than by nearly anything else you do. 
Of course, you can take it up and clean it; 
but maybe you have the watch for but a 
balance staff. The man comes in and sees 
his movement exposed to the dust and dirt. 
He knows you will have to clean that watch 
before you dare turn it back to him. What 
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respect will he have for you as a watch- 
maker? Keep the unfinished movements in 
boxes, or under glass cups, on the bench. 
I would never allow myself to sit there and 
look across too many unfinished jobs. It 
hurts, and makes a sensitive man nervous. 
Well, this is enough of this for today. I 
will sit down and chat with you again some 
time later. 





A Handmade Wonder Clock 





PHE accompanying picture is a photo of 
Z. T. Rhoads, of Darlington, O., and 
his wonderful clock, upon which he has been 
working for the past 21 years. Mr. Rhoads 
has lived in Darlington almost his entire 

















Z. T. RHOADS AND HIS WONDER CLOCK 


life, where he has been engaged in the 
jewelry business, running a small store. 

This clock, which is to be a masterpiece 
of work, was started in 1904, shortly after 
the death of his wife. Being greatly sought 
after, for many miles around, because of 
his skill in clock repairing, the work on this 
large timepiece has not progressed very rap- 
idly. Feeling that he had not many years to 
work on the clock—Mr. Rhoads is 74 years 
of age—he closed his store to all trade early 
last spring and is devoting all his time 
toward the completion of the clock. 

Every piece of material used in the con- 
struction of the clock has been made by Mr. 
Rhoads himself. He is very particular that 
it should be as perfect as possible, and, 
through his zeal, has discarded piece after 
piece of material which did not work as 
smoothly as he wished. 

The clock, which is seven feet tall, is 
made of quarter sawed oak, inlaid with 
ebony and cherry wood. This inlay is so 
perfect that one almost believes it to be 
painted. It is very elaborately constructed, 
having many devices that work automatically 
with the clock. 

The works, of which every part was made 
by Mr. Rhoads, are, of course, in the upper 
part of the clock. When the hour strikes, 
instead of the usual ringing of bells, “Home, 
Sweet Home” is played; or any of the other 
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tunes the operator may wish. These are 
played by pin-set cylinders striking a Swiss 
comb, the. only article in the clock Mr. 
Rhoads did not make. The clock is pro- 
vided with eight of these cylinders, which 
are kept in the lower part of the clock. 

As the music plays, a little statue of him- 
self, carved by Mr. Rhoads out of wood, 
beats time to the music. Also, with the first 
note of music, the doors, which, as you see 
in the picture, containing photographs of 
his wife, three children and himself, and a 
view of their. home, open. 

By pushing on a knob, the clock can be 
made to strike the nearest hour. This was 
put on the clock to enable one to tell the 
time at night. ; 

The works, which are run by weights, 
automatically register the stage of the moon, 
the day of the month, and leap year. Mr. 
Rhoads claims these indications will be ac- 
curate for 100 years. 

This piece of work has been drawing 
visitors from many miles, one man travel- 
ing 100 miles just to see the clock work. 
These people find a willing demonstrator in 
Mr: Rhoads, partly because he is proud of 
his work, and partly because he has learned 
the business entirely unaided. Everything, 
from the fundamentals to the tricks of the 
trade, Mr. Rhoads has picked up himself. . 
This in itself is an achievement, and is suf- 
ficient to make him proud of the clock. 





Device for Magnifying and Projecting 
Watch Parts 


THE New York office of a concern manu- 

facturing laboratory apparatus, micro- 
scopical and bacteriological supplies at 
Wetzler, Germany,=announces that it has 
placed on the market a new and improved 
contour projector in simplified and efficient 
form. According to the description, the-ap- 
paratus is of a handy design.and serves for 
the exact control of technical profiles, such 
as small, and even minute, components of 
clockwork movements of watches, fine in- 
struments, gears, tools, etc. The announce- 
ment states: 2) aa 

“The apparatus-is-extremely easy to man- 
age and projects upon_a surface silhouettes 
of objects, furnishing a precisé=means of 
checking the slightest departures from the 
required standard. No skill is required to 
set up the apparatus or for the projection 
of specimens, so that anyone will promptly 
be able to use this type of projector. The 
instrument readily clamps to the working 
table.” 

Either an are lamp or a filament bulb is 
furnished as a source of illumination for 
the apparatus, and these may be used inter- 
changeably. 

Details of the apparatus are included in 
Pamphlet-Proj. H. 2180, which the firm 
will furnish on request. 











She: Do you like demi-tasse? 

He: I’m crazy about them; I just love to 
dip them in my coffee—Middlebury Blue 
Baboon. 








“Would you mifid riding in the rumble 
seat?” 

“Sorry, 
Widow. 


but I can’t rumble.”—Cornell 
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Good Tools and 
Beautiful Settings 
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on 


Now more than ever, 
originality in design is 
the vogue. Exquisite 
settings necessitate the 
use of good tools. 


NICHOLSON 


TRADE 


|x. Fis 


MARK 


Swiss Pattern 
Files 


have always been pre- 
ferred by jewelry crafts- 
men for delicate and 
fine filing. They embody 
the best in durability, 
sharpness and long life. 





@ 
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NICHOLSON FILE CO. 
Providence, R.1., U. S.A. 








HoovER & STRONG, Inc: 


—Netallurgists 


Qrrice ann Works, 119 West TupPER STREET 
BUFFALO, N.Y. U.S.A. 





When a customer orders ‘one 
ounce, then 20 ounces, then in 100 
ounce lots—isn’t that proof that 
the product is as claimed? 


Hoover White Gold 


is real white. Order a small 
amount. You too will discover 
why so many prefer to have their 
jewelry made of Hoover White 
Gold. 


Your precious metal scraps, 
sweeps, etc., sent to us for refining 
—will have careful, conscientious 
attention. 














alden Pule Refiners - Since [Gl2Z 











A File for Every Purpose 








And so in 
Platinum— 


HE recognized position of leader- 

ship enjoyed by Handy & Har- 
man in the field of silver is evidence 
of their ability to serve you well in 
the field of platinum. A firm with the 
standing of Handy & Harman can af- 
ford only to excel in all its depart- 
ments. 

With special emphasis on platinum, 
you will find Handy & Harman’s 
prices reasonable, quality high, and 
terms satisfactory. 


HANDY & HARMAN 


57 WILLIAM STREET 
NEw YorK CITY 
Dealers in and Refiners of Precious Metals. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 





Issue of December 7, 1926 


1,609,432. TIMING- MECHANISM. Joun A. 
Scott, Dedham, Mass., assignor to The Senti- 
nel Mfg. Co., New Haven, Conn. Filed June 
5, 1924. Serial 717,928. 5 claims. 

In a timing mechanism, the combination with a 
time-movement, of an operator, a manual for mov- 
ing the operator in one direction, yielding means 
for freversely moving the operator, an operator 
restraining-means comprising two teeth, of which 
one is higher than the other, a detent co-acting with 
the said teeth, a first-stage setting-member, a sec- 
ond-stage setting-member, the setting of one of 
which energizes the time-train and both of which 











are driven thereby, a first-stage tripping-member 
connected with the first-stage setting-member, and 
a second-stage tripping-member operated by the 
second-stage setting-member, the said tripping-mem- 
bers co-acting with the said detent to operate the 
same for automatically disengaging it from the 
said teeth, in sequence, whereby the said operator 
is automatically released after the lapse of a 
variable predetermined time-period and again auto- 
matically released after the expiration of a second 
time-period. 


1,609,481. WRIST VANITY CASE. Micnaet J. 
McCartuy and Cuartes D. SHANNON, Flor- 
ence, Mass. Filed Oct. 30, 1924: Serial 
746,846. 2 claims. 

A vanity case having an elongated octagonal base 
plate, the length of the plate being substantially 
twice the width thereof, walls forming octagonal 
compartments rising from said plate, the compart- 
ments having a common intermediate wall and 
having their back. and front walls alined and the 
diagonal walls connecting the back and front walls 
with the intermediate wall forming with the plate a 
pair of opposed recesses, the back walls of the com- 
partments having on their exterior vertical ears 
reinforcing said back walls and forming supports 





for a hinge pintle, a cover plate conforming in 
shape and size to the base plate and having a recess 
in its underside supporting a mirror with the face 
of the mirror flush with the under face of the cover 
Plate whereby the edge portions of the cover plate 
c on certain of the walls of the compartments 
and the mirror closes on the intermediate wall and 
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the diagonal walls extending from said intermediate 
wall, the back edge of said cover plate being pro- 
vided with hinge ears, and a pintle extending 
through the hinge ears. 


1,609,487. FASTENING DEVICE. Davis Martn- 
sky, Bronx, N. Y. Original application filed 
Jan. 21, 1925. Serial 3,739. Divided and this 
application filed April 24, 1925. Serial 25,639. 
6 claims. 

In a fastening device of the class described em- 
ploying interlocking members, flexible strands ex- 
tending through said members, attaching strips of 
unitary construction adapted to be folded around 
said strands, said strips being apertured to receive 





parts of said members and the parts of said strips 
intermediate the apertures engaging part of said 
members on said strands in securing the folded 
Side’ portions of the attaching strips together. 


1,609,567. POCKET CLIP FOR: PENS ETC. 
Frank H. Mooney, Chicago. Filed Aug. 26, 
1926. Serial 131,566. 9 claims. 

A clip of the class described, comprising a lever 
member, a fulcrum member for the lever and a 
spring member extending lengthwise of the lever 
and having longitudinally spaced portions anchored 














respectively to the lever and fulcrum members and 
serving to prevent longitudinal. movements ‘of the 
lever transversely of the fulcrum member. 


1,609,957. SHIRT STUD. A.tpHa Horatio Met- 
caLF, Attleboro, Mass., assignor to The Baer 
& Wilde Co., Attleboro, Mass. Filed April 23, 
1926. Serial 104,018. 8 claims. 

A shirt stud comprising a hollow body portion 
having a hollow leg provided with an enlarged 
top portion, said body portion and said leg com- 
prising two parts of an integral bent tube, the 
cross-section of said leg being non-circular, said 
leg having an opening adjacent the inner end 





thereof, and a slidable shank having a non-circular 
cross section corresponding to the cross-section of 
said leg and slidably fitting within said leg and 
being held from turning in said leg, said shank 
having a: head. 


1,610,228. METHOD OF MAKING SHIRT 
STUDS. AtpHa Horatio Mertcatr, Attleboro, 
Mass., assignor to The Baer & Wilde Co., 
Attleboro, Mass.. Original application filed 
April 23, 1926, Serial 104,018. Divided and 
this application filed July 15, 1926. Serial 
122,520. 3 claims. 

In the art of making a shirt stud, that step which 
consists in bending into angular form a metal tube 








having a core made of a material different from 
that of the tube, forming an opening in the bent 
tube at the outer apex of the said angle, and then 
removing the core by a treatment which does not 
effect the metal of the tube. 


DESIGNS 


71,593. FINGER RING. Iuis Levine, New 





York. Filed July 22, 1926. 
Term of patent 14 years. 


Serial 18,451. 
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Rings of similar constructidfi® but of dif- 
ferent design have also been registered by 
Mr. Levine under nimbers 71,594-71,595- 
71,596-71,597, 71,598-71,599-71,600-71,601-71,- 
602-71,603-71,604-71,605-71,606-71,607. 





UNITED STATES TRADE MARKS 





Issue of December 7, 1926 


The fellowing trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filéd. within 30 days of this publicaticn. 

Marks apphed-for-‘‘under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section $ 0f said Act-as amended Feb. 18, 1911. 

As providedyby Section 14 of said Act, a fee of 
$10 must accompany “éach-.notice of opposition. 


Ser. 204,299. (CLASS 28. JEWELRY AND 
PRECIOUS-METAL WARE.) L. BAMBERGER 
& Co., Newark, N. J. Filed Oct. 23, 1924. 








Particular description of goods,—Silverware— ‘ 
Namely, Flat Tableware. Toilet Ware, Jugs, Cock: 
tail Shakers, Cigarette Boxes, and Jewel Boxes; * 
and Solid and Plated Jewelry for Personal Wear,- 


‘Not Including Watches. 


Claims use since about Sept. 1; 1924. 

Ser. 236,137. (CLASS 28. JEWELRY AND PRE- 
CIOUS METAL ‘WARE.) D.. Lisnzr_& Co., 
Inc., New York. Filed Aug. 18, 1926: 

No claim is made tothe exclusive use of “‘(Pro- 
nounced Vee-O-Lay)” apart from the ‘mark as 

shown in the drawing. ee a 


LANVIN’S 


IOLE 


(PRONOUNCED VEE-0-LAY) ” 





of .goods,—Necklaces, 


description 
Bracelets, Brooches, Earrings, Precious-Metal Mesh 
Bags, and Ornaments and Trimmings of Precious 
Metal, and Precious and Semiprecious Stones for 
Hand Bags and Pocketbooks. 

Claims use since July=1; 1926. 
Ser. 238,375. (CLASS 27. HOROLOGICAL IN- 


Particular 


STRUMENTS.) _Ixirnors WatcH Case Co., 
Elgin, Il. Filed Oct. 9, 1926. 


SPAR TAL 


Particular description of goods.—Watch move- 
ments and Watchcases. 
Claims use since February, 1922. 
Ser. 238,736. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) THe New Haven Crock 
Co., New Haven, Conn. Filed Oct. 16, 1926. 


Solarchrome 


Particular description of goods.—Clock Dials and 


Panels. 
Claims use since Oct. 1, 1926. 
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Trade Mark Registration Granted 
December 7, 1926 


60,375 WATCH MOVEMENTS AND WATCH- 
CASES. Registered February 5, 1907. 
E1senstapt Manuracturinc Company, St. 
Louis, Mo., a Corporation of Missouri. Re- 
newed February 5, 1927. 


Trade-Mark Registrations Renewed 
December 7, 1926 

57,296. FINGER RINGS. Registered November 
13, 1906. Ostsy aNp Barton Company, Provi- 
dence, R. I., a Corporation of Rhode Island. 
Renewed November 13, 1926. 

59,350. CERTAIN NAMED JEWELRY. Regis- 
tered January 8, 1907 E1senstapt Manurac- 
tuRING Company, St. Louis, Mo., a Corpora- 
tion of Missouri. Renewed January 8, 1927. 











A Remedy for Unfair Competition 
in Merchandising 





From The Outlook 


ANUFACTURERS and merchants who 

for years have been seeking a prac- 
ticable method of preventing the sale at less 
than the advertised price of articles adver- 
tised under a trade name have agreed that in 
order to protect their mutual interests legis- 
lation by Congress is necessary. A bill has 
therefore been introduced in the House by 
Representative Kelly which, if enacted, will 
end the “cut-price” controversy by clearly 
defining the respective rights of the manu- 
facturer, jobber, and retail dealer. 

The merits of the contention that the 

maket of standard articles Nationally ad- 
vertised to be sold at a certain price should 
be allowed to protect his customers against 
destructive and unfair competition by dealers 
who resort to “price cutting” as a method 
of advertising “bargains” in other merchan- 
dise have been fully stated in The Outlook 
on various occasions. There would seem to 
be no good reason why Congress should 
not enact the desired legislation. Recent 
decisions by the United States courts have 
showed a tendency to abandon the view 
once held that agreements to maintain. prices 
are in restraint of trade; but in order to 
avoid possible action by the Federal Trade 
Commission, creating uncertainty as to the 
right of a manufacturer to make such agree- 
ments with his customers as may assure 
them a fair and reasonable profit, it is highly 
desirable that the Kelly Bill, or some 
similar measure, should become law. 
- An effort is being made to convince the 
country merchants that the policy of price 
maintenance will injuriously affect them by 
enabling manufacturers to withhold their 
products from any particular dealer for any 
or no reason, and thus will tend to create 
monopoly conditions under which the retailer 
would be compelled to handle standard mer- 
chandise on terms dictated by the producer. 
There is nothing in the proposed law that 
will enable a manufacturer to deprive his 
customers of a reasonable profit. On the 
contrary, the bill, if passed, will assure the 
retail dealers against losses through being 
forced to meet the unfair competition of 
“cut price” practices. 








A. H. Mundt, since 1865 in the jewelry 
business at Fairbury, Ill., is Fairbury’s old- 
est business man. He began in the employ 
of another firm, but in 1868 established his 
own shop, which he has since maintained. 
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Lack of Budgets Endangering Old 
Concerns Says Credit Expert 





AMON G those concerns that have not op- 
erated on a budget system, there is 
likely to be many firms that will show no 
profit for 1926, J. H. Tregoe, executive man- 
ager of the National Association of Credit 
Men, said last week in an appeal to the as- 
sociation’s membership to give greater at- 
tention to budgets in credit operations. 

“It can well be claimed that budgeting a 
business enterprise is a most difficult opera- 
tion,” Mr. Tregoe said. “This is granted, 
but I cannot grant that it is an impossible 
operation. As was said recently by a budget 
expert, with a budget properly installed and 
working, there is no idle money and no 
machinery idle. Everything is working and 
working hard. Take an organization, for 
instance, where the flow of money in and 
out can be readily ascertained and antici- 
pated. The budget is a constant reminder 
that a certain income is necessary in order 
to offset fixed expenses. With a business 
enterprise it is possible, I believe, to figure 
out with a very fair degree of accuracy what 
its expenses will be. There are certain fixed 
expenses easily ascertainable. There are 
other expenses of a variable character, but 
this latter type should be canvassed with the 
greatest care and sufficient latitude left for 
the comfortable operations of the business 
or for the meeting of reasonable emergen- 
cies. With the outgo fixed in a budgetary 
way, then the operators of the enterprise 
know the profits that must be secured in 
order to offset the outgo and leave some 
profit for the business. 

“A carefully laid out budget will govern 
disbursements and confine them within in- 
come. The budget usually suggests policies 
for a business and with its production and 
marketing policies it is well to have financial 
and credit policies also. They are just as 
important to the welfare and success of the 
business as good production and good mar- 
keting. The budget also adds a certain zest 
to a business enterprise that cannot possibly 
be realized in any other way. It gives to 
business a sporting element, and with human 
nature as it is, the sport element in any ef- 
fort or enterprise warms the blood and calls 
for the very best in men. 

“The proportion of business enterprises 
operating on a budget is at present very 
small, in my opinion, and I should like to 
see an increasing number of enterprises tak- 
ing on the budgetary system and governing 
their financial operations in a systematic and 
judicious way.” 








Theft of a diamond ring valued at $390 
which he was showing to a prospective cus- 
tomer one afternoon recently was reported 
to the police by I. S. Ricker, a jeweler at 
817 N. 3rd St., Harrisburg, Pa. Mr. Ricker 
told detectives that a white man about 25 
years of age entered his store shortly after 
4 o’clock and asked to see a diamond ring 
as he wanted to buy one for his wife. When 
shown the $390 ring, the man grabbed it 
and ran. He is described as being five feet, 
six inches tall and was wearing a dark 
suit with a dark slouch hat. A search for 
the thief was started shortly after the theft 
was reported. 
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With Christmas Almost Here 
(Continued from page 103) 














suggestions in the way of advertising in- 
tended to interest these last minute shoppers, 

I think the jeweler sometimes forgets that 
he is in competition with others than jewelry 
stores. He thinks of his competitors in the 
struggle for the holiday business as being 
the other jewelry stores or the jewelry de- 
partments in department stores. What he 
may fail to realize is that in his desire to 
sell his kind of goods he is in competition 
with stores selling sporting goods, radios 
and victrolas, hosiery, stationery, books, and 
other lines. 

There is a man who wants to get some- 





Dear Mr. Browne:—It is possible 
that your wife is very desirous of hav- 
ing some additions made to her supply 
of table silverware. 

Perhaps she has been looking at 
something in our stock, thinking that 
some day she would get it. 

Every day women see things in our 
store that they want and often they 
express to us preferences that we re- 
member. 

It is our thought that we may be 
able to help you to choose just the 

_ thing your wife would like for 
Christmas, 

We certainly can show you a won- 
derful variety of silverware and we 
can supply you with additional pieces 
to match the pattern already in use 
at home. 

The choice of beautiful table silver 
makes a simple, and easy, and a satis- 
factory way of getting a Christmas 
gift that will be sure to please. 

When will you come in and see 
what we have? 

Cordially yours, 











thing nice for his boy for a gift. He thinks 
of skates, a toboggan, a radio, books, a knife, 
or something else. Perhaps he does not 
think of a watch. And yet it may be that 
a watch would make the most desirable gift 
under the circumstances. It is up to the 
druggist to reach that man by advertising 
and sell him on the watch idea. His watch 
department is in competition with someone 
else’s radio department. It is so all along 
the line. You are competing with all sorts 
of lines for the dollar in the customer’s 
pocket. 








Smiles 





I know a girl who has exquisite taste. She 
always wears a loud sweater to match her 
voice.—Spartan Spanker. 





Him: Wonder why the Puritans ate tur- 
key on Thanksgiving. 

Her: Oh! I s’pose they had to be fowl- 
mouthed at least once a year.—Lafayette 


Lyre. , 





One girl tells us she is going to get mar- 
ried next Summer if she has to go swimming 
every day to do it—Kansas Ctty Owl. 
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